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WEBSTER 


...aname you Can 
depend on for 


SALES 


Quality is always in demand and the name Webster is 


ear, in intensive, hard- 


synonymous with quality. Year after ) 
hitting advertising Webster sells quality by headlining the 
exclusive features and high caliber of it 
Webster advertising reaches and influen 
tion to buy carbon papers and ribbons. | 
erence among secretaries, businessmen, ind 
purchasing agents and it makes your selling j isier 
Because your customers know the We 
faster turnover, greater profits when 


duplicating supplies. 


CARBON PAPERS and INKED RIBBONS 


»x Webster 


Sell the profit line 
Sell 


WEBSTER 


CARBONS and INKED RIBBONS 


WEBSTER Comy 13 Amherst Street, Cambridge 42 
Wet houses in New York « Chicago 
burgt hia « San Francisco « Cambridge 





THEY’ GO TOGETHER! 


*Today’s attractive, efficient offices 
and HASKELL’S 


MODULAR WORK STATIONS 


Haskell’s new WS Modular Steel Furniture is a 
most exciting space conquest! More work output is 





























today’s great need. And, that’s what Haskell’s 

WS Modular provides! Compact but adequate space 
with faster work-flow from one job to another. 

Not only more efficient—but handsomely designed 
with a wide choice of decorator colors. Available in 
standard or typing heights—and in the widest 
variety of sizes and pedestal designs to help you 
plan the most personal needs of every work 

station. All at Haskell’s most modest price level! 

















Nlustrated 
WS-9T 


Write for details and literature 
on Haskell’s WS Modular Line 





r fA great name in office stee/ 


ASKEL F “|| P.O. BOX 5273 + PITTSBURGH 6, PA. 


AALS Sod AEH = | New York Showroom: 440 Park Ave. South, N. Y. 16 


2 


SHOWROOMS: New York + Chicago + Dailas + Denver + Los Angeles + Philadelphia + St. Louls 
WAREHOUSES: New York + Chicago + Dallas + Denver + Los Angeles + St Louls + Tacoma 


4 e 
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LUSCH ... 2ood Chair 


to do business with! 


@ Seat your customers in the deep- 
foam comfort of this handsome 
Cosco “Director” executive chair. 
Seat slope, and angle and contour 
of seat and back, are scientifically 
engineered to provide maximum 
comfort and freedom from fatigue. 
Height and spring tension of tilting 
seat are adjustable. Seat and back- 
rest tilt together. This spectacular 
Cosco chair lets you pocket full 
profit on a volume seller at only 
$59.95. It’s fit seating for a man 
of standing... a mighty good chair 


to do business with. 


HAMILTON COSCO, INC. 
COLUMBUS, INDIANA 


Model 28-TA 
Executive Chair 


$599 


($63.95 in Zone 2)* 


ra 
oe 


oy 


=) U U 


28-STA, $67.95 25-S, $42.95 27-LA, $39.95 23-LD, $19.95 Comparable values 


($71.95)* ($46.95)* ($43.95)* ($21.95)* in settees, sofas, 
chairs, tables. 
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OA Press-Time News 


OA Receives 
Merit Award 
For Design 


OFFICE APPLIANCES on November 
29 received the 1960 Award of Merit 
for outstanding design appearance in 
the merchandising, trade and export 
publication classification of Industrial 
Marketing magazine's 
editorial achievement competition for 


22nd annual 
business publications. 

The award was presented to Editor 
Walter S. Lennartson at a luncheon 
held in the Waldorf-Astoria Hotel in 
New York City. 

This award was based on the June 
30, 1960 issue featured the 
school market. It 
the design skill of Art Director Leon 
ard Schimek and other members of the 


which 
reflected credit on 


staff and recognized continued efforts 
to make OFFICE APPLIANCES outstand- 
ing in appearance as well as editorial 
content 

The award plaque reads 


FOR EDITORIAL EXCELLENCI 
Merchandising, Trade & 
Export Papers 
1960 Award of Merit 


to 
OFFICE APPLIANCES 

For Outstanding Design Appearance pub- 
lished during the period ending June 30, 
1960 
in the Twenty-second Annual 
IM Editorial Competition 

Awarded by 

INDUSTRIAL MARKETING 


Lloyd Powell Heads 
OEMI, Succeeds Ball 


Lloyd M 


chief executive officer of Dictaphone 


Powell, president and 
Corp., has been elected president ot 
Office Equipment Manufacturers In- 
stitute for 1960-61 

Mr. Powell succeeds Alfred J Ball 
first vice president of The General 
Fireproofing Co., as 
of the business equipment industry's 


chiet executive 
trade association. The election of of- 
ficers and directors occurred during 
the Institute's annual meeting at the 
Waldorf-Astoria Hotel in New York 
November 30-December 1. 


6 


PRESENTATION of 
Orricr APPLIANCES, by G. D. Crain, Jr 
editorial director of Industrial Marketing 


1960 Award of Merit is made to Walter 
(center) publisher, and S. R. Bernstein (right) 


Lennartson, editor of 


NOMDA Offers 16-Day European 


Meeting, Tour Starting April 21 


The National Office Machine Dealers Association announces it will expand 


its “International 
include Europe 
NOMDA is offering its members a 
16-day Europe in meeting and tour at 
the price 
I 
Air travel by full 808 jets across 


of $550 per person 


the Atlantic both ways with stops in 
London, Paris, Hanover, Nuremberg 
and Frankfurt will comprise a 16-day 
trip including meetings with several 
tf the office 

tions in Europe 


machine dealer associa 
The highlight of the trip promises 
several days in Hanover at the 
of the Hanover Fair where there 
be comprehensive exhibits of. 


y 
machines as well as other prod 


Departure will be Friday night, 


April 21, from Idlewild in New York 


I 


City. Return from Frankfurt direct te 
Idlewild is scheduled for Sunday 
night, May 

Arrangements are being handled by 
Edgar Noll, NOMDA'’s vice-president, 
Fugazy Bureau, Inc 


through Travel 


activities beyond Canada, Mexico and Hawaiian Islands to 


Capacity reservation of 132 Is ex 
pected early, says Noll who advises 
NOMDA members to read their asso 
ciation publications for additional de 
tails or contact him at 117 S. 17th St., 


Philadelphia 3, Pa 


Mosler Safe Co. 
Buys Interest in 
California Firms 


Harbor Metal Products Corp. and 
Harbor Sales Corp. of Belmont, Calit 
have announced that the Mosler Saf« 
Co. has purchased a stock interest in 
both companies 

The Harbor 


distribute a 


companies manufa 
ture and broad line of 
steel office equipment products includ 
ing library bookcases, filing cabinets, 
shelving and cabinets 
They recently 


Case File line 


specialized 
introduced the new 
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Final Decision Made on NSOEA Redistricting Plan 


The National Stationery « Ofticc 
Equipment Association has anaounced 
the final redistricting plan for reduc 
ng the number of districts from 14 to 
10. In recent meeting the executive 
ommittee approved revisions of some 
of the contemplated boundaries and 
innounced the plan would go into ef- 

t following the 1961 district meet 
ngs 
Most of th 
new districts No.’s 9, 10, 7 and 4. 


hanges involved the 


After consideration of opinions ex- 
pressed by dealers and district leaders 
the new No 
lude northern California, half of 
Nevada, Utah, Wyoming and Colo 
rado. New Mexico was added to new 
No. 10 

The new No 
Oklahoma, Arkansas and Louisiana 
Previously, Arkansas and 
had been assigned to No. 4 district 

The entire state of West Virginia 


9 was expanded to in 


includes Texas, 


Louisiana 


ind northern Michigan are now as 
signed to District No. 5 

Alaska will be included in District 
0 and Hawaii in District 8 


[van Allen, Jr. 
Elected Head of 
Atlanta C. of C. 


Ivan Allen, Jr., of Ivan Allen Co., 
Atlanta, Ga., 
mn November 28 as the 1961 presi- 
lent of the Atlanta Chamber of Com- 
merce 

The new president immediately out 
lined six major goals—including all- 
out opposition to school closings. He 
said the Chamber ‘‘must clearly set 
forth to the public at large and the 
business community in particular the 
full implications of the Little Rock 
ind Norfolk and New Orleans sto 
a 

Beside the open schools policy, the 
goals listed included completion of 
projected expressways by 1970, rapid 
transit system, urban renewal, audi- 
torium-coliseum and stadium, a ‘‘For- 
ward Atlanta’ three-year promotion 
supported by an annual budget of at 
least $500,000 
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was elected unanimously 








THE NEW FACE of NSOEA is shown 
in this map which details territory 


Letterex Merges 
with Allied Paper 


Negotiations have been completed 
to merge The Letterex Corp. of Wash 
ington, D. C., with Allied Paper Corp 
of Chicago. In confirming the stock 
transaction between the two companies, 
William W. Bradford, president of 
Letterex, indicated that their product 
would continue to be _ distributed 
chiefly through stationers. 

Williams S. Humphreys, Letterex 
vice-president and general sales man- 
ager, will continue to head overall 
sales and Charles D. Hudson, vice- 
president, will remain as sales promo 
tion manager 

Allied Paper last year reported sales 
of $38.7 million. Since Dr. Ward D. 
Harrison became president the com- 
pany has embarked on an aggressive 
expansion program which has included 
the acquisition of six business form 
manufacturing firms 

Letterex executive offices will re 
main in the nation’s capital 


Dies Suddenly 


Charles P. Rabaut, formerly with 
Beecher Peck Lewis Co., Detroit, died 
suddenly December 5. Many Mid-west 
travelers were well acquainted with 


the veteran stationer 


covered in the 10 districts replacing the 
former 14, 


Metal Furniture 


Makers Fighting 


Anti-Trust Claim 


Eight manufacturers in the metal 
office furniture industry are preparing 
Justice Department 


defense against 


charges that they conspired to fix 
prices and eliminate competition. The 
manufacturers were indicted by a Fed- 
eral Grand Jury at Buffalo, N.Y 
indictments were reported 
against y Rand 
against the Shaw-Walker Co., and one 
against the General Fireproofing Co., 
Globe-Wernicke Industries, Yawman 
& Erbe Manufacturing Co., Inc., Art 
Metal, Inc., Steelcase, Inc., and All 
Steel Equipment, Inc 

Listed as co-conspirators, but not 


Three 


Sperry Corp., two 


defendants, are Invincible Metal Fur- 
niture Co. and the Browne-Morse Co. 

The complaint charged that the 
firms set up three geographic selling 
zones, fixing identical list prices for 
each zone and seeking to stabilize 
zone delivered prices. It is claimed by 
the Government that this resulted in 
suppression of price competition at 
the manufacturing, wholesale and re- 
tail levels. 








underwood Corporation 





in keeping with its new marketing pol- 
icy now distributes its office machines 
through Underwood branches and 
through Underwood exclusive sales 
agencies. 


All Underwood branches and agencies 
now offer the most comprehensive line 
of office machines available from a sin- 
gle source. Designed to meet virtually 
every typing and figure-work require- 
ment of modern business, the line in- 
cludes these machines: 

The Underwood RAPHAEL Electric 
Typewriter with automatic variable 
spacing and carbon ribbon, designed 
to provide top management with typ- 


An announcement 








ing of exceptional beauty . . . $590.00 
plus F. E. T. 

The Underwood FORUM Electric Type- 
writer with normal spacing and equipped 
with carbon and fabric ribbon, for cor- 
respondence demanding typing of dis- 
tinguished appearance and outstand- 
ing clarity . . . $445.00 plus F. E. T. 


The Underwood SCRIPTOR Electric 
Typewriter designed to provide man- 
agement with high quality general- 
purpose typing where work loads are 
heavy . . . $350.00 plus F. E. T. 


The Underwood TOUCHMASTER FIVE 
Standard Typewriter, for conventional 
typing requirements . . . $225.00 plus 
F. E. T. 

The Underwood-Olivetti DIVISUMMA 
24 Calculator with a unique memory 
feature that eliminates manual re- 
entry of intermediate results. Like all 
Underwood-Olivetti figure-work ma- 
chines it provides automatic printed 
tape record of all eperations for quick 
checking and inclusion with work 
sheets . . . $675.00 plus F. E. T. 
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The Underwood-Olivetti TETRACTYS, 
a dual-register version of the Divi- 
summa 24 with a “‘memory’”’, performs 
all the operations of the Divisumma 
24 and in addition is able to perform 
complex and combined operations. . 
$875.00 plus F. E. T. 


The Underwood-Olivetti ELECTRO- 
SUMMA 22, a high-speed, high-capac- 
ity, 10-key adding-listing machine 
with exclusive time-and-money-saving 
features . . . $285.00 plus F. E. T. 

The Underwood-Olivetti MULTISUMMA 
22, a high-speed, high-capacity adding 
machine that performs positive and 
negative multiplication with printed 


of sales-agency 


record of multiplicand, multiplier, and 
product . . . $348.00 plus F. E. T. 


° 
Under the new agency contract, sam- 
ple machines will be provided; all con- 
ditions are designed to assure a highly 
favorable climate for profitable growth; 
and good opportunities are provided 
for sales to schools, institutions and 
government. 


Territories in many desirable locations 
are currently available to qualified 
persons. For information, write or wire 
Director of Sales Agents, Underwood 
Corporation, One Park Avenue, New 
York 16, New York. 

¢ The Underwood line of accounting 
machines will be made available, under 
special agreement to qualified agents. 
« The Underwood portables, the 
LETTERA 22 and the STUDIO 44, 
and a line of quality ribbons and car- 
bon paper are also available on a non- 
exclusive basis under special dealer 
agreement. 


Note: Prices listed above are current prices. 
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As a veteran receiver of thousands of publicity 
leases during the past several years, I have developed 
some definite ideas as to what makes such releases 
effective. I have a particular aversion for wordiness 
It seems to be rule among public relations people that 
if one word is good, ten words are ten times as good 
especially if they are repetitious of the name of the 
man or his company. Verbosity clouds the impressiot 


and very often results in discarding the release. Writ 


ing from this background it is with considerable 
satisfaction and approval that I observe the commor 
sense, practical approach used in the new publicity 
manual prepared for dealer members of the National 
Stationery and Office Equiment Association. Desig 
nated as No in the Management Series and titled, 
‘How to Sell Yourself,’ the manual not only lists 
24 kinds of publicity releases, but also tells specifically 
and clearly just how to prepare them. Sample r 
leases in each category are included in the manual 
so that all the local dealer needs to do ts to fill 1 
certain spaces with his own information. Immediately 
useful with a minimum of effort, the manual was pre 
pared by Sol Zatt & Company, public relations coun 
selors well versed in the distribution phase of out 
industry 

In commenting recently about the increasing us« 
of automation in business and industry, John D. Ed 


wards, vice-president in charge of sales for Columbia 


Next Month 


The merchandising of filing systems and supplies 
case histories of how dealers have achieved success 


by progressive methods is one of the dishes for 


| 


the feature “menu” in February. This well-rounded 


Office Appliances 


Publishes John A. Gilbe 
Assistant Publisker Charles W. Gilbert 
Advertising Manager Herbert L. Sit 
Manager, Marketing Service Stanley Roy 
Production Manager Mary Hale 
Treasurer Richard M. Daughert 


OFFICE APPLIANCES was founded by George H. Pat 


terson and developed through 34 years by Evan Johnson 


ESTABLISHED 1904: Succeeding and embodying Ameri 
can Stationer, New York, established 1873, the original 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Systems, New York, 1904; Th 
Office, Franklinville, N.Y., 1904; The Off Applian 


Ribbon & Carbon Manufacturing Company, said 
there has been a corresponding increase in demand 
for more specialized types of inked ribbons and car- 
bon papers. Despite this new market, Mr. Edwards 
says that he sees no drop in the production of con- 
ventional ribbons and carbons. It is his opinion that 
these “bread and butter’’ products will continue to 
dominate the sales picture in the industry “for at 
least 20 more years.’ The paradox is explained by 
Mr. Edwards in these words, ‘The amount of paper 
work required to run a successful business today— 
the very factor that brought about automation—also 
is increasing the need for conventional equipment 
ind supplies.’” On this premise the expanding de- 
mand for automation accessories and supplies is not 
replacing all needs for conventional office materials 
but looms rather as a great and largely new market. 
The office equipment and supply dealer can share 
in the new market only if he will take the time 
himself and allow it to his salesmen to gain basic 
knowledge of automation, and then be willing to in- 
est enough money in inventories to meet highly com 


petitive condition 


Editor 


issue will also reveal dealers’ ideas on better promvu- 
tion of their business and will have an outstanding 


office planning section 


Journal, Chicago, 1905; Business Equipment Journal 
Chicago, 1908; Office Outfitter, Chicago, 1908; the orig- 
inal National Stationer, New York, 1909 


ADVERTISING REPRESENTATIVES: New York City 
Wallace W. Fisher, District Manager: Monty Cumming 
Jr., and Robert Slocum, 100 E. 42nd St., New York 17, 
N. Y. Phone MUrray Hill 2-2373 


Chicago: Herbert L. Sime, Vice-president, and Jack M 
McDonald, 600 W. Jackson Blvd., Chicago, Ill. Phone 
DEarborn 2-370 


Los Angeles: A. O. “Beau” Dillenbeck, Jr., Tom Galavan 
Dick Hatfield and Ray Kittle, Dillenbeck-Galavan, Inc. 
266 S. Alexandria Ave. Los Angeles 4, Calif. Phone 
DUnkirk 5-3991 
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Makers of the world famous 

patented ‘‘STA-CLEAN’’ metallic 

protective-coated master units 
U. S. Pat. 2,671,734 


For somewhat over a year now, Rose has been a member of the 
Bemis Bro. Bag Co. corporate family. Our ‘adoption’ has 
proved a most satisfying experience. Expanded and impressive 
research and engineering facilities are now available, making 
possible an even more aggressive new product development pro- 
gram. 


We hasten to point out, however, that there has been no change 
in the management or personnel of the Rose Ribbon & Carbon 
Mfg. Co., Inc. Your orders today, as in the past, are filled under 
the supervision of the industry’s top team of spirit and hecto- 
graph duplicating materials specialists. 


We understand your duplicating problems; we have faith in our 
products and our continued ability to serve you well. 


eye Kew 


Adoiph Rose, President 

ROSE RIBBON & CARBON MFG. CO., INC. 
Harrison, New Jersey, U.S.A. 

A subsidiary of Bemis Bro. Bag Co. 


Specializing in Master Units 


Spirit & Hectograph Carbon Papers 
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A*FIRST" 
FOR HARTER 
DEALERS 




















Model 240 
Secretarial 
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new CRITERION 


models and equip 
a whole building 


= - = 
SS —— 
<a 
=~ 
z . 


Model 31750 Model 41400 Model 51410 Model 51410-5 Model 61420 
Price: $98.50 Price: $95.00 Price: $75.00 Price: $90.00 Price: $65.00 





& , 
—* 
¢ P . 4 
t ? . Y - 8) 
Model 61420-5 Model 41430 Model 41700 Model 51710 Model 51710-5 
Price: $80.00 Price: $85.00 Price: $79.50 Price: $59.50 Price: $74.50 





d G v ’ G 
Model 61720 Model 61720-5 Model 41730 Model 250 Model 240 
Price: $51.50 Price: $66.50 Price: $71.50 Price: $79.50 Price: $66.50 


; All prices are Zone 1 with Naugahyde or Tolex upholstery 
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Six chairs represent a line that is so flexible in styling, 
price and chair types that it satisfies the tastes and 
budgets for both general and executive offices. It is a 
“‘first’’ in prestige impression, too— makes every person 
look more important, feel more important. 


Generally, the 41400 series is recommended for the 
executive office and the 41700 series for general offices. 
However, they are interchangeable. Criterion’s styl- 
ing, keynoted by the exclusive cantilever arm, gives 
every office the look of advanced efficiency. Optional 
hand-rubbed walnut arm rests and the new pedestal 
base offer further flexibility. 


Criterion is a better profit line, too. Reliable Harter 
construction cuts costly service call-backs. The Harter 
dealer has less capital tied up in inventory. Result: 
more profit-yielding working capital. And the 
Criterion line is complete—the Harter dealer can order 
all types of chairs from one source. Time, profit, and 
sales are not lost by having to rely on several sources. 


Also new at Harter is the Seating Center Display 
idea. Ask your Harter representative for details. 





Find out all the benefits of becoming a Harter dealer there's no obligation 


Also, receive free literature on the new Criterion line by just mailing this coupon 
along with your name and letterhead to; 


HARTER CORPORATION 
125 Prairie Avenue, Sturgis, Michigan 


Canada: Harter Metal Furniture, 139 Cardigan St., Guelph, Ont 
Mexico: Briones-Harter, S. A. Lago Iseo, Mexico 17, D. F 











the ENNIS MAN 


BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons in 
the nation .. ready to help you 

profit more from this growing market, 
geared to help you sell. Ennis . . the 
line that’s sold through dealers; you 


supplier, never your competitor 


Write for catalog 
and compleie information 


BUSINESS 
FORMS, INC. 


* 


Factories: ENNIS, TEX. © CHATHAM, VA. * PASO ROBLES, CALIF 


Warehouses: BIRMINGHAM * HOUSTON « ST. LOUIS 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 


Letters 


Press [pemselves brief 


ubject related the office equip 

ment and supply industry. Address: Letter 

Editor, OFFICE APPLIANCES, 600 W. Jack 
n Blvd., Chicago 6, Il 


NSOEA Convention Story 


Dear Editor 

Although no longer in the Retail end of the busi 
ness I still read OFFICE APPLIANCES each month 
with a good deal of interest. I have been wondering 
for the past 10 years or so when somebody would speak 
ip and say that everything was not milk and honey i 
the stationery industry. We are long past the time when 
the industry should be real serious about its problems 
ind concentrate on learning rather than having a good 
time 

I hop you continue your efforts of constructive crit 
cism because that ts the path to progress. 


TOMMY TUCKER 


Vice president 
Clarke Printing Cratts 
San Antonio, Texas 


Polyethylene Mailing Envelopes 


Dear Editor 

Congratulations! What a pleasant surprise to tind the 
colorful red cover of the December issue of OFFIC! 
APPLIANCES beaming through its new plastic cover 

My heartiest thanks to all who are responsible for 
this extra 

Now my future copies will always be ready for us« 
when received. No more waiting until it dries, especial 
ly during the coming months 

It will not surprise me if this is the beginning of 
trend. I'll be disappointed if it isn't 

JOSEPH J. CORBINO 


General Purchasing Agent 
Associated Stationers Supp 


Chicago, IIl 


More on the ‘‘Poly’’ Envelopes 


Dear Editor 
Your new polyethylene mailer looks terrific 
SID Kross 


' 


President 
Oftice Outfitters, In 
Kansas City, Kans 


An Old Friend Retires 
Dear Editor 

Please be advised that I have sold my typewriter and 
idding machine business, as of October 1, 1960, but 
I wish to continue my subscription to OFFICE AP 
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LIANCES innot drop this industry, after more than 
50 years in it, just because I have sold my business and 
now hope to enjoy a long-time looked-forward-to vaca- 
tion when I will have more leisure to do many things 
f a personal nature, things that were impossible to do 
while operating a business 

Neither can I ever forget this wonderful help and 
guidance offered through your magazine over the 


ars, as I profited by many of your helpful suggestions, 


ws articles, new products, etc 
Please send me the magazine to my new address. 


With my very best wishes for continued growth and 


WEBBER 


Award for Editorial Excellence 
Congratulations to OFFICE APPLIANCES for having 
eived the 1960 Award of Merit for Editorial Ex- 
Industrial Marketing Magazine. It 
be in attendance at the presentation 


H. H. KIEHN 


Sectionalizing Editorial Content Suggested 


Dear Editor 
furniture dealer OFFICE APPLIANCES 
through. We are not interested in many 
ms 
eased readership would result among office fur- 
people if office furniture and related equipment 
was collected in one section of the magazine. Stationery 
tems should | ollected in another section, office ma- 
hines in another. Related manufacturers’ advertising 
should be in each section 
The front cover should index the page where each 
ction begins 
hould be at the beginning of each 
Right now I will bet that the average office furniture 
lealer looks at the new products section just to make 
ssing anything, then lays OrFice AP- 


ad later if and when he gets 


HORACE LAURENCI 


OFFICE APPLIANCES 
f times. Mr. Laurence’ 
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Ennis 


the ENNIS MAN 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 

complex and modern . . for the smallest 
or largest job. Ennis . . the line that’s 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 


Factories: 
ENNIS, TEX. © CHATHAM. VA. « PASO ROBLES, CALIF 


Warehouses: 
BIRMINGHAM ¢ HOUSTON « ST. LOUIS 


BUSINESS 
FORMS, INC. 





Premier 
Trimmers 


Here's quality through and through . . . from 
the precision calibrated base in new eye-ease 
reen to the hardened tool steel replaceable 
lade, from the handsome long lasting plating, 
to the Premier guard, from the caiaed eoniee 
tension to the clean, sharp, effortless, accurate 
cuts. You can tell it’s quality and you can tell 
it’s a Premier. Your customers will PREFER 
Premier, every time 


@ 7 Sizes 
@ From $6.00 to $55.00 
®@ Wood or metal base 


REPRESENTED NATIONALLY BY 


* Stone-Newman Associates, 320 Broadway, New 

York, New York 

e Jack Luke, 3950 Lake Shore Dr., Chicago, I! 

© Sid Lichtenstein, 223 S. 10th St., Philadelphia 

7, Pa. 

A Harry Henkel, 1046 S. Olive St., Los Angeles 15 
lif. 

¢ Emil Daimas, P. 0. Box 1524, 9923 Estacado 

Or. Dallas, Texas 

¢ George B. Tapner, 641 S. Rock Hill Rd., Webster 

Grove 19, Mo 

¢ R. C. Hill, 1523 Kingswood Road, Jacksonville 

Florida 

© Paul Holden, 213 W. Kathleen, Park Ridge, Iii. 


PHOTO 
MATERIALS 
CO. 


2100 WEST FULTON ST. 
CHICAGO 12, ILL. 


PREMIER 
QUALITY 
PRODUCTS 


After Hours 


Golden Wedding 
For Michigan Couple 


ngratulations are in order for 
nd Mrs Frederick A Koch, of.. 

50th w anniversary 
ited on November 13 in their 
N. Waterloo, Jackson, 
Koch is the founder, and 


edding 


it 6091 

Mich. Mr 
his son, Fred Jr., a partner, of the 
Koch Typ writ 
Francis St. The coup! 
for friends and relatives 
grandchildren 


& Supply Co., 13 


was hi ynored at 


included nin 


ichildren 


Retiring Veterans 
Feted at Party 


th 95 years of com 
the office supply in 
1 from Wilson Jones 


About 50 fellow 
retirement party for ARTHUR 
GLAND and GEORGE J. FREMGEN 
Gramercy Park Hotel in New 


employees attended 


Hoagland, a native of Kansas City, 
Mo., started his career in his home 

ith Irving Pitt Co. on June 

He remained in Kansas City 

ntered military service in 

1918. Following World War 

was transferred to the firm’s Chi 

office as branch manager 

1932, thr years after Irving 

Co. was merged with Wilson 

Co., Hoagland moved to the 

inys New York office to take 

of the correspondence depart 

He later was promoted to man 

the export department, a post 

he held until his retirement Septembet 
960. His service with Irving Pitt 
Wilson Jones totaled 51 years 

lg Brooklyn, 

ind began his career in 1916 

of Defiance Sales 

Defiance 
Stationery Corp. He 


en was born i1n 


known as the 


stock and shipping de 
lly for 35 years, ex 


during World 


Fremgen received 
sages from JACK 
Jones Co president 


fficials on th 


H. G. Horder Bowls 
with Old Timers 


Pictured is the Miller's Old Tim 
bowling team newly-formed in Fol 
Ala. and Horder 
(center, rear row), retired president 
and Associated Sta 


Chicago 


including H. G 


ot Horder’s, Inc 
tioners, Inc 

H. G. has been living in Foley, Ala 
tor the past several years since his 
retirement and is taking an active part 
in the league activities of a new bow! 
ing < in the city. 

Members of the team are: Rear 
Bob Fuller, H. G. Horder, John 
Shenk; front—-Herman Kreuger, Joh: 


K. Miller and Joseph Iseman. All ar 


years Of age or older 


Gold Pieces for 
50 Meilink Years 
Henry B 
honored for completing 50 years of 
Meilink Steel Saf 
Ohio. He is shown 


Johnson recently was 


service with the 


Toledo, 


ig from Meilink president 
R. Akers a velvet-lined leather: 
ontaining two $20 gold pie 


$10 gold piece 
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and complete quality line 
assure customer satisfaction 


L- 
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_ CARBONS... for every purpose 
RIBBONS .. . for all machines 


| MASTER UNITS . . . all types 








CODO MANUFACTURING CORP. 
Dept. OA 


Leetsdale, Pennsylvania. 


Ge 
MANUFACTURING CORP. 


General Office and Factory 
LEETSDALE, PA. 








Send samples of ([) Carbons Ribbons 


[}) Master Units. 


NAME 





Sete Secwe =: 





New York © Philadelphia © Pittsburgh © Dallas ADDREsS___ 


Chicago * Cleveland ¢ Detroit ¢ Los Angeles oy 
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State of the Industry 


Sales, Earnings Gain Forecast 
For Business Machine Industry 


The underlying growth trend in the demand for new 
type business machines is so strong, The Value Line In 
vestment Survey states, that it will probably prevail in 
1961 over the recessionary pressures in the economy 
Backlogs are up. Moreover, indications are that ship 
ments to European markets will pick up significantly 
Sales gains next year may be somewhat wider than in 
1960. 


Profit margins, the Survey points out, ought to im 
prove as overhead and research expenses are spread over 
more units of production. Special expenses will be 
smaller than in 1960. In the year just ended, these in 
cluded enlarged selling expenses for new types of ma 
chines, increased research and developments outlays, as 
well as higher wage and material costs. The typewriter 
companies, in addition, have absorbed major non-recur 
rent expenses in the process of breaking in plants ind 
moving production lines to new locations.) Now, fa 
vorable earnings comparisons are forecast 


The business machine industry, the Value Line In 
vestment Survey concludes, may now be approaching 
new cra of rising fortunes, having sacrificed current 
profits to cultivate the enormous sales growth potentials 


inherent in its modern products 


Pen, Mechanical Pencil 


Collections Dip Slightly 

Excise tax collections on pens, mechanical pencils and 
lighters during the third quarter of 1960, reflecting 
manufacturers’ sales made during the second quarter, 
were 1.3% below those of the same period in 1959 


according to the Internal Revenue Servic 


Excise collections for the quarter ended September 30 
1960, amounted to $1,274,000 compared with $1, 
320,000 during the same 1959 quarter Excise coll 
11¢ 


( 


tions during the second quarter, however, wer 
higher than those of the preceding year 


Higher Duty Rates Restored 
on Typewriter Ribbon Cloth 


The Carbon Paper & Inked Ribbon Association in a 
statement issued through its counsel, George Link Jr 
has expressed great surprise at President Eisenhower's 
action under what is known as the ‘Tariff Escape 
Clause” withdrawing existing tariff concession 
and typewriter ribbon cloth. This action 
tory higher rates of duty. 


Mr. Link asserted that the raising of the import duties 


would place a substantial burden on inufacturers of 


inked ribbons who use imported and domestic cloth ex- 
tensively. The foreign mills, he stated, will add the in 
creased duty to their sales prices and the domestic mills 
will raise their prices to obtain the relief the President 
has granted to them by placing this burden on the im 
ported cotton. These higher prices for cotton cloth in the 
nd must be obtained from the users of the inked rib 


bons 


The increase in the prices of the foreign cotton cloth 
required by the duty amount to approximately 10% and 
the domestic mills have increased their prices approxi 
mately 12%. These increases applied to all the pur 
chases made by members of the inked ribbon industry 
would mean an increased raw material burden of some 


thing in excess of $300,000 per year, stated Link. 


That Hole in the Ground 
May Be Tip for a Sale 


Gene Cook, president of Arkansas Stationery & Fur 
niture Co., Little Rock, Ark., is an avid reader of news 
papers if for no other reason than he might gain advance 
notice of new factories and businesses—all potential of 
fice equipment and supplies customers if contacts are de 


veloped early 


Each new business building excavation, too, whets the 
dealer's curiosity and he encourages his salesmen to re 
gard such signs of activity as a signal to “get on the 


ground floor’ for selling 


Big Gain in Office Space 
Envisioned for Chicago Area 


A report envisioning a huge gain in office space for 
the central Chicago area has been made by the Real Es 
tate Research Corp., a report which has much significance 


to the office furniture industry 


By 1980 the researchers say the gain will amount to 
ibout 13,000,000 square feet and will create 65,000 new 
office jobs in the area bounded by Oak, Roosevelt, Lake 
Michigan and the Northwest Expressway-Halsted St 

Since World War II the report says not only were 
3,900,000 square feet added in 34 new buildings, but 
nother 5,300,000 were converted to office space in ex 
isting buildings such as the old Boston Store and Mer 
handise Mart 


The survey shows almost 11.5% of the total office 
space in Chicago ts occupied by government agencies at 


ll levels 


It is claimed that the tremendous growth of advertis 
ing, of the computer industry and of the airlines will 


require greater office concentration in the central area 
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t $2.10 
youve got the best! 
A BRAND NEW DESK TRAY BY LIT-NING 


new heavy 
gauge steel 


” 


Reiki. esis 2.10 


; | LEGAL SIZE... Mode! 2st *2.30 
baked on finish . | SUPPORTS . .. Model 3 st 40¢ /set 


All prices slightly higher in the West 


OPEN THE DOOR TO MORE SALES AND PROFITS WITH THIS NEW DESK TRAY 


This new streamline desk tray is one of the many ings give immediate visibility from the back. The 
new time saver products designed by Lit-Ning. varying depth of the feet give the tray a down- 
The complete front opening, cut-out and em- ward slope so that papers are easily retained or 
bossed rib allow for fast and efficient removal removed. In addition, each tray is made with 
and insertion of papers. The rear corner open- identification holders on both sides. 


Choose from grey, tan, mist green and green... attractive to any office decor 


Y taal 
Vanufacturers of a complete quality linc Please send me your free catalog and discount schedule 
NATIONAL SALES OFFICE « UT-NING PRODUCTS COMPANY 
DEPT. 04 170 NORTH ROBERTSON BLVD., BEVERLY HILLS, CALIFORNIA 


LIT-NING FIRM NAME_ 


FREMONT, products Sales ADDRESS____ 

fel ite} company representatives STATE 

FRESNO. in principal 

CALIFORNIA cities MY NAME a, 


of offic f accessories 
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OA Editorial 


History Is on 
Dealers’ Side 


T he editorial in the October, 1959, issue of Orrick APPLIANCES contained 
these two paragraphs: 

“In the field of office equipment and supplies, the average dealer has made 
a virtually unbroken record of resistance to change, to new products or systems 
designed to function at higher levels of efficiency. When loose leaf record 
equipment was introduced, dealers were stocking and selling blank books. The 
common reaction was, ‘Let the manufacturers prove there is a market for their 
new fangled stuff and we'll stock some of it.’ Manufacturers opened the market 


and dealers began participating, most of them with initial reluctance. 


“The history of resistance was repeated upon the advent of visible records, 
systems equipment, the complete office package, office layout service, interior 
design, machine accounting, and other advances in equipment and supplies for 
business offices. Each presented a new mystery, a new unknown, a new fear. In 
each instance when the mystery was removed the challenge of opportunity was 
met and dealers everywhere expanded their services to business, with profit to 
themselves.” 

Once again office equipment and supply dealers are resisting a merchandis- 
ing trend. This time it is automation accessories and consumables that loom on 
dealers’ profit horizon and once again challenging opportunities are obscured by 
clouds of mystery and confusion. The explosively rapid expansion of the auto- 
mation industry has impressed dealers with its incomprehensibility, except pos- 
sibly to highly trained technical experts. On this premise dealers have turned 
their backs on automation and failed to see opening to them a vast market for 
supplies, accessories and storage equipment brought into being by the installa- 


tion of automated equipment and systems 


BUT — history is on the side of the dealer. As in previous resistance move- 
ments some dealers have already taken steps to acquire basic information about 
data processing systems, particularly its most common form, punched card sys- 
tems. Leading the way, these dealers have searched out manufacturers of acces- 
sories and consumables, obtained agencies and informed their customers of their 


expanded services 


The little trickle of business now being channeled through dealers will 
eventually become a rushing stream. How soon history will repeat itself depends 
upon the alertness of dealers who respond to the merchandising challenges resi- 


dent in automation accessories and consumables 
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hy CLARENCE O. SCHLAVER 


managing editor 


A mysterious market? Office automation needn't be as far as 
the office supply and equipment dealer is concerned. It’s a 
logical market in which today’s tabulating room merely replaces 
the conventional office as the buying source for consumables 


which the dealer is accustomed to selling for business use. 


It's a market which the dealer can enter with the door either 


partially or wide open. The eftectiveness of his selling will de- 


pend upon willingness to become acquainted with the tabulating 
room superintendent as well as the purchasing agent or the buy- 
ing officer he already knows intimately. It’s a market, too, which 
can be expanded by specialization, which means no more or less 
than that certain salesmen other than the general line men can 
study the subject of automation intensively and thus apply them- 
selves with enthusiasm toward cultivation of the new buying 
clientele. 

The dealer's role in office automation is mainly in connection 
with the tabulating room. He can forget about the “mystery” 
or the “magic” of these machines because he is primarily inter- 
ested in the tabulating room which eats ribbons, tapes, tabulating 
cards and guides, and plug boards at an astonishing rate 

For the purposes of this issue Orrick APPLIANCES on suc 
ceeding pages presents a tabulating room not as a fearsome 
array of mysterious machines but instead as a room where source 
data is transferred and processed in orderly and speedy fashion 
to tapes or cards that have to be separated by guides and housed 
in accessible and hre-protected fashion. 

There’s the new market and the tabulating room represents 
the dealer's switch in his selling opportunity from: 

Typewriter ribbons to ribbons for data processing ma- 
chines. 

Adding machine rolls to punched paper tapes. 

File index cards to cards used in tab rooms 

Looseleaf binders housing ledger sheets to nylon post 
binders for marginal punched paper 

Insulated correspondence hles to those specially designed 
to protect punched or magnetic tapes. 


—Ordinary tab guides to those adapted to separation of 








Automation continued 
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lab room accessorics 
represent $15 million 
worth of business 
annually ... Unlike the 
computer field, this ts 


a little-man business. 


“We're accepting th 
automation challeng¢ 
— and we are far 
trom closing shop 
\utomation 1s her« 


tO stay and SO are WC 
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iutomated forms 
Pencils and pens for conventional use to thos¢ 
having special reproduction qualities. 

Meanwhile, automation has brought new horizons 
to the business forms market in which the dealer is 
already engaged. Why? Simply because automation in 
the office makes it possible to record, store, retreive 


and present information in a more orderly fashion 


through utilization of new types of forms which our 
dealers sell. 

The dealer shouldn't be deluded into believing that 
this is an easy market into which he is being plunged 
by necessity, if not by choice. Instead, it is a market 
which calls for a higher degree of specialization per- 
haps than he is accustomed to. It represents a market 
in which the direct sellers are rather firmly established 
and which needs intense dealer exploration into 
sources of supply. It is a market, too, in which the 
dealer must continually demonstrate his ability to sell 
and his right to belong in order that he might con- 
vince manufacturers that he can become a vital factor 
in merchandising 


Already Have Foot in Door 
Dealers in our industry have already put their foot 
into the door by the selling of visible systems, by the 
designing of business forms which fit into automation 
or the selling of the housing for tab room ingred: 
ents. If the direct sellers have moved in, there is still 
plenty of room for the office supply and equipment 
dealer with intelligent interpretation of the market, 
by willingness to learn about tabulating rooms and 
the person who does the buying, by the maintenance 
of an inventory where necessary and by the combining 
of these attributes in specialization 
Just as the old-time horse stable ope ration became 
a garage for servicing of automobiles, when the gaso- 
line buggy replaced the horse, the office supply and 
equipment store can become the source for the tapes, 
cards, discs, inks, ribbons, forms, storage equipment, 
collating devices, sorting trays, binders and tabs which 
represent both the accessories and the combustibles 
necessary for the tabulating room 
Exposed to the tabulating room because he was 
selling some of the equipment used in it, often for 
the housing of tapes and cards, the dealer in our in- 
dustry recognized that he could pick up business and 
supply the materials which are part and parcel, by 
the thousands, in the process. He learned to talk the 
superintendent's language, learned that the tapes 
needed containers for storage as do the cards and 
plugboard panels and thus the market emerged as 
one of many and new facets 
OFFICE APPLIANCES has surveyed dealers through- 
out the nation, interviewed them on their fears and 
their accomplishments in the office automation mar- 
ket. From their answers come certain definite con- 
clusions 
Automation selling isn't confined to metropolitan 
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centers; it flourishes in the shadow of the cornfields 
as well as the tall buildings. 

To a fair degree the dealer will continue doing 
business with his present sources in securing supplies 
and equipment for the tabulating room. 

Creation of a special department and training of 
specialized salesmen not only helps, it is almost a 
necessity 

Maintenance of a large stock inventory of tab 
cards and file guards may be of importance in a 
metropolitan center in order to meet price competition 
for these common consumables of the tab room. In 
smaller areas the willingness to serve and ability to 
mect delivery requirements is of major importance. 

Educational steps on the dealer's part in order 
that he might become familiar with tabulating rooms 
and the people who do the buying is essential. Mere 
familiarity with the purchasing agent is not enough. 

And above all it is the feeling of the dealers 
who have ventured into the market that their industry 
fellows, to paraphrase the words of the late Franklin 
Delano Roosevelt, have nothing to fear from auto- 
mation except fear itself. 

Let the dealers speak for themselves: 

A. R. Huntzinger, sales manager of the E. W. 
Curry Co., industrial office suppliers of Pittsburgh, 
perhaps is representative of the stationer at the cross- 
roads when he says, “The big question is where do we 
fit into this new picture? What can we sell? What 
lines will be available to us so that we can compete 
with the direct seller? What do we have to know 
about automation so that we can intelligently sell the 


items that we have ? 


Knowledge Overcomes Fear 


Answering the questions, Huntzinger then con- 
tinues, ‘I believe that we will have to burn the mid- 
night oil to gain this knowledge, to know how these 
machines are used and the different applications they 
ire used for. Right now we are afraid that one of our 
customers will ask us questions that we are unable to 
answer, therefore we don't ask for orders for nylon 
post binders, trays or pockets for holding tapes or 
cards. After we read some of the publications, and 
there are many, about this new procedure we begin to 
get familiar with the applications and we lose this 
fear. Then, we can pass this information on to our 
salesmen 

Thus, Huntzinger concludes, ‘I believe that fear is 
our first big problem to overcome. 

“The items we have right now to sell our custom- 
ers are many. For example, whoever thought that we 
could sell a ribbon for a Univac for $400 and that the 
life of this ribbon would be about two or three 
months, or sell a silk ribbon used in a 501 printer for 
$65? Someone is selling these items. Why not the 
office supply company ? 

Some systems require punched tapes. We can sell 
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the envelopes to house these tapes. In turn, these en- 
velopes will have to be housed so this means we can 
sell trays or wheels to hold the envelopes. Also, they 
have to be indexed, so this means guides. Then, there 
are binders for marginal punched forms.” 

The conclusion which the Pittsburgh dealer reached 
is one shared by many dealers, Orrice APPLI- 
ANCES discovers. He says, “We can see an increase 
in the items that we can sell. We are at the crossroads 
with the same problem facing the office supply indus- 
try that faced it in the early 20's when mechanical 
bookkeeping was introduced. Yet this machine did 
not put anyone out of business it helped us to 
grow. I believe that automation will do the samc 

Just as the E. W. Curry Co., accepts the automation 
challenge, other merchandisers of supplies and equip- 
ment for the office assert that even if today most of 
the materials consumed by office automation equip- 
ment are being supplied by direct sellers, the dealers 
should still plan to make the most of the new sales 
opportunities the trend is bringing. 


Canadian Is Optimistic 

Such an outlook is possessed by A. Lorne Colpitts, 
president of R. R. Colpitts & Son, Ltd., Moncton, 
New Brunswick. The Canadian says, ‘We're accept 
ing the automation challenge—and we are far from 
closing shop . . . Automation is here to stay and so 
are we. If and when it becomes economical for small 
business organizations in our business audience to tak« 
advantage of the speed and accuracy of such equip- 
ment, we'll be right on the scene, prepared to supply 
them with all their needs. 

“Until that moment arrives, we'll be doing our 
best to service the larger companies who have in- 
stalled such new and controversial equipment in 
their offices.” 

There seems to be general agreement among deal 
ers supplying offices with both supplies and equip 
ment that specialization through the setting up of a 
distinct department is a No. 1 necessity and that such 
specialization must begin with self-education. These 
same dealers declare that attendance at manufactur- 
ers’ training courses is a profitable step toward such 
concentration of effort by one or more salesmen 

Such specialization, through the establishment of a 
systems and procedures division is carried out by the 
Rochester Stationery Co., Inc., Rochester, N.Y. Don 
ald M. Gleason, manager of the division, tells Orrict 
APPLIANCES: 

“We have two experienced systems men selling ex 
clusively the marginal hole forms, IDP tape and card 
filing systems and control panels for all types of busi- 
ness in the Rochester area. Our display is complete, 
showing all of our equipment set up and with tabu- 
lating cards, etc 

Customers are more than willing to make use of 








Automation continued 


“If the stationer . . . expects to keep business on 


the increase, he must sell the modern methods 


of record keeping along with his regular merchandise.” 


our display area as a workshop, so to 
strating our products in action 

The two salesmen (we hope to add 
specialize within our systems division 
man specializes in banks, department stor 
and hospitals rather than by geograph 
exclusively 

Gleason says that sales volume has 
this past year by the addition of on 
department is two years old and 
salesman (myself). We added the 
full year. Of course, we have added 
ing this period, too 

Such is the experience in a fairly larg 
proof that tabulating room selling ist 
to the metropolitan and extensi\ busit 
have the experience of Modern 
Co., located in Spencer, lowa wh 
says, “Ours ts strictly a rural operatior 
one IBM unit in our territory so f 
with this account to learn fr 
center the field 

The Iowa dealer continu 
bons for IBM and Remingt 
card housing both in regular 
Also, we have housing for 
systems for cards and tapes 
becom important as th 


lates 


Very Little Moss in Iowa 

Another Iowa firm; Office Equip: 
dar Rapids, is selling business form 
housing equipment, tabs, binder 
D. Getz states that his sources of 
ican Register Co., Diebold, Inc., W 
National Blank Book Co 

In larger Des Moines, Richard Koch 
Brothers reports that tape and tabulatis 
and accessory items, electric rotary 
record systems are being sold throug 


salesmen supported by specialists Mi 


is sold through specialty men Products merchandised 


) 


by the total sales force of 25 men are supplied by 
The General Fireproofing Co., Acme Visible Rec- 
ords and Minnesota Mining & Manufacturing Co 

In Tuscaloosa, Ala., Chris Kyle of Kyle Office 
Supply Co. has found success in automation selling 
with tabulating forms and ribbons and depends on 
Ennis as a supplier 

Farnham Stationery & School Supply Co., Minne 
ipolis, Minn., reports that a volume business is done 
with post binders for tabulating forms. 

Office Services, Inc., Piqua, Ohio, is concentrating 
on punched card and punched tape indexing and 
files, depending upon Shaw-Walker and Business 
Efficiency Aids as suppliers 

Bob Stelzer of Napp Office & School Supply 
Manitowoc, Wis., declares that he is selling ribbons 
binders, cabinets, files, indexing and stock forms in 
tice automation, depending to large extent upon 
ontacts gained through membership in a National 
Machin 

ids. His sources are Columbia Ribbon & Carbon 

Wilson Jones, National Blank Book Co., Di 

Inc., Invincible Metal Furniture Co. and G. J 
Aignet 

Located in Alexandria, Minn., Bob Davis of Alex 


Iria Office Supply informs us that he is selling 


Accountants Association chapter for sales 


tabulating guides for use with machine accounting, 
upright tabulating guides and insulated ledger files 
these products obtained from Shaw-Walker, Yawman 
& Erbe and Oxford Filing Supply 

Martin J. Murrett of Ryan & Williams, Inc., Buf 
falo, N.Y. reports that his firm is merchandising 
forms and paper, binders and covers supplied by 
Wilson Jones and International Business Forms, files 
nd sorting devices from NuCraft Products, ribbons 

d special carbons from F. S. Webster Co., guides 
from The Globe-Wernicke Co 


Bankers Box Co., special and mark-sensitizing elec 


transfer files from 
tron pencils from W illace and Eavle pencil com 
panies 

Specializing in office automation in its varied 
phases, ABC Business Forms, Inc. of Miami, Fla., 


OA—1/61 





“The (tab room) items we have right now to sell 


our customers are many... Some one 1s selling 


them. Why not the office supply company ?” 


ccounting systems, tabulating forms, 
mprinted checks, Necdle-Sort systems 
pre-collated business forms, and con 
items the firm 
Beckley 


a long list of specializing plants 


s. To supply thes« 
its own plant, c 3 
Business I 


Sheppard Co 
S al d 
| 


if mout th 


The M1 


nation 


operation 1s departmentalized with a 


] 


lose inte lationship between divisions including 


those for Pegboard accounting, general forms and 


tabulating forms. A fulltime mailing department iS 


naintained send out from 2,000 to 10,000 pieces 


monthly ping customers up to-date on new 


ethods ind | 


roducts and to offer automation to new 


Competitive Price through Volume 


Dave Malbrough, president of Visible Tabulating 
rp. of Chicago, says that any dealer who 
1utomation supplies and equipment has 


to the specialty up to his neck. He can't 


listrict manager for Uarco and owner of 
h firm for nine years, a dealership spc 


lusively in tabulating room supplies, 


»] 


xplains his flat statement in this man- 


of the huge quantity of guides used in a 
tabulating room a difference of less than a mill per 
guide can make or break a sale. The only way a deal- 


er can sell a competitive price ts to buy in larger 


juantities thus getting the quantity discount enjoyed 


by existing retail outlets 
This, of 


must put if 


rse, means that the metropolitan dealer 
inventory of about $30,000 to $50.- 

000, claims Malbrough. It also means that for the 

inventory to be turned into profit, it must be turned 

er at a healthy rate. Therefore, a dealer must have 

more than or two general line selling automation 

supplies ind equipment as a sideline if he is to com 
t¢ 


| with the 


five or six fulltime specialists who sell 
for each of th 10 or 5O Operations around the coun- 


try similar to that conducted by Malbrough 
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Tab room accessories represent $15 million worth 
of business annually,’ maintains Norman F 
president of Tab Products Co. of Connecticut in West 
Hartford, Conn 
Unlike the 


busine SS, 


Savers, 


computer field, this is little man 
he says, ‘and the office supplies and ma 
chines dealer can have a share with much the sam« 
cttort he now operates his regular business 

The former IBM employce notes that diversifica 
tion and an adequate on-the-road sales group is th< 
key to success in selling tabulating room materials 
Sayers asserts that in this field the sales pitch is di 
rected to the user of automatcd equipment Appar 
ently then, personal selling and improvisation allows 
the accessories and consumables’ dealers to grow W ith 
the smaller companies involved in data processing 
systems 


Eugene E. Gore of Security Stationery Co., Kan 


sas City, Mo. reports that the firm is selling forms, 
binders, indexes, cards and files for the tabulating 
room with his sources being Ennis, Wilson Jones, 
The Globe-Wernicke Co. and a small factory, Lyn 


Ra Mtg. Co. to take care of “crash printing 


ot sp 
cialized orders. The firm maintains its own collaters 
ind tippers for smaller orders 

We sent our salesman to a 10-day sales seminar 
covering the entire forms, binders, and housings in a 
new streamlined business completely automated. In 
addition they 


received machine training with th 


IBM Co. both in Little Rock, Ark. and Kansas City 
Mo 

Gore concludes, “We feel that automation with its 
many lines of forms, housings and business machines 
is to the stationery industry today what the loose leaf 
change-over was 40 years ago over bound books. It 
the stationery is to keep abreast of times with modern 
business methods and expects to keep business on the 
increase, he must sell the modern methods of record 
keeping along with his regular line of merchandis« 

Thus, dealers and salesmen in this industry dem 
onstrate that the tabulating room is not a mysterious 
place tor those who are willing to learn and special 


ize, not capitulate to the direct sellers 





Automation continued 


“If the stationer . . . expects to keep business on 


the increase, he must sell the modern methods 


of record keeping along with his regular merchandise.” 


our display areca as a workshop, so t 
strating our products in action 

The two salesmen (we hope to add 
specialize within our systems division 
man specializes in banks, department st 
and hospitals rather than by geograph 
exclusively 

Gleason says that sales volume has 
this past year by the addition of one sal 
department is two years old and 
salesman (myself). We added the s 
full year. Of course, we have added 
ing this pe riod, too 

Such is the experience in a fairly large 
proof that tabulating room selling isn’t 
to the metropolitan and extensive busit 
have the experience of Modern Bu 
Co., located in Spencer, Towa wh 
says, “Ours 1s strictly a rural opera 
one IBM unit in our territory so | 
with this account to Icarn frot 
enter the ticld 

The Iowa dealer continu 
bons for IBM and Remington 
card housing both in regular 
Also. we have housing for 
systems for cards and fap 
become important as th 


lates 


Very Little Moss in Iowa 
Another Iowa firm: Office Equi t ( 
dar Rapids is selling business fort 
housing equipment, tabs, bind 
D. Getz states that his sources of 
ican Register Co., Diebold, Inc., Wils 
National Blank Book Co 
In larger Des Moines, Richard 
Brothers reports that tape and tabulat 
and accessory items, electric rotary 
record systems are being sold through 


salesmen supported by specialists. M 


is sold through specialty men. Products merchandised 
by the total sales force of 25 men are supplied by 
The General Fireproofing Co., Acme Visible Rec- 
ords and Minnesota Mining & Manufacturing Co 

In Tuscaloosa, Ala., Chris Kyle of Kyle Office 


Supply Co. has found success in automation selling 


I 
with tabulating forms and ribbons and depends on 
Ennis as a supplier 
Farnham Stationery & School Supply Co., Minne 
ipolis, Minn., reports that a volume business is done 
with post binders for tabulating forms 
Oftice Services, Inc., Piqua, Ohio, 1s concentrating 
on punched card and punched tape indexing and 
files, depending upon Shaw-Walker and Business 
Efficiency Aids as suppliers 
Bob Stelzer of Napp Office & School Supply, 
Manitowoc, Wis., declares that he is selling ribbons, 
nders ibinets, files, indexing and stock forms in 
office automation, depending to large extent upon 
tacts gained through membership in a National 
hine Accountants Association chapter for sales 
ids. His sources are Columbia Ribbon & Carbon 
Co.. Wilson Jones, National Blank Book Co., Di 
bold. Inc.. Invincible Metal Furniture Co. and G J 
igner Co 
Located in Alexandria, Minn., Bob Davis of Alex 
Office Supply informs us that he ts selling 
us¢ ith machine accounting, 
tht tabulating uides and insulated ledger files 
these products obtained from Shaw-Walker, Yawman 
& Erbe and Oxford | ling Supply 
Martin J. Murrett of Ryan & Williams, Inc., Buf 
falo, N.Y. reports that his firm is merchandising 
orms and paper, binders and overs supplied by 
Wilson Jones and International Business Forms, files 
nd sorting devices from NuCraft Products, ribbons 
nd special carbons from F. S$. Webster Co., guides 
rom The Globe-Wernick« 
Bankers Box Ci Spec ind mark-sensitizing ele 
ils trom Wallac 


transfer files from 
and Eagle pencil com 


Sper ializing in oftice automation in its varied 
phases, ABC Business Forms, Inc. of Miami, Fla., 
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“The (tab room) items we have right now to sell 


our customers are many ... Some one 1s selling 


them. Why not the office supply company ?” 


counting systems, tabulating forms, 

nted checks, Needle sort systems 

ollated business forms, and con 

To supply these items the firm 

plant, C. E. Sheppard Co., Beckley 

nd ‘‘a long list of specializing plants 
tion 

ration is departmentalized with a 

tionship between divisions including 

tboard accounting, general forms and 

A fulltime mailing department 1s 

aintained to send out from 2,000 to 10,000 pieces 

onthly in keeping customers up to-date on new 


ducts and to offer automation to new 


Competitive Price through Volume 


Dave Malbrough., president of Visible Tabulating 
of Chicago, says that any dealer who 
iutomation supplies and equipment has 


specialty up to his neck. He can't 


manager for Uarco and owner of 
firm for nine years, a dealership spe 
ly in tabulating room supplies, 


ins his flat statement in this man 


huge quantity of guides used in a 
tabulating i difference of less than a mill per 
guide can make or break a sale. The only way a deal 
er can sell at a competitive price ts to buy in larger 
quantities, thus vetting the quantity discount enjoyed 
by existing retail outlets 

This, of course, means that the metropolitan dealer 
ust put in an inventory of about $30,000 to $50,- 
100, clams Malbrough. It also means that for the 
inventory to be turned into profit, it must be turned 
it a healthy rate. Therefore, a dealer must have 

more than one or two general line selling automation 
supplies and equipment as a sideline if he is to com- 
five or six fulltime specialists who sell 

iO or 50 operations around the coun 


that conducted by Malbrough 
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Tab room accessories represent $15 million worth 
of business annually,” maintains Norman F. Sayers 
president of Tab Products Co. of Connecticut in West 
Hartford, Conn 

Unlike the computer field, this is little man 
business,” he says, ‘and the office supplics and ma 
chines dealer can have a share with much the sam¢ 
ctrort he now operates his regular business 

The former IBM employce notes that diversifica 
tion and an adequate on-the-road sales group is th 
key to success in selling tabulating room materials 
Sayers asserts that in this field the sales pitch is di 
rected to the user of automatcd equipment. Appar 
ently then, personal selling and improvisation allows 
the accessories and consumables’ dealers to grow with 
the smaller companies involved in data processing 
systems 

Eugene E. Gore of Security Stationery Co., Kan 
sas City, Mo. reports that the firm is selling forms, 
binders, indexes, cards and files for the tabulating 
room with his sources being Ennis, Wilson Jones, 
The Globe-Wernicke Co. and a small factory, Lyn 
Ra Mtg. Co. to take care of “crash printing’ of spe 
cialized orders. The firm maintains its own collaters 
ind tippers for smaller orders 

We sent our salesman to a 10-day sales seminar 
covering the entire forms, binders, and housings in a 
new streamlined business completely automated. In 
addition they received machine training with the 
IBM Co. both in Little Rock, Ark. and Kansas City, 
Mo 

Gore concludes, “We feel that automation with its 
many lines of forms, housings and business machines 
is to the stationery industry today what the loose lcaf 
change-over was 40 years ago over bound books. If 
the stationery is to keep abreast of times with modern 
business methods and expects to keep business on the 
increase, he must sell the modern methods of record 
keeping along with his regular line of merchandisé 

Thus, dealers and salesmen in this industry dem 
onstrate that the tabulating room is not a mysterious 
place for those who are willing to learn and special 


ize, not capitulate to the direct sellers 





Automation 
consumables and 
accessories 


you can sell for... 
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Here’s what you can sell... 


















RECENT OA survey of dealers asked, among week's supplies At this rate, $30,680 of supplies ire 
A other questions, “Do you sell automation con consumed in one year 
sumables and accessories?” In respons Vincent Of the 20,000 tab rooms presently in operation in 
Samuel, sales manager for the Gibson & Perin Co. it the country, this medium-sized installation is slightly 
Cincinnati, crystalized the sentiments of many of th larger than the average 
returns when he said, I'm not even sure that I know The accessory, OF reusable, supplies in this installa 
what they are! I'm certain that, like myself, many tion account for $1,116, most of which is applied to 
dealers feel that automation is somewhat akin to rocl control panel boards (5). Other items of this cate Pe 
etry and astronautics. We know what they are and gory, not shown, are binders for continuous forms . 4, 
what they mean generally, but just where do we fit 11 hile folders with pockets for tab cards or punched ie 
What do we sell to whom ? tape, horizontal or vertical filing guides, and guide ‘ 
The picture on the facing spre id ot only shows inserts. Most of these filing items are used in depart 
what can be sold by the dealer but also gives a good ments other than the tabulating department - a” 
idea of the volume involved. These dealer-saleable The accessory equipment ts all of the “steel” needed _ 
items can be broken down into thr itegories to handle and house the supplies used in the tab room 
consumables, accessory supplies and accessory equip This includes sorting racks (6) with stationary or 
ment mobile bases; utility trays (7); vertical and horizontal 
Consumables comprise those items which have 4 card trays (8 and 9); tile cabinets (10) and bases 
limited use but which are used in great volume in th (11); rotary files (12); flat top utility truck (13); ’ 
tab room. These are tabulating cards (1); custon panel board rack (14); key punch desks (15); and ® 
tabulating forms (2a); stock tabulating forms (2b); posture chairs (16). This equipment ts listed at $2,690 
pin-feed labels (3); and ribbons (4). Other consuma For photo purposes, much other equipment had t 
bles, not shown, include mark sensing pencils. paper be eliminated from the picture at right. This equi 
punch tape, magnetic tape and key punch correction ment includes card weights, wiring trays, wiring 
seals easels, tub files, utility cabinets, steel shelving, and 
The consumables stacked in the foreground of th forms handling quipment (bursters, carbon deleavers ) 
accompanying picture, taken in the tabulating room 
of the Wilson Jones Co. headquarters in Chicage 
have a retail value of $590, representative in one week's time, this medium-size tabulating room consumes » 





the $590 worth of supplies shown in the foreground 
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--- and, here’s how it is used 


HE tabulating room and its complex machines 
have but one reason for being to process data 
at high speeds, more accurately and efficiently than is 
possible by manual methods 

All dealers are familiar with these manual methods 
of business transactions invoicing, billing, inven 
tory, payroll, et and the necessary record keeping 
involved. The data used in these transactions 
quantities of items, dollars and cents, et are the 
same data which the machine processes 

The tabulating machines and auxiliary equipment 
process this source data for the same end result that 
book-keepers post this information. The reason for 
the processing is the same, but the manner of the proc 
essing is modified to meet machine requirements 

The dealer-salesman who hopes to sell some of the 
great volume of supplies consumed by these high 
speed processors and the necessary and special equip 
ment to house these supplies must know their appli 
cations 

Regardless of the size or complexity of an installation, 
there are only three basic steps involved in the tabu 
lating room operations. These are input, processing 
and output. Any supplies or equipment that the 
dealer can sell for the tab room will, in one way or 
inother, be applied in these steps 

The first step, input, requires that the raw source 
data be translated into “machine language,” a form 
that can activate the processing machines in a prede- 
termined order. This translation is accomplished on a 
key punch (A) where the printed source data is trans 
ferred to tabulating cards by punching holes in coded 
positions 

These cards, with their coded information, are di 
rected through a tabulating machine (B), a versatile 
iccounting machine with capacities for accumulating, 
selecting, balancing and printing figures. The split- 
second calculations performed by the tabulating ma 
hine constitute the second, or processi 1g phase ot 
the tab room operations. The printing of completed 
calculations on continuous forms by the tab machine 


is the third, or output, phase 


32 


In addition to these essentials, there are a number 
of auxiliary processes which can take place between 
the input and output stages. 

According to the data punched in a particular card 
column, a sorting machine (C) may be used to sepa 
rate cards into prescribed categories. For instance, a 
group of cards, each of which has been punched with 
information relating to a day's sales, might be sorted 
into groups according to the type of transaction 
cash, charge, or C.O.D. These same cards could be 
sorted into groups for purposes of inventory control 
The sorter does nothing more than its name indicates 
The sorted cards are then fed through the tabulating 
machine 

Another machine called the reproducer (D) will 
transfer punched card data into blank cards at high 
speeds. The interpreter (E) is capable of printing the 
coded punch card information along the top of the 
card 

In each of these operations, it can be seen that sup 
plies play a big role. Cards are used to carry data 
Ribbons are used in the printing step of the tabulat 
ing machine and also in the interpreter. Continuous 
forms receive the printed information, in most cases, 
from the tabulating machines. During some opera 
tions, such as payroll, continuous-feed checks may be 
used rather than forms. In a shipping order opera 
tion, pin-feed labels might be employed 

Each of the various procedures carried out by the 
tabulating machine, reproducer and interpreter are 
controlled by panel boards. The more processes an 
installation performs, the more panel boards are re 
quired 

Though the Wilson Jones installation, pictured at 
the left, utilizes tabulating cards, some installations 
conduct similar operations with equipment that uti 
lizes punched paper tape, while other large installa 
tions use magnetic tape systems. 

To effectively process this great volume of supplies 
consumed in the tab room, it is necessary to have ac 
cessories such as binders and guides, and equipment 


for handling and housing 
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Punched Cards, 


Punched Tapes, 


Magnetic Tapes 


WHO DOES THE BUYING? 


n common with many other produ 
equipment and supply dealers, 
punched tapes and magnetic tapes ar 
by a purchasing agent on his own de 
likely the purchasing agent is the ordes 
decision to buy and the selection of the 
is usually the responsibility of some o 
No matter how good a sales messag 
easily encounter nothing but negatives 
the man with the power to say, “yes.” Among custom¢ 
large enough and progressive cnough to using auto 
mated equipment to record, store and interpret informa 
tion vital to profitable control of opera purchasing 
agents are in the sales picture. For obvious reasons the 
dealer cannot simply go over the head of purchasing 
agent to get to a decision maker. He should be astute 
enough, diplomatic enough, to enlist the a the mar 


officially designated as the buyer on th premis 
that as a salesman he can do a better job of presentit 
the proposition. When co-operation ts wit! hel 
alternative is to go directly to the toy 
of an intermediary 
Who are the decision makers? One | 
conducted recently by MANAGEMENT 
AUTOMATION gives the answer. (MBA 
tion of OrFICcE APPLIANCES, covers the 
tion in the business offices in comm« 
vovernment. ) 
The MBA study was made among 
and 1,000 data processing executives 
from MBA's circulation list. A ret 
forms better than 20% was 
cess of the minumum considered adeqi 


studics of this kind 


Punched Cards Lead in Use 


In each of the three basic supply categor punched 
cards, punched tapes and magnetic tap each of 
the respondents was asked to indicat r non-use 
of the various systems. As was expect 
are far in the lead, with 94.50% of 
in the survey stating that their companies 
punched tapes, the user percentage is 33 
magnetic tapes, the figure ts 19.2% 
Although the big market is obviously 
cards, the two kinds of tapes are grow 
and represent a substantial sales opport 


Basic to the survey was the questior 


primary responsibility in selecting the source of supply ? 


In the category of punched cards, 143 respondents 
named the tabulating supervision as “the man of in 
fluence.’’ Next was the manager of data processing, who 
polled 7 


and the purchasing agent was fourth on the list with 


votes. The controller was named 60 times 


record of 60 mentions 

A very interesting statist ror dealers resides In th 
fact that 203, more than half of those answering this 
question stated that they bought cards from more that 
one source of supply 

Punched tapes, according to the survey responses, at 
bought by purchasing agents just about as often as by 
managers of data processing. In each case the r 
spondents named these officials 41 times 

In the magnetic tapes category the purchasing agent 
did not fare so well. The data processing manager was 
listed 55 times as the primary buying influence and th 


purchasing agent wi isted in only s n instanccs 


Opportunity for Demonstrations 


According to the survey less than half (41.89%) of 
Magnetic tape buyers require a performance test prior 
to purchase Good sales technique scems to point to 
Opportunity for demonstration selling 
ng segments of the survey 


One of the very interest! 
is the answer to the question If you do not us 
punched cards or tapes now, do you plan on adding this 
type of equipment within the next two years?” Mor 
than half said they expected to move into the use of 
punched cards. About one third plan to add punched 
tapes and over 50% expect to give magnetic tape a 
trial 

One thing this study makes clear is the advisability 


of office equipment and supply dealers (and their 


P} 
salesmen) cultivating tabulating supervisors and ma 
igers of data processing among companies now on deal 
ers customer lists. A sure way of making sales mor 
productive is to search out the individual who has the 
primary responsibility in selecting a source of supply 
Getting acquainted with men who influence the buy 
ing of automation supplies is easicr said than done. On 
excellent way to gain entry is by joining a local chaptet 
of the National Machine Accountants Association. Not 
only will this afford opportunity to make and develoy 


1 


} 
personal contacts with tab room executive personnel, bu 


ilso it will be a means to useful education in various 


ispects ol data processing 
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Data Processing Supplies Buying Procedures 


Tabulation of results of a survey among 1,000 ? 
controllers and 1,000 data processing executives se- 


lected at random from MANAGEMENT AND BUSINESS 


Treasurer - 
Others 16 


AUTOMATION’S circulation list. 
Number of questionnaires mailed 2,000 
Number of questionnaires returned 


(20.7% ) 


1. Punched Cards 


a. Does your company use punched cards? 
Yes 392 (94.5%) 
No 23 ( 5.5%) 
b. If “yes,” 
bility in selecting the source of supply ? 


who has the primary responsi- 


Tabulating Supervisor 143 
Manager, Data Processing 97 
Controller, Ass’t. Controller, etc. 60 
Purchasing Agent 56 
Manager, Systems and Procedures 16 
Treasurer, Ass't. Treasurer, etc. 6 
Vice-President, Ass’t. Vice-President 5 
Systems Analyst 

Oftice Manager 

President 

Others 


Total 
greater than 
wultiple answers.) 
c. Do you use more than one source of sup- 
ply for punched cards currently ? 


Yes 203 (52.3%) 
No 185 (47.7%) 


2. Punched Tapes 
a. Does your company use punched tapes ? 


Yes 138 (33.7%) 
No 271 (66.3%) 


(6 did not reply.) 


If “yes,” who has the primary responsi- 
bility in selecting the source of supply ? 

Manager, Data Processing 41 
Purchasing Agent 41 
Manager, Systems and Procedures 15 
Controller, Ass't. Controller, etc. 12 


Tabulating Supervisor ....... > ae 
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Total 139 


(Total is greater than “yes” replies due te 
multiple answers.) 


3. Magnetic Tapes 
a. Does your company use magnetic tapes ? 
Yes 74 (19.2%) 
No 311 (80.8%) 


(30 did not reply.) 


If “yes,” who has the primary responsi 
bility in selecting the source of supply ? 
Manager, Data Processing 55 
Purchasing Agent 7 
Controller, Asst. Controller, etc. 
Tabulating Supervisor 
Others 

Total 
(1 did not reply.) 


Do you make actual performance tests 
before selecting tape? 

Yes 38 (418°) 

No 53 (58.2%) 


{. If you are not now using punched cards or 
tapes, do you plan on adding any of these 
types of equipment within the next two 
years ? 

Punched Cards 

Yes 10 (55.6 
No 8 (44.4 
(5 did not reply.) 

Punc hid Tape j 

Yes 34 (33. 
No 67 (66.3% 
(170 did not reply.) 
Magnetic Tapes 

Yes 81 (52.9% 
No 72 (47.1% 


(158 did not reply.) 





Sources for tab room 


supplies and equipment 


The manufacturers listed in this presentation have a sales policy in support 


of the dealer to one degree or another, They all sell to dealers: some exclu- 


sively, while others use dealer outlets only outside of the metropolitan areas. 


Rochester Ribbon & Carbon 
Royal M«< Bee ( orp 
Shallcross Corp 


Tabulating FORMS, stock & custom RIBBONS 


Smith-Corona Marchant, Inc 

Stenno Ribbon & Carbon Co 
Sterling Ribbon & Carbon Co 
H. M 


Tru-Rite, Inc 


Storms Co 


Underwood (¢ orp 
Product ( U.S. Carbon & Ribbon Mfg. ¢ 
Ribbon (0 | S Ww ebster Co 


r| 
1 & Carbon Co.. In Winn-Billings Mfg. Co 
Write, Inc 


in Stencil Mtg. ¢ 


Ribbon & Su pl 


1 Carbon 


Ribbon & 
American Business Systems, In itornia Ribbor labulating CARDS 
American Register Co 
Baltimore Business Forms Co 
Carbonized Paper Co 
Computer Printing Corp 
Consolidated Business Systems, In 
Dealers Business Forms Co., In 
Egry Register Co 








Ennis Business Forms, Inc | 

General Mult: Forms Sales Co rat ufacturit O Ennis Busit 
W.S. Gilkey Printing Co ral Ribbor ry Ele 
Philip Hano Co., Inc 
International Business Forms 


ess Forms, Inc 
ctroni 
ess Efficiency Aids 


Accounting Card Cor; 
Busu 


Miami Systems Corp 

National Carbon Coated Paper Co 

National Litho Forms Co 

Nebraska Sale sbook Co A 

Newport Business Forms Co., In Manitold Sup} lie 

H. W. Nichols Salesbook Co Miller-Bryant-Pierce 
Pittsburgh Salesbook Co Modern 
Rogersnap Business Forms Old Dutch I 


Magnetic TAPE 


Ribbon & Carbon Co 


Rotary Printing Co 
& Ribbon Mfg 


perial Co., Inc 


Star Forms, Inc 
Tex-N-Set Manifold Co 


Uarco, Inc 


Workman Mtg. Co 


36 


ess Co., Inc 
& ( irbon Co 


OA—1 /61 





Paper punch TAPE 


Dresser Products Co 
National Vulcanized Fibre Co 
Paper Manufacturing Co 


Pin-feed LABELS 


Allen Hollendar Co., Inc 
Avery Label C: 

Eureka Specialty Printing Co 
Every Ready Label Corp 

P ( iy & Label Co 


Mark sensing PENCILS 


Richard Best Pencil Co 
Joseph Dixon Crucible Co 
Eagle Pencil Ce 

A.W. Faber-Castell Pencil Co.. Inc 
General Pencil C: 
Koh-I-Noor Pencil Co 
Linton Pencil Co 
Musgrave Pencil Co., In 
National Pencil Ce 

Reliance Pen & Pencil ¢ orp 
Swan Pencil Co., In 


W allace Pencil 
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Control PANEL BOARDS 





MacPanel Co 

Edw. Ochman Systems 
Snapout Forms Co. 
Virginia Panel Corp 


Thin post BINDERS 


Ace Loose Leaf Bindery Co 

Ace Loose Leat Corp 

American Business Supplies Co 
Boorum & Pease Co 

Homer B. Brown Co 

Chicago Binder & File Co 
Columbia Loose Leat Corp 
Consolidated Loose Leaf, Inx 

Elbe File & Binder Co., Inc 
Federal Loose Leaf (¢ orp 

General Loose Leaf Bindery Co., Inc 
Jay Loose Leaf Co. 

Loose Leaf House 

Master-Craft Corp 

McMillan Book Co 

National Blank Book Co 

Neiman Loose Leaf & Bindery Co 
Ringmaster, Inc 

Rogers Loose Leaf Co. 

Royal McBee ¢ orp 


C. E. Sheppard Div., Yawman & Erbe 


Star Loose Leaf Co., Inc 
Stationers Loose Leaf Co 
Tenacity Mfg. Co. 

Tola Specialties 

Trussell Mfg Co., Inc 
Uarco, Inc 

Wilson Jones Co. 


Indexing GUIDES 




















G. J. Aigner Co. 

Amberg File & Index Co 

C. L. Barkley & Co. 

Dunleavy Co 

Ezyindex Products Corp 

The Globe-Wernicke Co 

Guide System & Supply Co., Inc 
Imperial Methods Co 

Koller & Smith Co., Inc 

Oxford Filing Supply Co., Inc 
Remington Rand Systems Div 
Shaw-Walker Co 

Smead Mfg Co. 

Southern Folder & Index Co., Inc. 
Ulrich Planfiling Equipment ¢ orp. 
Universal Paper Goods Co 
Wabash Filing Supplies, Inc 
Wilson Jones Co 

Yawman & Erbe Mfg. Co., Inx 


FILE FOLDERS with pockets 
for cards and tape 





Acco Products Div. 

Ames Safety Envelope Co 
Business Efficiency Aids 

Dresser Products Co 

Guide System & Supply Co., In« 
Koller & Smith Co 

Oxford Filing Supply Co., Inc 
Remington Rand Systems Div 
Shaw-Walker Co 

Smead Mfg. Co 

Southern Folder & Index Co., Inc. 
Ulrich Planfiling Equipment Corp. 
Universal Paper Goods Co 
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Sources . . . continued 


Sorting RACKS 


| 


Diebold, Inc 
Dolin Metal Products, Inc 
General Fireproofing Co 


Card TOTE TRAYS, 
vertical & horizontal 


Business Efficiency Aids 
Diebold, Inc 

General Fireprooting Co 
Remington Rand Systems Diy 


Utility sorting RACKS 


General Fireprooting Co 
Remington Rand Systems Dis 


Rotary FILES 


Diebold, Inc 

General Fireprooting Co 

Hall's Sate Co 
Herring-Hall-Marvin Safe Co 
Mosler Safe Co 

Whecldex & Simpla Products, Inc 
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lab card Filing CABINETS 











All Steel Equipment, Inx 
Art Metal, In 
Art Steel Co., Inc 
Automatic File & Index Co 
Brown-Morse Co 
ole Steel Equipment Co 
olumbia-Hallowell Div 
orry-Jamestown Corp 
bold, In 
olin Metal Products, Inc 
eneral Fireproofing Co 
Ibe Wernicke Co 
rring-Hall-Marvin Safe Co 
icible Metal Furniture Co 
isler Safe Co 
rless Steel Equipment Co 
ington Rand Systems Div 
epublic Steel Co 
iw-Walker (¢ 
lcase, In 
Flight Products, In 
tor Sate & Equipment Ci 
itson Mfg. Co., Inc 
wman & Erbe Mfg. Co., Inc 


CARD WEIGHTS 


ral I ireproonng Co 


nington Rand Systems Div 


Wiring EASELS 


General Fireprooting Co 


Wiring TRAYS 





al Fireproofing C 


Panel board RACK 








Diebold, Inx 
General Fireprooting Co 


Remington Rand Systems Div 


TUB FILES for tab cards 


Columbia-Hallowell Div 
General Fireproofing Co 
Remington Rand Systems Div 
Business Efficiency Aids 
Peerless Steel Equipment Co 
Watson Mtg Co., Inc 
Yawman & Erbe Co., Inc 
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Automation Terms 


You do have to 
know the language 


he jargon used in the tabulating room might sound 
like a lot of gobbledygook to the uninitiated. And, 
the uninitiated obviously can not sell specialized items 


To help you break into this specialized market, the fol- 


lowing definitions are given to enable you to understand 


the language the man who is going to use and buy 


th onsumables and accessories used in the tabulating 


AUTOMATION. 1 repetitive 
forme hy peopl nechanical, 


ctronic methods 


‘ 


BURSTER. D that separates continuous fort 
t I In it perforations 


ontinuous 


CARBON SEPARATOR. Device for removing 

bon paper t ilticopy continuous stationery 
CARD COLUMN, Or f a number of colums (5 
tc.) in a pul ird into which intormation 


CARD FEED. M 


CARD PUNCH that perforates 


fort 


CARD READER chanism that causes the intor 


by passing them unde! 


' 
tal fingers, translating the 


or into another machin 


CARD STACKER. Mechanism that stacks cards 


passed through a machin 


apable of sorting cards 


SORTER. M 
TO-TAPE CONVERSION. Proces 
pul S to paper tape or 


TO-TAPE PUNCH. Unit which rez 
ati transmits the information 


CHAD. P: 

CHADLESS TAPE. | 

CHADS 

CHARACTER e the irreducible unit 


ac | of the alphabet 


+ tior 


CHARACTER READER. Device for reading 


into machine lancuag 
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COLLATOR. Machine having two card feeds for merging 
or separating sets of cards according to the data punched 


in then 


COLUMN. Vertical division of a card into which coded 
data may be punched 


CONTINUOUS CARDS. Dual purpose punched cards pro- 
luced in a continuous strip for ease of printing, e.g., for 


pune hed card checks 


CONTINUOUS FORMS. Documents or forms manufac- 
turcad in a continuous strip 


CONTROL HOLE. Hole punched into a card or tape to 


actuate some automatic facility when the hole is read 


CONTROL PANEL. Used to control printers, tabulators 
ind other types of electrically actuated data processing 


equipment. Also referred to as PLUGBOARD 


CROSSFEED CARBON. Carbon ribbon fed fron 


side across a print head 


DECOLLATOR. Device for separating the several copies of 


multicopy continuous forms 


DOWN TIME. Time during which a machine is not operat- 
ing productively, owing to mechanical faults, inefficient 
human operation, preparation, etc or to allow routine in- 


spection and 


2intenance work 


DUAL PURPOSE CARD. Punched card with space allocated 


for written data which may be punched into the same card 


DURABLE TAPE. Specially tough paper tape, used in 


ipplication where individual tapes are to be used repeatedly 


EAM. Electrical accounting machine 


EDGE CUTTER. Device for trimming the edges of 


tinuous forms, e.g., to remove sprocket holes 


EDGE-PUNCHED. (Card) in which a code is punched 


ilong one or more of its edges 


END-PRINT. Print, across the end of 


that card or another 


FANFOLD. Special type of continuous form in which 
paper is folded to provide more than one copy 


aocument or torm 


FIELD. Set of one or more characters constituting a unit of 
lata. Group of characters used to describe a piece of in- 
tormation. Group of columns on a punched card, usually 


with group significance, e.g., ‘Net Pay Field 


FILE. Orderly collection of information kept for 


ing processing 


FIVE-CHANNEL TAPE. Paper tape having five punched 
holes across its width. Wider tape is also used in certain 


systems, with 6, 7 or 8 channels 


FLOW CHART. Graphic or diagrammatic representation of 
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Automation Terms continued 


i process of problen snowing tl 


iS a preliminary step in preparing PROGRAM 


GANG PUNCH. Punc! onst 
speed 


HAND PUNCH. Manu 


HARDWARE. Assembly 

electronic equipment togetl 

lata processing systen 
INFORMATION SYSTEM 

is received, stored for reference 

both internally and externally 

INPUT. Data fed into a coms 

essing. Basic information for 

tape, or Computer syste! 
INTEGRATED DATA PROCESSING (IDP) 
method of processing data throughout 
uch a way that ther 

ruption requiring hur 

operation 

INTERLEAVED CARBON 


the manutacturing process 


part set or multicopy continuou 


INTERPRETER. Machine that 


into printed form on the card 


JOB CARD. Card recordin 


of units produced, time taken 


KEYBOARD PUNCH. Electromec! 

a keyboard similar to that of a type 
KEY DRIVEN. Descriptive of 

sion of a numbered key caus 

number to be transferred into 
electrically 

KEY PUNCH. Manually ope: 
cards 

LAYOUT. Arrangement of informati 
ment 


LINE-A-TIME PRINTER. Machin 


line of characters in one operation 


LINE FINDER. Device for position 
printer so that the next vacant lin 


automatically brought to 


LONG FEED Automat 
printing paper is moved 


tion, e.g., the beginning 


MAGNETIC CHARACTER. Chara 
isable ink, to be ‘read’ electronically. 
MARK SENSING. Process by wil 
special pencils and capable of cond 


are ‘read’ or ‘sensed’ electronically 


MASTER CARD. Card punched 


to be reproduced in other 


MASTER FILE. Tape or 


tormation, usually updated 


MICROPUNCH. Machine tor 


tag cards 


MULTIPLE-USE CARD. Puncl 
essed more than once, ¢.g., tor 
NCR PAPER. Trade name for 
paper used for producing 


carbon paper. (No carbon re 


OFFSET STACKER. Dey 
ssing machin hi ( 


ra } 
i ict 


ONE-TIME CARBON. 


OUTPUT. Infor 


st 


PAPER TAPE. Strij 


PAPER TAPE PUNCH. E! 


} 


PAPER TAPE READER. | 


‘ rti th 
or ting Ul 


ign 


PATCHING. O; 


I 
inel 


PLUGBOARD 


n 


PREPUNCHED CARD. Car 


ta and stored until requis 


PRINTER. O 


PRINT HEAD. Part 


tir 


nhanis 


PRINTING REPERFORATOR 


printer which prints 


PUNCHED CARD. Car 
punched in sucl v 


ling of alculation 


punched card proc 
the normal stacking 
set condition. Sucl 


whic 


omputer 


rininai 
immediat 
letermining input 


i program of 


at contains 


Repertorator oupled to 


ers On a paper tape in 


punching them 


holes are mechanically 
] 


epresent a code tor the re 
ounting, statistical and other 


PUNCHED CARD READER. Devic 


punched al 


PUNCH POSITION. Position 
ra noting a decimal 


X punch’ (row ) 


R 


nput-output unit for ADP syst 


REEL. Spool of tap 
REPERFORATOR. Aut 


tap 


REPRODUCER. Machine t 


lata selected and read fron 


nd-printing or mark sensin 


RETRIEVAL. Extra¢ 


t¢ 


rag system 


RUN OUT. Cause 


i tape puncli 


EAD-PUNCH UNIT. Machin 


ards and punch data into an 


punch in a row on the 


» 9 or what are called an 


(row 12) 


rom one pack 


a combine | 


punch operated by sig 


a data transmission sys 


one orf more cards fror 


r cards. May also have 


iments 


nation trom a file or data 


issue continuously fro 


is de presse { 
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SET TAPE PUNCH. Machine that pertorates pape: 


for processing 


TAPE READER. Mechanical or photoelectri 


reads (or senses ) data on tape 


SHEET FEED. D tor teeding sheets ot 
é er sheets, into a printer or tabulatos 
TAPE SPLICER. Device for joining two paper 


SLAVE. Unit it ystem in which operation ts 
truct signals from another unit ome . ver . , 
. oe TAPE-TO-CARD CONVERSION. Process of transterrin 
SNAP-OUT SET. Set from which all interleave lata from paper tape or magnetic tape to punched cards 
be remov\ by single motion which at th time oe em 
5 dans eae ae wre TAPE UNWINDER. Device for feeding punched tape at a 
. . en steady speed to a tape readet 


SORT rraf t s of information into 5 S rFAPE WINDER. Device for reeling paper tay 


RTE! M TUB FILE. Collection ot punched cards, in 
S( x i f ici sorts cards accorait t t , 
’ f wit a pre-punched into then 
nings in st f jiumn of the cara : 
TUMBLE CARD. Multiple-use punched 
SPROCKET 
K ; or more held layouts are printed tumblk 
tit pat pi vheels engaging witl punched 
in relation to other held layouts 


" FEED. Method of controlling th 


UPDATE. Bring up to date information 


SPROCKET HOLES. Holes punched at both f | 
f I uintained in alignment ‘ 
nched fixed interv long VERIFIER. Machine operated manually which reports by 


for feedin signals whether punched holes have been correctly insert 


Auxiliary device on which a previous manual transcriptios 
: . f data can be verified by comparing a current manual 
STACKER D tor automatically Stacking ror or } 
transcription of it character-by-character during the current 
f rds after passage through a machine - 


S process 
TUB ). Dual purpose punched card witl verforated 
STUB CARD. I — hec ns - , VERIFY. Checking punching in a card by means of a vet 
t t n o th eral cards can be bound 


} 
] on € 


fier, on which the key depressed by the operator locks if it 
tl 


loes not agree with the key originally used to create 


hole being verified 


SUMMARY CARD. Card automatically punch 
KR CS Sey WEB. Length « 
SUMMARY PUNCH. Machine which, when attached to a - 
—— appre WIRING BOARD. Same as PLUGBOARD 
nched card printer or tabulator, 2utomatically punches 
nformation from the cards or tabulator totals WRITE. Copy information usually from internal to external 
storage. To transfer information to an output medium. To 


tf paper passing through a printing machine 


SYSTEM. Coherent pattern of operations. Logical sequence 
ecord ) F F gister é storage 
f op ations te f t some desired purpose as to manu- or information in a register, loc ation, OF other orage 


lata prox 


. 1 ce or medium 


‘ 


ture and sell mmodities. Logical sequence 0 


sing. Assembly of machines and equipment to 


logical sequen 





SYSTEMS ANALYSIS. Detailed study 


ollecting inizing, transmitting an 


ition within an organization with the objec 


of control of these of 


AB CARD. Punched card with a projecting tab for visual 
ndexing. Als mmon name for PUNCHED CARD 


ABULATING EQUIPMENT. Machines and 


punchne 





ABULATOR. Machine incorporating 
nting equip nt, and having adding and en 








t for the tabular presentation of data 








AG CARD. Miniature punched card in 
ropunched 


AG REPRODUCER. Machine for creating pun 


; 
is 


APE (COMMON LANGUAGE). Paper tape automatical 
punche is additional output from typewriters, account 
for use as input to computers or other 


pmen 
} 





APE CORRECTING PUNCH. Small manual device for 
nching individual holes into any part of a punched tape 





APE FILI t information in paper tape o agnetic 
APE MERGER. Device which merges data on two paper 


‘nae ; third tape containing the merged re [he automatic pencil sharpener is optional equipment 


} ) } 
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Tithe ke 1th: Dealer News 


Another hot one from Smith-Corona... 


New Push-Button 400 Electric! 


c= 


No doubt about it —this is the world’s newest, most advanced electric 
office typewriter! 

The new Smith-Corona is fast, quiet, completely new. Its features 
are controlled by easy-to-use push-buttons. The keyboard is gently 
curved to fit the typist’s fingers. Its slope is comfortably correct. 
Result? The easiest typing any secretary ever enjoyed. 

Inside, the Smith-Corona 400 makes use of the very latest engi- 
neering achievements. Everything’s new—from keys to carriage! 

No doubt about it—this one’s a cinch to sell! That’s because no 
other electric has the 400’s exclusive push-button features, new 
curved keyboard, built-in typing ease and comfort. In addition, you’ll 
receive the backing of a full-color, big-impact advertising campaign 
in leading business magazines... to help you sell the new Smith- 
Corona 400 Electric. 

Profitable full-line Smith-Corona franchises are still available in 
some areas to qualified office equipment dealers. For further informa- 
tion, contact your nearest servicing Smith-Corona branch office or 
write to Mr. G. C. Deady, Sales Manager-Office Typewriters, Smith- 
Corona, 410 Park Ave., New York 22, N. Y. 


Push-Button ribbon control, « 
n the 400, selects car 
n at the touch 


3. Push-Button Copymatic 
control automatically a 


uS ar 
a, | 


f er 
PDS) AD)\as 
Smet Z smirT 


mean someone: me 


| cies cxpano 


4. Push-Button word control 


; 


5. Push-Button ON-OFF switch lights 


1 the power is on. N 


SED smire-corona 
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New Products 


A new line of cylindrical 
floor and table planters 
in heavy satin finished alu 
minum has been announced 
by the McCDoNALD Prop 
UCTS CORI 214 Duk-lIt 
Building, Buffalo 10, N. Y 
Five different dian 
are offered—5 
and 18 inches Heights 
are about equal to the 
diameters but can be cut 
down if — desired Che 
planters are made of heavy 
gauge aluminum with sides 
and bottom drawn in one 

RisOM DESIGN 53 St.. New York 22 piece. They are designed 

series of executive file cabinets to its for oftices where 
tion of office furniture. Available in 2 num trim is featured 
nits in natural walnut, they can be stacked Inquiry Card No. 2 
black plastic base or on Group Nine legs 
Inquiry Card No. 1 


FOLDALIGNED FORMS 
i119 Broome St., New 
13, N. Y., has intro 
duced a new quarterly payroll 
for set, for the use of a 
countants, bookkeepers and 
payroll clerks. ‘Payroll Record 
Form P13” is a 5-part, carbon 
interleaved, snap-out 6” by 
set using the one-writ« 
ethod, resulting in a cor 
plete quarterly payroll record 
f each employee. One tort 
serves as a payroll work-sheet 
idual earnings record 
book and payroll ad 
inications system, de- for insertion with pay SMITH-CORONA MARCHANT, INC., 701 E. Wash- 
GeELOSO ELECTRONICS, IN« yr paycheck. No special board ington St., Syracuse 1, N. Y., has improved the 
S., New York, N. Y., makes pos r equipment is necessar 100° secretarial typewriter (left) which can 
tte wireless dictatior Inquiry Card No. 4 serve aS a component in computer systems and in 
the smaller “200° machine 


Inquiry Card No. 3 Inquiry Card No. 5 


THOMAS COLLATORS, IN« 
100 Church St., New York 
7, N. Y., has re-engineered 
both its semi-automatic and 
mechanically operated 8 
sheet floor mod 

ators. The equip 
ised for gathering 
duplicated sheets into sets 
includes improvements for 
smoother quieter, more 
efticient collating. Impor 
tant changes include new 


sheet separators’ on each 
the trays holding stacks 
and a new “unit 
of the feeding [he 600 series of moderately priced office furniture is the 
Straight, parallel most recent addition to the Fashion-Aire desk line of the 
ivery of all sheets WESTERN Mec. Co.. 532-544 N. Highland Ave., Aurora. 
Inquiry Card No. 6 Ill. It features two-tone colors, brushed chrome legs, modern 


design and stainless steel squared edge tops 


Inquiry Card No. 


For More Information Use Inquiry Card on Page 67 





Now eee fastener 
your choice 


of two real 


space savers 
in Smead 


binder folders 


style 


fastener 


Smead binder folders assure solid, safe binding-in of 


records — no loose papers — no separated records 


Two fastener styles to satisfy your customer’s binder folder require- 
ments, to increase your profits. Smead binder folders with either 
fastener take up little more space than file folders without fasteners . . . 
because each fastener is firmly imbedded into an emboss on the folder 
for least possible thickness. Both fasteners have one- or two-inch 
capacity prongs and are installed in any of eight standard positions 
or any special position. 

Smead binder folders assure smooth, neat filing, need no compressors 
to slow down filing time and are worthy additions to your customer’s 
present file installation. 


—pesition 8 


Prong fasteners 
bind latest pa- 
pers on top 
recently bound 
records are 
quickly avail- 
able 


Prong fasteners 
bind papers se- 
curely, neatly, 
in less space 
than bulky fas- 
teners — records 
ire always to- 
gether, always 
it hanc 


Consult your Smead filing supply catalog for descriptions and 


prices on the complete Smead line of binder folders and fasteners 


k 
inside Bac 3 | STANDARD 


FASTENER POSITIONS 


Ppsition > 


on > 
ee a. 
vont 
. a aii mead MANUFACTURING COMPANY 


HASTINGS, MINNE 


= 
2. ot 
> xO 
» Yo : 
Chicago e Logan, Ohio 


Visit us and our West Coast Subsidiary 


THE YALE FILING SUPPLY CO. 
At Booths 53 and 54 Western NSOEA Convention. 


SOTA 


« los Angeles 





OVER 1500 ITEMS 
for Business, Industry 
FVale mm laryeneeecelarsy 


a 
“ > & 
ee ee ee 











SHELVING 
AND BINS 


DRAWER 


WORK BENCHES 


MODULAR 
WORK BENCHES 


by 
‘re backed 
LYON—you sped 
“om ea ee \ advertising program og 
est nationa oe oe i 
r aire Factory, Plant Engineering, 
; n Industry, 


e tive 
Shop, Automo 
Modern Machine g, Maintenance. 


S, 
= lic Building 


Schools Catho 








STORAGE CABINETS 


wo 
ETAL 
% PRODUCTS 


———— 


a 


— 

THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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industrial 


They voted 
LYON 








TO 


“If your company were in the market for 
steel equipment such as steel shelving, 
lockers, work benches, shop boxes, etc., 
what manufacturers would you consider?” 

That was the question an independent 
survey organization put to key men in 
companies throughout the country back in 
1955. They gave Lyon 5 times more first 
choice votes than any other manufacturer. 

Inacomparable survey made in 1960, Lyon’s 
first choice margin increased to 7 to I1—and 
Lyon received more exclusive mentions than 
the next twenty-two companies combined! 

Your nearest Lyon Dealer offers the 
world’s most diversified and most preferred 
line of steel equipment — quality protected 
to give you the most for your investment. 


LYON METAL PRODUCTS, INC. 


General Offices: 128 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Ill.— York, Pa.—Los Angeles 





New! LIGHTWEIGHT CHALKBOARD 


Ready framed in a modern attractive lightweight anodized 





aluminum. Ready to hang or stand on an easel. Writing surface 
coated with actual pulverized slate. Green or black. Writing 
surface on one side with chalk tray, or both sides without chalk 
tray. Sizes: 18x24, 24x56, 36x48, 48x60, 48x72. 





New! LIGHTWEIGHT CORK BULLETIN BOARD 


Companion to the chalkboard above. Quarter-inch Apex self- 


” 


healing cork bulletin board mounted on 4,” hardboard is 
plastic impregnated for easy washability. A wipe of a cloth 
cleans it. Sizes as above. Available in soft shades of tan, gray, 


green, blue or coral. 








New! MICROBRUSH FIBERGLASS ERASERS 


Modern, attractive erasers that provide years of efficient use. 


White fiberglass bristles permanently imbedded in light gray 
plastic strike a modern note in chalkboard accessories. Excellent 
erasing. Outlasts rubber erasers by far. Perfect for the modern 
board room. High margin. 





USE THE REPLY CARD AT THE FRONT OF 
THIS DIRECTORY TO SEND FOR CATALOG 
AND PRICE LIST OF THE ENTIRE LINE 


New PRICES, New DISCOUNTS, Now PROFITS 


Take a look at our new price list, revised in S¢ ptember. You'll 
Chaikboards * Cork Bulletin Boards * Glass Door 


find that many of the old staple items have been reduced. And 
the dealer discount schedule has been greatly simplified by the 
use of a standardized discount. Result: in most cases, there are 


Bulletin Boards * Changeable Letter Boards + 
Swing Leaf Boards * Crayon Boards « Slates ° 
Chalk * Erasers * Crayons * Chalkboard Accessories 


higher margins for you! 











Yet the fine quality of New York 
Silicate products has not changed a 
bit. Its obviously superior material 
and workmanship will still be evi- 


"ae £0101. € SILICATE 


BOOK SLATE COMPANY, INC. 600 Old Country Road 
Garden City, New York 


dent to your customers... you'll get 
no profit-killing complaints nor 
returns. For a higher net, make your 
next order out to New York Silicate 
Book Slate Company. 





A series of four-color prints illustrating office arrange- 
ments of the new line of modular steel furniture and 
harmonizing chairs are offered by Luxco, INc., 100 
King St., LaCrosse, Wis. Through the use of ‘Modular 


Magic,” the 5000 line provides an infinite variety of 
combinations that may be made up from the basic mod- 
ular parts. The office arrangement illustrated includes 
the Group “A” modular executive unit, the executive 
swivel chair, side arm chair, Group "I modular 
credenza unit and card file credenza. The line is avail- 
able in a wide variety of colorful oven-baked enamel 
finishes and formica tops. The components include an 
array of panels in formica, vinyls, pertorated and plain 
metal finishes, legs, lockers, files, bookcases and H- 
frames. The new 2000 line is also the subject of a 
color print. This series of office chairs features solid 
walnut arm rests, hooded ballbearing casters, the newly 
patented “flo tork’’ chair control and viny! clad steel 
bases 


Inquiry Card No. 8 








13 North 


distributing t data processing folder for A versatile labe 
tabs. Re ard-pun hed tape association hi prints, codes and 
announced by Dresser Prop sure-sensitive tape 
P. O. Box 2035. Providence the Faymus Div., BANKERS & MERCHANTS, 


pressing 


to any 


inates separate file, look-up and IN¢ i410 N. Ravenswood A\ Chicago 
10, Ill 


rations 


Inquiry Card 
Inquiry Card No 


Inquiry Card No 


Twelve new c<¢ rs 
1ave been added to its 
Nupaste assortment, 
bringing the total nur 
ber to a package of 72 
colors, announced _ the 
EBERHARD FABER PEN 
cu Co Crestwood 
Wilkes-Barre, P: Che 
new colors are carnival 
red persian rose b 
gundy garnet orchid 
pink, rust and cord 
van. Other new colors 
now available include 
orchid, blue violet 
spru¢ blue, paln 
MACHINES, INC., 648 Broadway Salted —_— Vsti 
ntroduced a new portable typewriter, brown The colors 


’ be purchased rly o 
low-priced market. Constructed of oe aoe * 


79 


in the assortment 


Inquiry Card No. 13 


the typewriter weighs only 9 pounds 
therette carrying Case 
Inquiry Card No. 12 


For More Information Use Inquiry Card on Page 67 
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 Worldo himeat paloto-copiens... 


at worlds lowest prices! 





SPEED-O-PRINT 
PZere -( ‘opier 


Copies () nches 





REDI-PAK CARTRIDGE 

Speed-O-Print’s new exclusive method of 
handling developer fluid. Compact, easy 
to use container provides complete clean- 
liness. Nothing to mix—Nothing to spill. 








model 9-B complete self-contained model for table or 
desk-top. Base accommodates automatic paper ejectors*. 
Light-weight; portable; low cost. Clean to use, simple to 
operate. Redi-Pak cartridge fits in back of machine, elimi- 
nating mixing and spilling. Finished in 2 shades of grey and 


*Paper Safes and Ejectors Extra 





249” wis 2 


A complete compact Photo-Copying Department — 
No additional working space needed; occupies only 2 
sq. ft. of floor area. Automatic paper safes and ejectors* 
fit into top of cabinet for maximum convenience. Cabinet 
also provides ample room for collator rack (extra equip- 
ment) and contains shelves for storage of reproduction 
supplies and additional working area. Complete Redi- 
Pak cartridge fits into back of machine. No unpacking, 
no mixing, no pouring. Simply connect clean, dry plastic 
tube. 


"Paper Safes and Ejectors Extra 


Now even the smallest office can enjoy quality photo- 
copying with this portable, lightweight unit that can be 
used anywhere. Perfect reproductions * Low cost ° 
Simple to operate. Copies any document of any length 


and up to 9” wide. 
gg” 


SPEED-O-PRINT CORPORATION 


CHICAGO 13, ILLINOIS 
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Worldo fincot ploto-copienrs... 


at worlds lowest prices! 


SPEED-O-PRINT 





A complete compact Photo-Copying Department — Extra 
width for extra versatility. Ideal for multi-column accounting 
reports, comparison charts or any document of any length and 
up to 15 inches wide. Two sets of automatic paper safes and 
ejectors* fit into top of cabinet for quick, easy access to legal 
and letter size papers. Spacious cabinet provides generous 
space for collator rack (extra equipment), storage of reproduc- 
tion supplies and additional working area. Machine accommo- 
dates 48-o0z. or 32-0z. Redi-Pak cartridge, permitting maximum 
efficiency and economy of developer fluid, whether using over- 
size or normal-width paper. Finished in 2 shades of grey and 


trimmed in stainless steel. 


model 15-C 


*Paper Sofes and Ejectors Extra 





inches 


by any longi 





model 15-B Table-top model is completely self-contained, 
delivers top-quality reproductions at low cost. Automatic 


model 15-A Low-cost portable unit can be used any- 
where by anyone. Perfect reproductions, and there is no 


mixing, no measuring, no mess. Clean 48-oz. Redi-Pak cart- 
ridge fits into back of machine. Also accommodates 36-o0z. 
cartridge to prevent waste when used mostly for normal- 


width documents. 
199” 


REDI-PAK CARTRIDGE 

Speed-O-Print’s new exclusive method of 
handling developer fluid. Compact, easy 
to use container provides complete clean- 
liness. Nothing to mix—Nothing to spill. 


paper ejectors* in base provides safe, convenient storage 
and delivery of positive and negative papers. 48-oz. or 
36-0z. Redi-Pak cartridge fits into back of machine; no mix- 
ing, no measuring. No waste when copying normal width 


documents. ; 00 
239 


*Paper Safes and Ejectors Extra 


SPEED-O-PRINT CORPORATION 
CHICAGO 13, ILLINOIS 
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FORMULA FOR OFFICE PERFECTION 


... Steelwood, by Robert John. To the strength of steel frames 
add the warmth and beauty of wood panels and drawers and a 
rare excellence of design. The result is distinctive style, unique 
economy and endless design variables with frame, panel, color 





style, specify the ultimate in flexibility, with the | R_ Oo. 


formula for office perfection ... Steelwood, by | J/O|H|N}|c}o.| 


ae Pe Be 


7 





THERE ARE ROBERT JOHN DISTRIBUTORS IN PRINCIPAL CITIES. ADDRESS INQUIRIES TO 821 NORTH SECOND STREET, PHILA. 23, PA. 





—" 


y at Richard Draper & Company, 





FF dea/ers 


benefit from a continuous 
flow of new products with 
proven customer appeal 


example: 


GENERALAIRE, introduced in 1954, 
provided GF dealers with an attractively 
styled, highly functional desk to 
round out their price line. Its immediate 
acceptance and impressive sales 
record class it as the leader in its field. 
Other major GF products and 
services introduced since 1954 include: 
Year Introduced 
Tab Equipment 1959 
1000 Series Desks 1959 
Italic Styling 1958 
GF Ferris Rotary Files 1958 
Goodform 300 Chairs 1958 
GF Studios Decorating Services 1958 
Draft-a-Matic Desks 1955 
Free-standing Partitions 1955 
Magne-Dex 1955 
Consolidator Units 1955 
Fireproofer Filing Equipment 1954 
The General Fireproofing Company 
Dept. OA-11, Youngstown 1, Ohio 


ENERAL 


iizerz OOFING 


GENERALAIRE opened up the “mass 
market” general office field to GF dealers 
Ab ee Me Wisslolol-la-b4-1 ham ola lel-leMNel-1-1. @ielolasly 
bining smart styling and maximum 
Sad lotl—ialos eum Malia d\mal-taleot-tolaal Mi folohs-1 I -lea dle) 
models in a variety of colors are avail- 
able to satisfy every office need. 








| 
| 
) 
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DESK COMPANY 
HIGH POINT, N. C. 


ARCHITECTURAL 
800 S$ rES 


0 E R 














COMPLETELY MODULAR 
UNPARALLELED FLEXIBILITY 
SIMPLICITY OF DESIGN 
FUNCTIONAL MODERN 





ALMA DESK COMPANY 2+. nor sci 


‘YOUR KEY TO 
EFFICIENCY 
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THe WILLIAMS OFFI FURNITURE Co., 175 Fifth Ave 

New York. N. ¥ has added a moderately priced square 

pedestal series t t panding line. The walnut desk has 

ilumin hardw 1 legs and the secretarial pedest 

has five statione partments as an optional feat 
Inquiry Card No. 22 





enamel-on-steel 
acces- 


available 
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sories are now 

from MAIsoON GOURMET, 
Lrp., 1170 Broadway, New 
York 1, N. Y. The ac- 
cessories come in eye- 
catching stripes in varied 
widths The choice ot 
colors include cobalt blue 
and olive green, pastel 
and deeper shades ot 


terra cotta and 





A means of vol filing all popular size The ‘‘Electrical’’ is an electronic device for Orric™ Propucts, INC., 26029 W. Eight 
ns in critical-spac as was announced hanging 12 volts DC car battery power Mile Rd., Detroit 40, Mich., has developed 
to 110 volts AC electricity for running such the ‘‘Sta-Flat Klip’’ which is said to hold 


»y MOMAR INDUSTRIES, 4176 W. Montrose 


bulk. It is 


Ave., Chicago 41, I The all-steel, direct appliances as dictators or recorders. From paper up to 14” thick without 
p retainer holds up to 100 blue prints the TERADO Co., 1068 Raymond Ave., St made of rigid plastic backing with steel 
naf ength chann Paul, Minn springs attached to clamping legs 


Inquiry Card No. 24 Inquiry Card No. 25 





( ( ( N. Western Ave Chi 
has intt 1 the Copymaster a [he mail bags of the CAN 
é ited 44” whiteprinter Pro Corp.. 19 E. McWil 
It has riable printing speed range up to 10 feet liams St., Fond du Lac, Wis 
ntri by a single knob with a full ire now available with a card 
holder 


Inquiry Card No. 27 Inquiry Card No. 28 
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Multi- View 
that pivot to form a chalkboard, a tackboard or a 


A new mounted panel with sections 


combination surface has been developed by the 


SON-NEL Propucts Co., 900 19th Ave., Oakland, 
Calif. An optional white porcelain-enameled steel 
section serves as a projection screen. The individu 


al panels are available in a wide selection of 
matching or contrasting colors. All sections are 4’ 
high and in varying widths to provide overall di 
mensions of 12’, 16’ or 24’ 


Inquiry Card No. 29 


Page 67 


55 





Products continued 








THE APPLIED RESEARCH Corp., 2609 W. 12th St., Erie, P S A reproduction method utilizing the diazo process has been de 
offering this Master Planner scale model kit for off planning. It veloped by the COMPAGNIE GENERALE D’ORGANISATION & D’EQUIP 
includes a multitude of furniture and partition combination MENT S. A., 8 Bvd. Louis-Salvator, Marseille, France. The Dia 
well as a floor grid. The pieces, in shades of beig nd browr ster shown will make copies on inexpensive paper fror n 
can be painted to show actual color specified b rator riginal provided it is slighty translucent 
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\ rsatile office plan template is include 
n new iin ft drafting templates oftered 
A new one-write payroll systen Multi é I ) 
. aves , . } H > WIN S ; . BS ent 
eee Miah” tiie neue Ce tie eo by KEUFFEL & Esser Co.. Adams & Third E BALD PUBLISHING Cc 33 Ken 
€ om : r ounces r : fel S ' ] < 
SHEPPARD (¢ Div., YAaws & ERI Sts., Hoboken, N. J. Called “Speedraft eld S. W., Grand Rapids, Mich., now hi 
»PARD oO I AW MAN R BE ' , ppointr ’ il ne 
Mec. ¢ IN {401 21st St.. I ‘ Is] the lin nsists of 18 individual templates n appointment calendar available in a new 
G. LO., INC UI <ist ong island rotective “see-thru’’ envelope. This 8 
( ity N Y T he system uses N¢ R papers t : ihe S} riety of applications .) Ode < lesi ne ] = h ng os th 
Inquiry Card No. 33 ; ; ——- —* 
eliminate carbon sheets on the pegboar | 
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signed 6” b ympass wh is 
Said to If t t ne features 
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611 Palisad A\ Winds A new “Copytrol” dial is the main feature of an improved 
Conn Chermo-Fax"’ copying machine from the MINNESCTA MINING 
Inquiry Card No. 35 & Mrc. Co., 900 Bush Ave., St. Paul 6, Minn. A red ball 


h moves as tl machine is used 1s set opposite a paper 











Inquiry Card No. 36 
For More Information Use Inquiry Card on Page 67 


56 OA-1/61 











RECORD STORAGE BOXES 


economical 


for today’s business needs 


LIBERTY. 
400 STAXON STEEL 


STORAGE FILES TRANSFER FILES FILES 








STORAGE FILES 

















STORAGE UNIT RECORD BINDERS STRING BINDERS 





ER 
Fe 


S 


“ 


% DUO 


OA—1/61 


Our sole channel of distribution is through the recognized stationery and 
office equipment dealer. To facilitate this distribution we have established 
nationwide WHOLESALE DISTRIBUTORS on a selective basis who 
carry generous stocks to serve you quickly and economically. 


Write today for our new catalog describing this complete line of 
Record Storage Filing Equipment. 


BANKERS BOX COMPANY 


Specializing in Record Storage Equipment Since 1918 
2607 N. 25th Ave., Franklin Park, Ill. (Suburb of Chicago) GLadstone 5-7700 
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Bl tverything from One Factory—To you, a 


single source for 5000 items increases net profits 


because it means — standardized selling . . . 
simplified inventories . . . less capital invested... 
concentrated purchasing . . . quantity and car- 


load discounts . . . better service . . . account- 
ing with one supplier . . . one line selling which 
makes better informed salesmen. 


Ed most Complete Franchise — This is the 
most complete dealer franchise in the industry. 
From the enormous Shaw-Walker franchise of 
5000 items you can fill nearly every office re- 
quirement. Broader line means extra profits. 


Ed simplitied Selling — To dealers, the 252- 
page Office Guide means plus sales every day. It 
is the only complete sellers’ and buyers’ catalog 
in the industry. Quantities distributed bear 
dealer imprint. — This “Junior Salesman” pro- 
duces extra profits for you. 


Only the Enormous 
Shaw- Walker Franchise 


Gives You All NINE 


Profit-Makers 


4 | Exclusive, Fast-Sellers— Among the 5000 
items in this enormous franchise are many fast- 
selling repeat items than can be purchased only 
from the Shaw-Walker dealer, extra profits. 


5 | Flow of Sales Helps— Shaw-Walker sup- 
plies sales training and a constant flow of pro- 
ductive sales aids that make salesmen more 
productive, — extra profits for you, 


6 | Best Known Trade-Mark — To the buyer, 
the slogan “Built Like a Skyscraper” is the 
symbol of quality and time-saving. Since 1899 
the man jumping in the file drawer has be- 
come the best known office equipment trade- 
mark. Consumer acceptance means extra profits, 


7 | National Advertising — Full pages in 9 na- 
tional magazines sell time-saving, space-saving, 
record protection, the Office Guide. Monthly 
circulation, 54 million. These ads produce 
qualified leads, build prestige and lift you 
above the crowd, — extra profits for you. 


8&9 Displays and Warehouses— For your 
use in closing the big jobs, Shaw-Walker main- 
tains panoramic displays in 14 major cities. For 
faster service, warehouse stocks are strategi- 
cally located, — extra profits for you, 


*Right now there are a few cities in which we are willing to make a change. 


Yours may be one of them. Write Muskegon today. 


GHAW-WALKER seco orice — nteoo 2, tice 
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More than 192 combinations of desk work stations a 
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with the new modular designs from HASKELI 
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New Products continued 


Inquiry Card N« 


f veseat has been designed for loung« 

eption areas by the AMERICAN CHAIR Co., 911 N 

ith St.. Sheboygan, Wis. It is available in a wide selection 
W It features wall-saving qu 


ood finishes and coverings 
ties and foam padding 
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A new executive desk nameplate with re-us 
etters that snap in and out by hand has been 
veloped by 


DOUGLAS-STEMAC, 
Ave., S 


Collins & Westmor 
hia, Pa., has brought out 

7 = . . 1? Dasket 
Minneapolis, Minn. The three-dimension ; ie 


zned for sales displays of small ite 
; : , Availabl ) | 
al letters are chrome plated and the base h 


: ABBEY WirRE Works, IN« 
- we ; land Sts., Philadelp} 
INC 620 1 [ 


ited or plastic coated fin 
durable black or brown wrinkle 


1s 
nounced irving past 
finish 


1 s with a chrome plated bracket which clips 
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a compact, s ntait 
public address systen 


Aupio Corp., 3800 W. North Ave 


It is economical, easy to use 
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developed by é D : 


and complete 
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WEBSTER’S / 
NEW WORLD| | 
PGUTONTAN. 04 4 


ON DESK DICTIONARIES e@eaggenee Cilio it 


CoOL 
Tete OLLECE DICTIONARY CON TAINING THE MOST MODERN AND 
COMPLETE RECORD OF WORDS AND PHRASES, THE FULLEST ETYMOLO 
GIES, AND THE MOST D1Is¢ RIMINATIVE 


YNONYMIES. OVER 142,000 


WITH 0 RP MORE THAN 1,200 ILLUSTRATIONS ~ (760 PAGES. 
EVERY LEGE EDITION 


UNTIL FEBRUARY 15 % 


The “Experts’ Dictionary” ts ae Saini ales 


aed mee 
fan nogerencelions 


OFFICIALLY APPROVED HERE’S HOW IT WORKS OUT IN sean ae CENTS 
AT MORE THAN 1,000 LEADING Compare rns wits your prorit 
COLLEGES AND UNIVERSITIES ON OTHER DICTIONARIES 


SELLING 
ORDER cosT PRICE $ PROFIT | % PROFIT 











$ 40.50 | $ 74.25 | $ 33.75 OvER 


10 
GET 11 45% 





30 OVER 
GET 33 $119.48 $222.75 $103.27 46% 





60 OVER 
GET 66 $234.90 $445.50 $210.60 47% 





ADVERTISING CAMPAIGNS GEN 210| $384-75 | $742.50 | $357.75 oven 
THAT OTHER PEOPLE COPY 























MAIL COUPON NOW! 
OFFER EXPIRES FEBRUARY 15 
THE WORLD PUBLISHING COMPANY, Dept. 0-8 

| 2231 West 110th Street, Cleveland 2, ‘Ohio 
| Please ship the order of thumb- ogy od Webster's ; ew World Diction- | 

ary, College Edition, checked below @ $6.75 a copy less seantes discount, 

it being understood that we are to receive 1 FREE bonus copy for every 
| 10 ordered. 
| 0) 10 [1 30 [) 60 [) 100 


AND LOCAL NEWSPAPERS | 


REE DEALER HELPS AVAILABLE oa, cinalncaneabaahianie 
No wonder it's noted for — 


FAST TURNOVER aes eee 
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Pat. Pending 
It’s fact not fiction. Filing and finding with Guide-O- 


folders is so easy, fast and positive that savings up to 


30% can easily be effected for all of your customers. 


66 And when you demonstrate that the change-over to 
Guide-O-folders is made at a net saving of present 
file drawer space, you have made another juicy sale 


and another satisfied customer. Selling Guide-O 


folders is just that easy. A demonstration gets the 


order. Go after this business it’s sure-fire profit! 


== | Transfile 


—t oe The new gray finish added to all the features of low 
A brand . ben ee cost filing and finding for which they have long been 
NEW \\s | Nae eck a renowned, firmly establish TRANSFILE Files as the 
roduct Win pif) finest value in fibre board files. For surprisingly low 
P Vii : cost your customers can keep all their semi-active and 
for year \ inactive records right at their finger tips. 
TRANSFILE Files can be stacked as high and wide 
sales " as desired. The patented Interlock feature welds them 
Ider that does the into staunch batteries. With all the weight of the 
; RTITION FOLDER. 1 folder 
6 in 1 PA ; wns of one drawer and contents supported on steel, the drawer 
» 6 different sub-divisior ee 
folder movement is surprisingly easy. 








round 


work of six. Up t 


t 4 ouse i is nea ompact 
an ve h u ed in thi neat, ¢ } 
Cé 


oe 3 styles and 13 sizes. Put these new gray finish 
doctors, St : — ail = oe 

/, - doth TRANSFILE Files on display at once. Available also 
Kraft stoc wih : ¢ 
in Traditional Green of course. 


subject 
Ideal for lawyers, accountants, 
of heavy 17 point 
and_ back. Outside covers 
uniquely at- 























Partitions are are fine 


reinforced front | 
Flush fasteners are 


. “< oard. 
quality pressh of both sides of 


iti -rpmitting use 
tached to partons permitting 


Available in red, grey, 
and celluloid tab styles 


board Also available in metal 
d . ¢ ( é active j spla 
in all sizes W rite and ask about yur att 
d 
c ; a yrtea ct le 
arton containing 2) folders in ass t rs & 
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LETTER 
LEGAL 
INVOICE 
X-RAY 
LO-FOLDERS 
SIZES 


MODEL $ 


SYS ZEmM & Supply 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CALIF. 
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This double-dome blister package was de 
signed by the STERLING PLastics Co., 1140 
Ave | N ] for it 
mechanical sharpener. The 
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pencil 
three-color card can be used as a 
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For More Information 


New blister 
pack cards for the 59% 
79c ‘“Mark-A-Lot 
markers felt tips 
are available fro 
the CARTER’S INK Co 
239 First St Cat 
bridge 42, Mass. The 
front of each pre-priced 
the 
and 


full color 


and 
with 
now 


card shows eight 
ink 
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QUICK SERVICE §=— S21ice Bureau « « - 


OFFICE APPLIANCES 


* 
INQUIRY CARDS Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 


OA's 





Service is restricted to subscribers-dealers and 
wholesalers in office equipment and supplies. 





New Products 


To obtain more information about any of the NEW PRODUCTS 
c this i i th 

new products in this issue which carry the . eo * @ 67 9 10 11 

key numbers 1 to 90, simply circle the cor- 1% 17 18 «19 21 22 23 24 25 2% 

responding key numbers on the card at the : Se 

right and mail at once. Your inquiry will be ae ne lad 

a it to Die 46 47 48 49 51 52 54 55 56 

SWETSeS Wane Cee él 62 63 64 66 67 69 70 71 
76 77 78 79 8! 82 83 84 85 86 


SALES STIMULATORS, CATALOGS 


101 102 103 104 105 106 107 108 109 
Hh 012034 SBT 
Sales Stimulators i2) 122 #123 +124 «+125 #126 «#127 «#4128 ©«129 
131 «#132 «4133)0«1340CO13S 137 1 
To obtain more information about any of the * ’ odiad 
facturers’ sales aids described in this 
acne = , Tig: ne b +h dos January 1961 issue of OFFICE APPLIANCES 
issue, circle the key numbers on the cara a Card void after March 1, 1961 
right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 


promptly — 








Position 





Company 





Business Address 





City 





New Catalogs 


To obtain copies of recent catalogs or price 
lists described in this issue, circle the key 
numbers on the card at right which corre- 
spond to the numbers assigned to the New 
Catalogs. These requests will be promptly 
forwarded to the manufacturers. 
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*This service is restricted to dealers and whole- 
salers in the office equipment and supply field 
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The handy subscription card at 





the right is enclosed here for 





your convenience. Use it to 


enter or renew your own sub- 


UolsSOg 


n 


scription, or tear it out and 


give to a friend, salesman or 


VOVNVD« 
S 


employe active in the retail 


SIIYLNNOD 


office stationery, machine, or 


furniture business. 
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ELMER PATELSKI TOM BOYCE 


Superintendent 


PAUL ADAIR CHARLIE SHANHOLTZER 
President Sales Manager Asst. Sales Mgr. 
and Purchasing Agent 


HAPPY NEW YEAR, 


WESCO DEALERS 


Thanks . . . to our Wesco dealers whose splendid co-operation has 
helped to make 1960 one of the most successful years in the history 


of Western Manufacturing Company. 


With the advent of several new additions to the Wesco Lines, and 
with the continued support of our dealers, we look forward to mak- 
ing our Fifteenth Anniversary Year—1961—an even better year for 


you and for us! 


Cul WH Ada 


PRESIDENT 


eeeeeeeeeeeeeeeeeeeeeeeeaeeeceoeee eee eer eee e eee eee 


STERN MFG. Co WESTERN MANUFACTURING COMPANY 


DEPT. 21 AURORA, ILLINOIS 


AURORA. ILL. 








Store Planning 


Something 
new for 
Kalamazoo 


La VENE OFFICE EQUIPMENT CO. 


a 
i ee 


ENTIRE STORE becomes a window display at night 


a Vene Office Equipment Co. of Kalamazoo, the store two weeks before the opening 

Mich. proudly presented its new showrooms Visitors—500 strong out of 750 personally invited 
with the promotional phrase: “Something New for found literally that here was a different La Ven¢ 
Kalamazoo Oftics Equipment Co 


t we n thé a pub howing of new lisplay 
aS More than a public Sno ops In striking color, in division of display areas, in 


} 


areas, however . it was the launching of speciali 
I showing of equipment to | 


ring out both artistic and 


zatio xpli i anner 
n, CX} lained in this manne functional qualities, was truly reflected the new im- 


‘During the past few ars the office juipment 
During the past few years the « juipmen ige which President and General Manager Charles 


ndustry has expan so vastly, that no one individ , 
industry has expanded si ly, ' ; L. (Chub) La Vene and his associates wanted to 


ual could possibly keep up with all of the various 


divisions. With this in mind we have organized our 


create 
. It was felt that the display in quarters 36 feet wide 
company into four separate departments: furniture, oe 
} ind 80 feet deep should be divided. This the La 
design, systems and parts and service. At the head 
; Vene organization did by planning the store so that 
of these departments we have placed experienced ‘ : 
: all of the steel furniture was displayed together with 
men who are striving to learn all they can about their ; / ‘ 
the wood set off by a carpeted area on opposite side 
fields. ‘ 


“We sincerely believe that with these four sepa 
rate departments headed up by personnel who are 


A monochromatic color scheme of gold was used 
throughout with chalk white and beige and brown 
specializing in their respective fields we will be able accents. Wool textured carpeting and front window 
to offer the business men and women something draperies were done in a blending tone of light gold 
never before available in the Kalamazoo area Draperies are of a light weight casement which 

The “Something New for Kalamazoo’ theme was allows the sunlight to filter through when they arc 
followed through in newspaper advertising, on bro losed. They were placed ceiling to floor and com- 


chures, invitations and a banner across the front of continued on page 
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division of display area showing of furniture to best bring out both artistic 
w image has been ct for La Vene's 


GENERAL FIREPROOFING Italic desk, credenza and chair get an attrac B. L. MARBLE executive desk and ring chairs have a prom 
tive setting with intriguing accessories from GF Studios inent place in the Kalamazoo firm's display, set off by wool 


textured carpeting in light gold 
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Old fashioned desk...new-fashioned trend: more and more kids are learning to 
type in school every year. That’s a fact. Most of them are learning on Royal 
office typewriters, for there are more Royals in schools than any other brand. 
That may be one small reason why the Royal Futura” Portable is the most wanted 


portable in the business. It was planned and designed with exactly the same charac- 
teristics as Royal office typewriters have...same features, such as Magic” Margin 


and Twin-Pak”"... same keyboard. Result: to a lot of your customers, gYA ; 
the word typewriter is spelt R-O-Y-A-L. Do you stock the Futura? ROYAL 
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STEELMASTER 


\ 








Stelasitern office furniture and equipment has been standard for over forty years. 


Stelastern offices (ensembles and/or units) meet your most exacting individual taste, 
decor, or office service requirement. 


Available your request Shelmatto 1961 52 page Catalog. 


SS StDuatte_art steel co., inc. n. y. 63, n. y. 


files - desks - chairs + office Items + business utilities - storagers 





Kalamazoo . . . continued tri 


SYSTEMS DEPARTMENT features Acn Visible, General Fireproofing, Smead, York, P.E.C., North- 
field, P.E.I., Control-O-Fax, Guide Systems and Wilson Jones lines. Panels display ideas for systems in 
function, together with manufacturers’ selling material 


LAVENE’S STAFI pletely across the width of the store front to give a 
headed by Charles 1 feeling of height to the window displays. 
(Chub) La Vene (right) 4 : 


silica anh auaeadl sue A deeper and brighter wall color of nasturtium 
esident and general man ; 


ager, head of furniture was used for accent in the entryway to the store 


department; Vice-president : : It was felt that the gold color scheme would pro- 
Roger (Mac) McMurray vide a delightful background color compatible with 
(lower left) head of 


the varied leathers displayed on the floor. Thus, the 
systems department; and : 


Vice-president Daniel store gained warmth, a feeling of sunshine and a 


(Jake) Jakovich (lower welcoming effect 
right), manager of parts The carpeted area was divided into individual 


and service office areas by means of built-in partitions and 


matchstick flat panels 6 x 7 feet which are suspended 
from the ceiling by gold chains. These lightweight 
partitions create illusions of different size offices so 
that a customer might see how a particular desk fits 
n his individual office 

One of the problems was that of concealing three 
steel posts which run down the center of the store. 
To surmount this, one of the posts was concealed by 
use of two 4 x 8-foot plywood wings sturdily built 
and fastened to the post, two feet off the floor. In 
this manner the wings provide the illusion of a wall 
and create two areas for display. One side is covered 
with marbelized wallpaper done in white and beige to 
blend with the bronze gold finish of the aluminum 
base desk displayed along with it. The other side 


ntinued on page 76 
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THE 
PRESIDENT 
OF 
SWINGLINE 


BUILDS BIGGER PROFITS FOR YOU! 


Bigger stapler profits and faster turnover are yours with SWING- Full-page ads like this 
LINE’s “Big Three” staplers: the No. 4, the No. 3 and the No. 27. ceniaind &: Weenents on 
[hey’re seen on more desks across the nation than any other brand. PORT. BUSINESS 
They pin, they tack, they staple. They have all the wonderful fea- } WEEK, PURCHAS 
tures that make them sales positive : open-channels for split-second ING WEEK, and a host 
loading, ingenious stroke control for jam-proof performance, — = sa 
ultra-modern design and jeweltone colors. They build a marvelous . Seeman dae Fine 
repeat business in staples, too! stationery supply buyers 
No. 4is a master desk stapler, holds 210 staples. No.3 is a shorter 
desk model, holds 105 staples. No. 27 is a rugged one, holds 210 — ee 
‘ . over 10,000 major busi- 
staples, and you can have your customer’s company name im- mene elt aun vm 
printed on it, too! Contact SWINGLINE today—for BIG business sales job easy 


Swingline. INC. LONG ISLAND CITY 1, NEW YORK 


* World's Largest Manufacturer of Staplers for Home and Office 


for you. This, plus a di 


tomorrow ! 


In Canada: Saxon Office Equipment, Ltd., 156 Evans Avenue, Toronto 14, Canada 
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Kalamazoo onti from 


was done in sage green grasscloth 

A partition four feet high and 10 | 
constructed in conjunction with anoth 
created a wall effect and was covered i1 
and yellow grasscloth 

The office area for the salesmen and 
department were planned closely tog 


vided by a bank of low filing cabinets 


A feeling of the outdoors was brought 


a sizal 414 x 9-foot long mat in a gras 
creating the entry to the store. A mov 


was used along the 9-foot side by utilizing 


minum poles reaching from ceiling to 


glass panels impregnated with yellow f 


in sheets three feet wide by six feet hig 


In the steel section, La Vene's plant 


of files directly in front of the entran 
them with steel ribbon tape hung on a st 
suspended from the ceiling with thin » 


steel ribbons are in chalk white and provide 


contrast when viewed along with th 
‘This was done to let our customers 
also in the equipment business and 
alone,’ says Charles La Vene 

In this section, the store has a | 
chair display put against the wall and 


off the floor to enable it to be seen f: 


point 


GERALDINE (JERI) 
BRINK, interior design 
er pictured above, func 
tions from this design 
department which s 
equipped with drawing 
board and color swatches 
Mx years Of experience 
are behind the slogan 
Designs by Jeri 


Draperies in a geometric pattern in whites and 
browns and beiges were hung the length of the 14 
foot chair display. In this manner the colors of the 
hair covers show up more advantageously 

In the rear of the store LaVene's set up movable 
steel partitioning 68 inches high in front of the 
systems department Here are shcwn systems rang 
ng from a simple ‘blind’ card file to accessory sys 
tems for integrated data processing 

The firm's own offices were set up in the General] 
Fireproofing "1000" line, used also for display and 
lemonstrating. Directly behind was placed the de 
sign department which was set up with a Draft-O- 
Matic drafting board on which is done the layout 
ind rendering work. This room also houses the vari- 
ous samples for carpeting, drapes, upholstery fabrics, 
wood and steel finishes 

Through the co-operative effort of Kalamazoo 
irtists, Original oil paintings and watercolors wer« 
displayed at the store, each chosen to compliment 
the particular style of furniture adjoining, both in 
subject matter and color 

Lines on display include those of The General 
Fireprootng Co., B. L. Marble Furniture, Inc 
Standard Furniture Co., Designcraft, All Steel Equip 
ment Co., Howell Co., Acme Visible Records, Inc 
Smead Mfg. Co., Wilson Jones Co., Nessen Lamps, 
Sainberg, Peter Pepper and Gift Craft 
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DUO-TANG’ 


LOOSE LEAF COVERS 
Give You 


* FOR MANUALS 
* FOR PRESENTATIONS 
* FOR CATALOGS 
* FOR UTILITY COVERS 
* FOR THEMES 


Watch your profits zoom when you stock 
this money-making line. You always 
ring up a sale when customers demand 


covers that are smart and distinctive. 


The Duo-Tang name is your guarantee 

of customer acceptance. With Duo-Tang 
quality and workmanship you get features that 
are imitated but never duplicated. There’s a 
wide variety of materials and range of 


colors to satisfy every taste. 


Get in the profit circle, too! Write for full 
particulars today. 
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Uingucotlh wee co. 


200 South Peoria Street 
Chicago 7, Illinois 





Sixth International 
Regna Convention 


Brings Dealers 


to Norway 


UNITED STATES de 
port tor Bergen, Nor 


bi-annual convention 


Jorgen S. Lien, manufacturer of Regna cash registers 
Adwel adding machines and Joeli safes, sponsored an in 
ternational sales conference for its dealers. The bi-annual 
congress, held in Bergen, Norway, October 10-15, was 
attended by delegates from 26 different countries and all 
continents. 

The company awarded the all-expense paid trip to 
Norway to 325 of its dealers who showed the best sales 
results in the past year. 

The one week affair, which opened with a spectacular 
display of fireworks, consisted of visits to the various 
new and expanded Regna plants using the latest pro 
duction systems, sales lectures and demonstrations of th 
newest cash registers and adding machines. These in 
cluded a special showing of the 'Talking” cash registes 
which can be used for advertising messages, new adding 
machines with magnified type and “pocket-sized add 
ers. Thirty chosen guides and a special factory-tour 


legates to the Regna Sales convention leave from Idlewild Air 


way. 325 cash register and office machine dealers attended 


guide printed in four different languages helped the 
dealers during all the phases of these tours. 

Side trips to many European countries, banquets, 
sightseeing and social events were part of the planned 
entertainment 

Jorgen S. Lien, owner of the company, reported at the 
opening of the convention that his firm’s turnover was 
more than eight million dollars for the current year. He 
also told the delegates that production has increased 
30%, and, in another half year, when the radical reor 
ganization is concluded, he expects it to have gone up 
to 50% 

Among the other lecturers who made up the tightly 
filled program was Dr. Birger Tvedt, who spoke of the 
importance of a sensible way of life for salesmen, and 
Dr. Ole Myrvoll of the Norwegian School of Eco 
nomics and Business Administration, who talked about 


inflation and its ettects 


Jorgen S. Lien 


REGNA DEALERS gather for a sales conference during the convention 
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STEP UP TO 


BEAUTIFULLY 
DESIGNED BASES 


IN modern colors 


Four office-accenting colors help sell Success 
Desk Calendars. Match desk accessories— 
pen sets, phones—with Desert Sand, Modern 
Green, Metallic Gray or Walnut plastic bases. 


Separate 
pages for 
Saturdays 
and Sundays 


A feature of all Success book style calendars. 
No. 17 is deluxe, book style, with pivoting 
lock arches. Half-hourly appointment schedule. 
: Walnut, Desert Sand, Modern Green and 
No. 85 — Premium quality, ee . . 
popular. Has magnifying {e= Metallic Gray plastic bases. 
top plate, daily date in red. 
Each page shows present, 
past, future a oo fit 
all standard bases. Walnut, is 
Desert Sand, Modern Green, COLUMBIAN WORKS, INC. 
Metallic Gray. No. 64 same 2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 
as 85, slightly smaller. 


rs and only SUCCESS gives you these 


First in the industry: A beautiful, Users of Success desk calendars 
4-color booklet proves why Success _ start the year right. Handy wallet- 
calendars are better made, have size pocket calendar included with 
more selling features, are easier, every refill pad, serves as a constant 
more profitable to sell. reminder of Success Calendars. 


And all refills specially packaged. Pads banded or string- 
tied. No loose pages to handle when changing pads. 


TEAR-KLEEN 

WALL CALENDAR 

Large daily date easily seen 15 7 

A : ay When you 

<a handsomely em- ; j think of 
. SUCCESS, 


think of 
: When you 
CALENDARS think of 


CALENDARS... 
think of 
SUCCESS 
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A merchandising 


venture with 
3-D Billboards 


General Office Equipment Corp. of Pittsburgh is 
showing its exclusive furniture lines in the heart of that 
city's Golden Triangle, and in a fashion that well may 
make merchandising history. 

EDWARD J. EGGLESTON, idea-popping president of 
GOE recently won the plaudits of Pittsburgh's press and 
turned a 


business associations and at the same tin 


neat card for his company when he lit the 22 Rosen 
baum windows on the Steel City’s busiest corner. It all 
started about a year ago when Rosenbaum’s, one of the 
city’s major department stores, closed its doors after 
more than 40 years in business. For a year the store was 
dark, the windows were dark, and the Rosenbaum lo 
cation was a silent ghost in Pittsburgh's well-publicized 
Renaissance story 

It was at this point that Eggleston reasoned that 
corner which played host every day to more than 43,000 
pedestrians might be a good place to show his furniture 
lines, which include Stow & Davis, Steelcase, Leopold, 
Milwaukee Chair, Alma Desk and Taylor Chair 

GOE leased the windows for one year, subject to ap 
propriate notice to vacate the windows in case the build 
ing is rented 


An Application of Imagination 


Eggleston emphasized that the decision by his firm t 
take the windows for display stemmed from his beliet 
that the windows represent three-dimensional billboards 
that can show the general public how creative imagina 
tion can be applied, and is being applied, to office lis 
ing. 

He further reasoned that he needed top talent to cre 
ate window displays that would have enough verve and 
imagination to capture the attention of hurrying pe 
destrians. For this he turned to PAUL A. PLANERT, dé 
sign director of GOE's planning and interior decorating 
division, who has spent more than 35 years in the field 
of interior design, and ELMER YOUNG, rising young de 
sign engineer. 

Signs tied in with the display inform the public that 
items shown, as well as many not on display, can be 
purchased at General Office Equipment Corp., which is 
located two blocks up the street 

The windows have been themed to ‘Take A Walk 
Around The Block,’ urging Pittsburghers to circle the 








Rosenbaum locale and to view each of the 22 windows 
The theme will be tailored to suit the seasons. 
GOE'’s novel Christmas idea, which latched on to the 
around the block”’ theme, featured a Christmas window 
contest in which pedestrians were invited to guess the 
number of blocks in all the windows and to win valu- 
able toys for some lucky youngster of their choice. For 
the contest, hundreds of small wooden blocks were 
some placed 
in obvious spots, others tucked cleverly away in corners, 


scattered throughout the 22 windows 


open drawers and half-secret hiding places. 

The gay array of top prizes was given a prominent 
spot in the major corner window, which contained a 
large figure of Santa Claus at work in his GOE office, 
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THE NEWEST AND BEST of office furniture is displayed in the 22 windows of the Rosenbaum department store 
in Pittsburgh's Golden Triangle. The General Office Equipment Corp., located two blocks away, leased the windows 


ind set up a display urging pedestrians to “Take a Walk Around the Block” to view every window 


his large executive desk littered with letters from the 

and his filing cabinets marked ‘‘Good Little 

Boys and Girls” and ‘Bad Little Boys and Girl 
Management believes that the recent rise in sales can 


small fry, 


be attributed to the “window shopping” at Rosenbaum’s, 
spurred, in its turn, by newspaper advertising with 
art work keyed to the walk around the block’”’ theme. 
The increase of business volume is the measure of suc- 
cess for this merchandising venture which has thousands 
of dollars at stake 

All of the window displays are, and will continue to 

designed with a two-fold purpose: to catch the eye 
f the executive and also that of his wife. Since many 


mes she is the moving force behind the executive de- 
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cision to refurnish and redecorate an office, it was 
felt that exposing her to the idea of how attractive an 
office can be would be planning ahead for more sales 

When last heard from Eggleston, MARVIN PADAWER, 
GOE vice-president and sales manager, Planert and 
Young and the GOE ad agency were knee deep in col 
ored Easter eggs working on an Easter promotion 

One of Pittsburgh’s leading financial editors nearly 
hit the nail on the head when he wrote, “The idea of 
displaying merchandise in one location and selling it in 
another isn't new, of course, but the magnitude of the 
GOE venture is something novel for Pittsburgh.”’ He 
might have added that it is something novel in the en 
tire office equipment industry 
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No nuts, bolts or tools needed when adjusting Equipto Iron-Grip. 
Shelving. Exclusive steel stud permits 60% faster shelf adjustment 
on 114” centers. The more you load it, the tighter it grips, yet shelf 
may be moved easily. You can vary arrangement of drawers, 
dividers, or shelves to suit changing storage needs. Four uprights 
per unit allow units to be moved without disturbing adjacent units. 


Equipto Iron-Grip Shelving is immediately available from stock 
in all sizes, either open or closed, with or without dividers, 
bin fronts, drawers or label holders. Write today 
for complete reference manual No. 485; also free 
booklet “HOW TO SOLVE YOUR STORAGE 
PROBLEMS”. sold only thru you the Dealer — never direct 


| o| ole, . " 
ae Ns) EQUIPTO 
SHELVING BENCHES DRAWER UNITS LOCKERS EQUIPTO ROBE STOCK CARTS ANGLE 


610 Prairie Avenue 
Avrora, Illinois 


Pencil Week 
Announced 


The nation’s lead pencil manufac- 
turers, now selling more pencils per 
capita than at any time in the 300- 
year-old history of the product, an- 
nounce that the industry will sponsor 
the fourth annual Pencil Week begin- 
ning February 27 and_ running 
through March 4, 1961. 

CLyDE T. NISSEN, executive vice- 
president of the Lead Pencil Manu- 
facturers Association, said 18 manu- 
facturers had provided a substantially 
increased budget over last year for the 
promotion and public relations pro- 
gram next year. 


Sell 350 Varieties 


Pencil Week is a merchandising 
and publicity project designed to ac- 
quaint both the trade and the con- 
sumer public with the 350 varieties 
of pencils on the market. 

The project, Mr. Nissen reported, 
has been one of the important factors 
which, along with continuing public 
relations activities, brought the indus- 
try’s annual volume up from $24,- 
500,000 eight years ago to an esti- 
mated $35,000,000 this year. At the 
same time that dollar volume was in 
creasing, Mr. Nissen said, per capita 
usage of pencils rose from 7.6 in 1952 
to 9 this year, for a gain of 18.4%. 

“When the enormous gain in popu- 
lation is considered, along with the 
advance in the price of quality pen- 
cils, the increase in both dollar volume 
and per capita usage takes on more 
meaning,’ Mr. Nissen observed. 


Some Changes Made 


Since there remains no doubt of 
the value of the industry's public re- 
lations and promotion program,” said 
Mr. Nissen, “it has not been difficult 
to provide the resources for another 
Pencil Week project in the coming 
year. There will be changes—of an 
experimental nature—in the format 
however.” 

Individual companies are currently 
working out merchandising and pro 
motion programs with their dealers 
that involve the preparation and dis- 
tribution of window streamers and 
posters, counter cards and display ma- 
terial. Some of this display material, 
Mr. Nissen said, is more elaborate 
than anything yet offered. 
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Young Heads Marketing 


| SELL *PATENTED 
in Eureka Reorganization MORE. 


Eureka Specialty Printing Co. 
has announced a reorganization of EARN PULLOUT Style 
its sales and related functions, as- MORE 
serting that it is one of the few WITH 0 rapt. ceca ar 


firms in the printing industry to 
MANIFOLD CARBON PAPER 


adopt “marketing concept’ princi- 
ples fully. 

JAMES H. DUNHAM Jp., presi- 
dent, announced the change in the A HURON COPYSETTE is 
marketing set-up of the 56-year-old IES am = advertised in leading business 
company, which specializes in gummed-paper printing, ~~ magazines ona regular sched- 
Outserts advertising folders and other long-run commer- ; ule to make your selling job easier, 


J. W. Young 


cial business. Eureka is a leading producer of trading : : yet it costs no more than non- 


stamps, fund-raising seals and poster stamps, and also advertised brands. 
; ita . eddean HERE'S WHAT YOU GET * : 
1aS apes extensive ¢ ecorative ana com! —r sta onapes J WHEN YOU STOCK Your customers will want to buy 
line. The firm operates four plants in the United States HURON COPYSETTE this recognized brand name 
ind Canada Jas tae ol iabinemape leader. You owe it to them to 
In the reorganization, JOHN W. YOUNG, formerly FREE DIRECT MAIL stock HURON COPYSETTE... 


general sales manager, becomes marketing and sales PIECES they will ask for it by name! 


lirector, with full responsibility for all phases of market- FREE SAMPLE FOLDERS 


Iny 


FREE AD MATS ADDRESS INQUIRIES TO DEPT. H 


Five divisional executives, responsible for all sales, PORT HURON SULPHITE 


advertising, promotion and merchandising functions, IMMEDIATE SHIPMENTS 


FROM STOCK & PAPER CO. port Huron, mich. 


Available in Canada through APSCO Rp 
HEALY JR. who will serve as product development man- no omens IN PRODUCTS, LTD., Toronto, Conede ea, 
ager, an entirely new post. Mr. Healy is also co-ordinator sitiatinish cated thie Cindi Sen 


will report to Mr. Young. One of these is Louis H. 


of the product development committee which will screen 
new-product ideas, study market potentials and recom- 





mend action to the management. This committee includes 


Mr. Young; A. K. Howes, assistant to the president; SOLID Makes Storage 


Jay WALTER, general production manager; W. T 
CHRISTOPHER, staff services manager; and R. E. Davis, —_ Cabinets’* 
controller “4 
R. J. PRESTON Jr., formerly director of field sales, Heavy Gauge Steel 
becomes sales manager, with complete responsibility for 
a _ All Shelves Adjustable 
sales in the firm’s four sales divisions. Other divisional 
executives, all reporting to Mr. Young, are A. J. Green. Desert Sand 
. . . and Mist Green or 
KRAUSE, merchandising manager; H. B. SPEICHER, Ap- ” Gray Finish 
slicator division manager; and Davin P. BRAUER, special , : 
‘ 3-Way Locking Device 
rwccounts freé pre sentative 


Paracentric Lock in 
ICHAR )». ALMON ‘ en an ¢ / 
RICHARD I ALMONY, who has been an assistant in Beer Mandie 


the commercial division, becomes Outserts division man- 
ager, a position formerly held by Mr. Healy. SPURGEON : *Plus a complete line of 
K. CONpbo, previously a regional representative, has filing cabinets, steel 
been named assistant sales manager; he will supervise ' shelving lockers and re- 
two sales divisions and report to Mr. Preston. F lated equipment. 

WYTHE BOLLING, formerly president of Bolling In- e i n 
dustries, Scranton, has dnl adie to assist Mr Healy Westabs end Cons “ 

d ina- 
in the product-development department. Fred W. No. 72 tion cabinets as well. 
WHALEY, formerly with Southwest Printing Co., has Write or call for our new 16-page catalog and price 
succeeded Mr. Condo as a regional representative with list. 
headquarters in Dallas. 

HowARD E. CONRAD continues as commercial divi- 
sion manager, and I. T. MILLER remains as stationery 
division manager, both reporting to Mr. Preston, who 
retains personal supervision of the specialty division 


A. R. JEFFREY JR., sales promotion manager, is respon- SOLID INDUSTRIES CORP 
- 


sible for all adve rtising, promotion and public- relations 
221 West 17th St., New York 11, N.Y. CHelsea 2-5200 








activities, reporting to Mr. Krausc 
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"COPIES OF OA 


CIRCULATE AMONG 
EMPLOYEES OF 
WIDE- AWAKE 
MERCHANTS" 





"For years your great publication has 
been helping firms and individuals in 
this industry. We know that it has 
helped us. 


We find that lines nationally adver- 
tised in OFFICE APPLIANCES enjoy more 
favorable dealer acceptance than 
others. 


Our factories advertise in OA. That 
helps to place merchandise on dealers’ 
counters. OA's many meaty articles on 
Sales Training and Merchandising 
Methods help alert dealers to move more 
merchandise to consumers, with earned 
profit. 


Saleswise -- "Knowledge is Power." Many 
have learned this can be gained from 
reading OA's excellent articles. Few 
current copies of OA are on dealers' 
reception tables; they are circulating 
among employees of wide-awake 
merchants. 


Salespeople find it is easier to 
profitably sell "the-kind-you-read- 
about" brands, as advertised in OA 


We regularly point out to younger 
salespeople your articles and survey 
reports to better help them learn and 
get ahead. A well-informed stock clerk 
often advances to buyer; a junior 
salesman becomes a top producer 


OA offers excellent information to all 
and exerts fine influence in educating 
ambitious salespeople. The importance 
of this good work cannot be over-— 





° Office 
Appliances 


Number 9 of a Series 
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cee KKarkest barry Qs, 
“A 


ARTHUR O. CARLSON 


LELAND C. ADAMS 


CHARLES R. BARRY COMPANY 


Manutacturers' Representatives 


* Cushman & Denison Mig. Co. 
* Oakville Company 


“ © Rosenthal Company, The 


* Southworth Company 


* Victor Safe & Equipment Div. 
(Rem. Rand Dealer Sales Div.) 


General area of sales coverage 






~ Office 
Appliances 





oD 2 Office /SAURDN 


THE’BIG TOP” GOESUP. 
| THERE'SMUCH TO SEE 
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NOFA Convention Theme ‘Design for Profit 


The National Office Furniture Association announces 
that ‘Design for Profit’’ will be the keynote of the con- 
vention scheduled for February 23-26 at the New York 
Coliseum. Not only technical matters involving design, 
but the question ol co-operation or competition between 
office furniture dealers and architects, designers, and in- 
terior decorators will be brought out into the open, ac 
ording to SEyMouR L. NATHAN, head of Ives Dis 
tributors, New York City, who is convention chairman 
ind RoBeRT B. Gipsy, of Desks, Inc., New York City, 

hairman 

A number of innovations will be featured at the con- 

ntion, staged in co-operation with the Offureps Club 
otf New York City. On the two days preceding the con- 

ntion itself, th will be a “Designer Seminar.’ This 
W be a professional-level discussion of the special 
problems faced by designers in the industry. It will 
utilize the New York market for source information on 


ictual applications of design techniques 


Group Tour for Designers 


There will be group tours to prominent architectural 
nteriors, including the Seagram Building, Corning 
Glass, Lever House, etc. There will also be visits to 
fabric, accessory and lamp showrooms, and a special 
study of the effects of different types of lighting 

This part of the program has been planned by a 

ordinating committee, headed by CHILTON BROWN, 
lirector of sales for Directional Contract Furniture 
Corp., with members HENRIETTE NATHAN, CHARLES 
GELBER, and WILLIAM GORDON of the National Soci- 
ty of Interior Designers: and Mrs. ROBERT DILLON 
ind CHARLES SPRIETSMA of the Association of Interior 
Decorators 

A series of awards for outstanding designs will be 

en 

One of the other new features will be a Workshop 
Breakfast for the salesmen working for office furniture 
dealers. The special problems of these salesmen will 
be discussed in closed session, and recommendations 


which the salesmen agree upon will be presented to the 
convention in Open session. 

Another special feature will be a round table dis- 
cussion on what the consumer wants (or expects) from 
the office furniture dealer in terms of design and dec 
orative service. The panel will consist of three con 
sumers with opinions developed out of expense, and 
three dealers also equipped with convictions based on 
experience. WALTER LENNARTSON, editor of OFFIC! 
APPLIANCES, will function as moderator 


‘No Punches will be Pulled’ 
Ray H. Lewis, Flint, Mich., president of NOFA, 


announces that “no punches will be pulled’ in special 
clinics on such subjects as Credit and Financial Con 
trols, Leasing, Warehousing, Direct Selling, Sales Train 
ing, and Management Know-How as applied to the 
newest modern developments in the industry 

A special program combining information and enter 
tainment has been developed for the ladies, based on 
the theme of “how to be a better wife to an office 
furniture dealer or salesman.’ The ladies program is 
under the direction of Mesdames CHILTON BROWN, 
R. P. Lewis, JOHN R. Gray, FRANK H. WHITE and 
S. L. NATHAN. 

The official convention hotel is the Park Sheraton 

JOHN R. Gray, executive director of NOFA, 
announces that sales of exhibit space for the convention 
have far exceeded all previous records so that everyone 
attending will have a complete ‘‘picture”’ of everything 
the industry can offer. 


House of Wren Promotes Hallowell 


WILLIAM T, HALLOWELL has been promoted to vice 
president in charge of sales for the House of Wren, 207 
NW 2, Oklahoma City, Okla. He joined the firm in 
1954 


Canadian Office Machine Dealers Association Presents Officers 


Pictured here are new officers of the Canadian Office Machine 
Dealers Association ted at recent 11th annual convention in 
Montreal. A feature of this convention was the honoring of Ed 
Waller of Underwood, Ltd. on the occasion of his 50th anni- 
rsary in the office machine industry. The officers, left to right, 
G. Lalibert lirector, Quebec City; A. Kaiser, director 
Montrea H. Simpson, director, Toronto; K. Langwisch, di 
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rector, Toronto; Peter Maag, second vice-president, Montreal 
S. J. D. Walters, president, Montreal; C. E. Costain, first vice 
president, London; H. Blake, board chairman, Hamilton; T 
Hagbarth, treasurer, Toronto, and J. Piszel, secretary, Montreal 
Missing are R. W. Woodrow, vice-president, Scarborough, and 


J. Barr, director, Vancouver 
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: selling help in conducting tems, filing supplies, and office accessories, including 

; for your customers. This trained staff of Safeguard Filing Systems, Verti-Swing Hanging Folders, 
s helps you with inventory, displays, and merchan- Visible Record equipment, Fiberlite wastebaskets, Stream- 
fou'll benefit from the fast, personal service of liner desk trays, Every Day Files, and many other *’Secre- 
tary approved" products for increased office efficiency. 


Get complete information today on how the two G/W teams of sales specialists 


can help you become a profitable Globe-Wernicke dealer. Write Dept. DO-| 








.. . works with you on selling G/W metal business furni- 

ture and equipment. You get the advantage of experi- 

enced equipment sales specialists to aid you with office | equipment, chairs, files, storage arts shetving, book- 
planning and provide maximum service to your customers, cases, etc., for fast, dependable service. 


Remember success depends on the strength of your line 


THE GLOBE-WERNICKE CO. NORWOOD, CINCINNATI 12, OHIO 





OA Staff Report 


NSOEA Governors Confer on Programs, Publicity 


NSOEA held its second annual governors’ conference 
in Washington, D.C., November 10-12. All 14 gover 
nors were present, as were most of the Association's offi 
cers, staff members and consultants 

HoMER Lay, assistant general manager of NSOEA, 
was chairman of the conference and the efficiency with 
which he conducted the sessions was largely responsible 
for the success of the meeting. 

A highlight of the conference was the presentation of 
NSOEA’s public relations program by Sot Zatt. The 
1960 program was reviewed and each governor was 
given a chance to contribute his own personal evaluation 
of its effect. Virtually all of them expressed themselves 
enthusiastically about the results of the work done by 
Mr. Zatt’s firm in publicizing not only the national 
NSOEA events but in providing thorough “home town 
publicity coverage in connection with the regional meet 
ings and other activities of the governors themselves 

The first session of the conference was reserved for 
discussion and planning of the 1961 regional convention 
programs. Considerable time was given to an exchange 
of information between the governors as to how their 
particular districts handle the many routine details of 
regional conventions 

Second day of the conference began with a presenta 
tion on the new professional sales program developed 
by MikE SANYouR of Harbridge House. This program 
is specifically intended to serve as the entire program for 
the type of dealer sales rally which has been meeting 
with encouraging success during the past few years. Th 
first of these programs was held December 3 in Okla 
homa City with others planned for the spring of 1961 

Sanyour then described Harbridge House's plan to 
provide more productive operating results studies during 
1961. An alarming comment was made by a number ot 
governors present that the present operating cost report 
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HOMER LAY, assistant general manager of NSOEA. presides over 


the governors’ conference. At head table (left to right) are Clarence 
W. Clemen, vice-president of field division; Caldwell Harper. vice 
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is too complicated and not usable by the small dealer. A 
suggestion was made that two systems be designed . . . 
one a simplified system for the small dealer and the 
other a more comprehensive form for the larger dealer. 
Although this might appear to be the reverse way to im- 
prove the accounting procedures of the membership, 
there seemed to be general agreement with this proposal 

Continuing to hold the floor for the next subject on 
the agenda, Sanyour discussed the program for the 1961 
district meetings. Although the general program format 
as suggested appeared similar to last year's, the two new 
workshop sessions outlined by Sanyour struck a respon 
sive note among the governors 

The first of these sessions is entitled “How to Get 
New Business.” The basic purpose of this program is to 
provide a working sales tool that NSOEA members can 


GOVERNORS CONFER in Washington, D.C. From left 
Palmer Carnwright, District 2; Joe Rosolio, District 4: Vern 
Peck, District 10; Larry Moore, District 11, and L. W. Tabb 
(seated), District 9 


president of distributors; J. Howard Patrick, president 
Charles M. Mortensen, general manager: Burt Henderson. vice 


chairman of distributors: John W. Horne, of executive committe: 


OA—1 /61 





place in the hands of their outside salesmen in develop 
ing new customers. The other program 1s concerned 
with ‘Managing Inventory Dollars.” This would be a 
basic introduction to the principles of inventory manage 
ment and specin how to” instructions on achi ving an 
efficient and profitable inventory policy. These two pro 
grams will run separately where district meeting attend- 
ance is light and will probably run concurrently on two 
different days when regional attendance is sufficient to 
warrant the duplication. The sessions are scheduled to 


be handled by Sanyour and Lay 


The new public relations manual developed by Sot 


ZATT was presented to the group for the first time. This 
manual shows how any dealer, large or small, can obtain 
home town publicity by merely following the explicit 
directions provided and with scarcely any expenditure of 
funds. The general reaction was that this was one of the 
most worthwhile programs ever placed in the hands of 


the dealer membership 


Explains Publicity Plan 
Zatt then cont 
licity Week to precede the 1961 meetings, and other 


programs designed t pul NSOEA dealers in the pub 


licity limelight in their own business communities. He 


d with plans for a Governors Pub 


further explain 


fined 


that good public relations is not con 


to news| r publicity and in some well chosen 


I 
statements outlined the far-reaching effects and be 
of a planned 


public relations program, to the n 
issociation and te membership in general. The 


] 


tion to thes proposals was extremely enthusiast! 


ral governors expressed definite hopes that the exe 
committee would idopt this program for 19] 

the conference was given ver pri 

y to discussion of membership promotion plan and 

nued discussions on district meeting programs. A 

it many suggestions were made by the governors for 


the membership selling efforts of the 


ys of improving 
oncluded with a briet discussion of 

ndaries and ways by which existing 

equitably distributed to the newly 

d districts from those which are being abolished 

This subject, whi one time appeared to be a thorny 


lost much of its controversial at 


Scripto Holds Sales Meeting 


mecting of Script li sales 

esentatives from the United States 

ixed with an address by JAMI 

CARMICHAEL at the president's banquet December 
Atlanta, G 

Maior S} 


ADEROLD vice-president and general manager of the 


U.S. Division a 
ind W. F. Larz, vice-president advertising, plan 


The company’s sales force als 


~okesmen on the program include JOHN I 
BROOKS, senior vic president 


ind promotiot 


from its new sales manager, BART Hoa 
meeting was held with M. A 
presiding Among director al 

DOUGLAS FAIRBANKS 


and actor 
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Bohn Offers Salesmen 
and Dealers Free Vacations 


A sales program whereby dealers and dealer salesmen 
earn an all-expense-paid vacation in Europe has been 
announced by the Bohn Duplicator Co., distributor of 
business equipment with headquarters in New York 
City 

The trips, which are scheduled for summer, 1961, will 
be made via SAS aircraft and will feature an eight day 
continental holiday in Paris and Copenhagen. All dealers 
selling Bohn duplicating equipment and the Contex 
calculator are eligible, providing they participate in the 
program between October 1, 1960 and April 30, 1961 

To provide passage for himself, the salesman must 
sell about $200.00 per week of the company’s products 
for each week of the seven month contest period. Each 
additional $135.00 in weekly retail sales will provide 
an additional ticket that can be used by the winner's 
family 

Some dealers have added incentives of their own 
Winners from the Duplicating Products Supply Co. of 
Los Angeles, for example, will receive spending money 
from this company in addition to the trip, while sales 
men from Horder’s in Chicago will be provided with 
babysitters for the entire vacation period 


Eugene Woods Added to NOMDA Staff 


EUGENE Woops has been named 
to the post of assistant to HAROLD 
MANN, executive secretary of the 
National Office Machine Dealers 
Association in a move to increase 
the Association's service to its mem 
bers 

NOMDA announces that ‘this 
move was dictated by the great 
growth in the NOMDA member 


ship as well as the expanded program of activities 


Eugene Woods 


planned for the future 

Woods was formerly with the Oregon Journal ot 
Portland, Ore. where he served as the newspaper's pro 
motion production manager tor several years. He is well 
wquainted with advertising art, layout, copy and edito 
rial writing and his education included study at th 
University of Oregon Art School 


Two Win Aigner Foundation 
Scholarships 


Winners of the G. J. Aigner Co. Foundation scholas 
Ships, awards of free tuition to the Bloomington, Ind., 
NSOEA seminar, were FRED HAusER of Miller-Davis, 
Minneapolis, and EUGENr E. Gore, Security Stationery 
Co., Kansas City, Mo 

The G. J. Aigner Co. is offering further scholarships 
to salesmen who would like to attend the seminar in 
Rye, N.Y., February 20-22. All that is necessary is to 
write a letter to the Aigner firm explaining why you 
would like to attend a three-day sales management 
seminar. Judges will go over the letters and make the 


awards 
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FOR YOUR BUDGET-MINDED 
CUSTOMERS, DOLIN HAS THE 
MOST COMPLETE, SPECIALIZED 
LINE OF RECORDS STORAGE 
EQUIPMENT AVAILABLE 


RECORDS 
— DOLIN t< 
One standard size, FILE 
low cost file for DOUELE - OUT VY NO. 65 
both letter and 3 
legal records. One 
sturdy all steel case 
with two heavy 
corrugated record a 


trays, set up ready 
for use. Provides 
more records in 
less space at less 
cost 





NEW! LOW COST 
6 DRAWER 
TAB CARD FILE 


2 stvles. 4 sizes for low cost 
tab files, including the new 
glide file 


6 drawer nylon 


shown with its companion 2 


rAB-STOR 


build-up units for orderly 


drawer file 


tab box storage systems 





Low cost build-up units 
in 1 shelf and 2 shelf 
models for both letter 
and legal. Completely as- 





sembled units ready to 
stack are easier to sell. 
Exclusive feature add 
doors to basic units at 


any time 


COMPARE 
OUR LOW 
PRICES! 





STEEL TRANSFER FILES 
3 COMPLETE STYLES 


A complete range of sizes for 
every record requirement 
"G300" 
“R400” 
series and famous “500” “front 
office look” files 


nylon glide series, 


ball-bearing _ roller 





We will drop ship the above equipment under your label at no 
extra charge. No handling of stock means extra profits for you. 


DOLIN METAL PROD. —sxcoxtyn te ny: 


BROOKLYN 16, N. Y. 
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Scripto Wins Merchandiser Award 


This revolving “Service Station’ designed for Scripto, 
Inc. pens is the 1960 gold award winner in the stationery 
division of the best counter merchandisers competition 
sponsored by Variety 
Store Merchandiser 
magazine 

The Scripto award is 
the first ever given in 
this particular category, 
according to PRESTON 
j. BELL, 
the magazine. WILLIAM 


_ 


publisher of 


LATZ, vice-president 
in charge of planning, 
advertising and pro 


motion for Scripto, r¢ 





ceived the award at the 
innual dinner held 
November 3 at the 
Pierre Hotel in New 
York City 


The prize-winning merchandiser was first introduced 





in January of 1960. It was designed by the company’s 
marketing department and the Advertising Metal Dis 
play Co. of Chicago. Of all-metal construction, it is a 


pilfer deterrent in that ten dozen carded products may 


shown in less than cight square inches of counter 


space 
This is the second award for the silver-plated counter 
display, having placed first in a recent contest sponsored 


by the Chicago Advertising Club 


Magnefax Corp. Formed To 
Manufacture Photocopy Machine 


The formation of Magnetax Corp. in Philadelphia to 
manufacture and market a new electrostatic photocopy 
ALEXANDER 
president. The corporation is a joint venture of Ameri 
can Business Systems, Inc. and |. H. Weil Co. of Phila 
of Chicago. American 


machine Was announccd yesterday by E 


delphia and Copymation, In 
Business Systems’ interest is 51°, J. H. Weil's 241.4% 
and Copymation’s 241°, 

Magnefax has acquired all rights, models and six 
patent applications for a new type of electrostatic photo 
copy equipment initially developed by the Microlex di 
ision Of Lawyers Co-operative Publishing Co. of Ro 
chester, N. Y. Operating prototypes of the photocopiers 
are claimed produce completely dry facsimile copies 
from any original, regardless of color, whether printed, 
typed, drawn or handwritten in pen, pencil or ballpoint 
pen 

The company reports that photographs and tint areas 
are reproduced faithfully in contrasting sharp and clean 
detail. It is expected that the cost of 81/4, x 11 inch 
copies will be about 31/, cents each 


Plans have been underway to prepare Magnefax 
Retail price 
Models 


designed to serve all business organizations 


electrostatic photocopiers for distribution 
of the equipment will be at the $500 level 
will be 
whether large of small. Units will be leased to small 


users for as little as $15 per month 
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FOR THE FINEST BUSINESS INTERIORS 


... offe fwuritwe by 
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Zk Sag Sore ao oe 
SS he A ree ait: 
SERIES 1300 PARALLEL ARRANGEMENT-—WOOD OR METAL LEG 
1366 DESK 1 > WALL UNIT——CW.-3 SIDE & 619 POSTURE CHAIR 
| es 
One of the various settings shown by Domore at the 1960 " tT 
M ot , 





N.S.O.E.A. Show in Chicago. Styling from the elegance 


of traditional through the clean modern lines of the 





Group X available in Domore’s diversified collection of 


fine wood furniture, metal and wood chairs 











Many dealers ordered the above setting exactly as shown 


for display on their own floors as aa = 
ee 


DOMORE 


office furniture 











write for additional infounalion DcomoRE CHAIR COMPANY. INC. ELKHART. INDIANA 
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NEW FOR 
BURROUGHS 
DEALERS: 
A COMPLETE LINE OF LOW-COST HIGH-QUALITY ELECTRIC 
TEN-KEY ADDING MACHINES! 








Six Burroughs-quality machines with capacities from 7-list/8-tota 
10-list/11-total. Three with credit balance, three without 


Six precision-made electric adding machines to rou 
line and put you in the best competitive position eve 


Six budget-priced beauties! 


This new six-machine economy line, together with your full range of 


de luxe Burroughs models, assures you of a machine tailored exactly 
for any prospective buyer. 

And that means more profit power for you! 

Burroughs also offers you a full line of checkwriters, cash registers, full 
keyboard adding machines... plus a complete selection of office supplies 


h 





Burroughs sign of 
Corporation ‘eater 
96 


Get more information! Simply send the coupon now! 
Dealer Sales Department, Burroughs Corporation, Detroit 
32, Michigan. 

DEALER SALES DEPARTMENT OA-3A 
BURROUGHS CORPORATION 

DETROIT 32, MICHIGAN 





° 

o 

. 

a 

. 

* 

. 

o 

. 

e Please rush me details on the new six-machine economy line 
e ‘ < 
e Please send informatior the new full-keyboard economy model. (See 
. olumn at right.) [7] 

. 

. 

* NAME eae —_ 

* 

° FIRM Ae Se 

* 

“ 

e ADDRESS — . : ——— 

. 

e 

e CITY a ZONE STATE 
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Western Show Committee 


Chairmen Named 


| How p P RICK president ot 
Th National Stationery & Office 
Equiy t Associat has announced 
th f th I rmen and co 
h he W Stationery 
& Off Equipt t Convention and 
Exhibit. These 1 1 women will 
head tl ommitt to ft NSOEA’s 
first Western Show, to be held at the 
Biltmore Hot n | Angeles Febru 
G f Chair DEAN L. Des 
| E. P. Wil ( I Angeles 
Co-( rmat KENNETH BROWN 
g NSOEA’s District 12 & 
the Stationery & Office 
I As Norther 
Calif. Corrick’s. Santa R Calit 
Co-C] ul GEOR CORNELI 
or f NSOFA Distr 
( Chula \ Calif 
M LL. E. BANK, Presid 
SCSA B S Maywou 
( | H ¢ 
\ h ( \ or 
s A G H Eato 
Pa ( Altad ( \ 
\ _ ( S 
Le 
Head Exhibit Hall 
| H I ( I 
. Calit 
S Ass h 
D \ P x 
| ( S ( ( 
ha 
H X A W DVOGI 
N Blatr B I Angel 
h = HALI All 
S I ( \ les. Cé 
ha 
Bang lor M. Davis, Lit-ning 
Products ( B Hills, Calif 
hair 1 STANLEY R. BRETON 
Charles R. Barry ¢ S Francisce 
Entert t RoE M. PoWEL! 
Universal Paper Goods C¢ Los At 
geles, and DorotHy E. Biper, Uni 
sal Paper Goods Co., Los Angeles 
nd H. (¢ (HANK LyLEs, R. | 
Smith ¢ Los Ang co-chairman 
Ladies Hospitalit EILEEN COR 
NELL, Cornell's, Cl Vista, Calif 
h iM (. BROWN 


( KS Stat ry, Santa Rosa, Calif 
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Prizes IRVING SAMUELS, Abbott 
Distributing Ce Los Angeles, chair 


man, and Morris PILTZeER, Qualiton 


Products C Los Angeles, co-chair 
mat 

Publicity Bos Frier, Pacific Sta 
tioner, San Francisco, chairmar ind 


JOHN A. GILBERT, Office Appliances 
o-chairt 

Reception GeorGeE D. FREY 
President Golden State 
Charles R. Barry Co., San Francisc 
hairman, and A. F. (AuGrIE) ERICK 
SON, president of The 49 ers Travel 
rs, Joseph Dixon Crucible ¢ Mill 


Regis Credentials RALPH 
V. MANEVAL, A. W. Faber-Castell 
Pencil ¢ Glendale, Calit hairma 

d El |. BurKE, S. E. and M 
Vert ( S Leandro, Calit oO 


Detroit Firm 
Suffers Fire Loss 


Business Equipment Co., oftice suy 
ply ft hich ¢ cupics four-sto 
building QO Larne Detro 
Mich., w hit by fire on November 

that ] aged th structul! 
1estrove ntents of of I 
turé nd juipment. CHARLES | 


estimated the loss 


The fire originated among pa 
ind lac« supplies on the top floor 
of the building. The firm sells and 
rents us ffice furniture and equij 
Drawing Leads Now 
In Office Pencils 

The » Hex office pet il. made 


by the General Pencil Co... now con 
drawing lead formula 


Ac ording t the 


90°, graphite lead is 287 stronger 


manufacturer, th 


han th Semi-Hex pencil lead 
ind it writes smoother without fr 
jucnt I 

The density and grade of the new 
ott i | | ay proximates the black 
B grade of drawing pencil 


EXTRA 
ADDING 
ATTRACTION: 


NEW ECONOMY MODEL 


extends full-keyboard electric 
line to budget-minded buyers 


Here’s the machine that’s sure to get you a greater 

chunk of the full-keyboard business. It’s the new 

Burroughs 9 08 95, a quality machine priced far 

below others of its kind. Here are a few of its 

features 

e Full-keyboard flexibility 

¢ Quick, easy electric operation 

¢ 8-list, 8-total capacity 

¢ Direct subtraction 

« Takes narrow or wide tape 

¢ Standard carriage handles fo-ms up to 3%” wide 

e Low, low cost! 

The new 9 08 95 is a “must” in every dealer's line 

The coupon at the left will bring you full details 
Burroughs—TM 





Sign of an 
outstanding 
Cea/er 





Burroughs 
Corporation 
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MAKE MORE MONEY THIS YEAR 


Dealer Salesmen can add $1000.00 (or more) to their 
incomes, and boost Dealer profits too, after attending a 


Hano DEALER SALES SCHOOL 


ENROLL NOW FOR 
HANO SALES SCHOOL 


1961 
Raleigh Jan. 
Miami Jan. 
Houston Feb. 
Kansas City Mar. 
Chicago Apr. 
Cincinnati May 
Birmingham May 
Syracuse June 
Holyoke July 
Pittsburgh Nov. 


23 - 


15 - 
18 - 
19- 
17- 
13- 


Hundreds of Hano Dealer Salesmen know what ‘more 
money” means. Hano Sales Schools have taught them .. . 
and helped them put more money in their pockets. This year 
Hano offers you the chance to make more money. Now the 
Hano Dealer Sales Schools offer you: 


¢ Fact-filled course including basic product training and 
advanced practice in forms design, estimating, pricing and 
selling techniques. 


e Two-day compact schedule in day and evening sessions 
requiring minimum time away from home and office. 


e A school in your general area at a prescheduled time to 
eliminate long expensive travel, plus other schools at the 
Hano factories in Holyoke, Massachusetts and Mt. Olive, 
Illinois. 


¢ Instruction by nationally recognized experts who have long 
experience in forms design and selling to customers and 
prospects such as yours. 


¢ A continuing information service to supplement and 
maintain your level of knowledge with up-to-the-minute 
information. 


ea om oie oth 
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Chis Certifies that 
Robert Robertson 
Meshes? Heo ead feel orhley 
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To enroll in a Hano Sales School, or for information, mail coupon to £. David Hinkley 


enep @eeee=e ee ees G2 = == == 
—_—_ HANO CO., INC., HOLYOKE, MASS. 148 


I Please enroll me in your Sales Schoo! to be held 


(date) 
| Please acknowledge to 
| Name 

Dealer 
| Address 


L city 
ome oem oem ower 


eee 


(city) 





| Main Office and Factory, Holyoke , Mass. 
state Branch Plant, Mt. Olive , Ill. 
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MPLETE REGNA LINE 
‘registers - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 

Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 








Write today for informative literature. 





Move fast 
it’s profitable! 





Mail the coupon—Mail it today— 
Mail it NOW! 


safes of unusually 4 REGNA CASH REGISTERS, INC. 
unique design, are 175 Fifth Avenue, New York 10, N. Y. 
covering the globe Ciitiadaiiies 

with tremendous eeaces 
sales success. Several 
sizes and models 
available. 


r It’s low-priced! It’s profitable! 






Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 


Name.. 
In Canada: Commodore Portable Typewriter Co. Ltd., Address 
680 King Street West, Toronto 26, Ont. City 
OUTSIDE CONTINENTAL U. S.: Zone State 


Jorgen S. Lien, Box 522, Bergen, Norway 
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~* QUALIT, 


Ny :. r 
ps 
The cand OF © 


Our Dealers Say 


“QUALITY 
PARK 
IS TOPS” 


because... 


Where else can you find: 


* Strict SOLD TO DEALERS ONLY 
policy. 


%* Over 800 quality items regularly 
carried in stock. 


% Iden'ifying code numbers for all 
stock items appear on box and 
carton labels. 


* Quality packaging of every item 
for protection. 


*% Complete manufacturing and 
printing facilities for any special- 
purpose envelopes needed by 
your customers. 


* Creative department and postal 
information bureau 


% Prepaid shipment of entire line 
ot regular price if order is 200 
Ibs. or over (exception—certain 
western areas) 


% Dealer promotional aids. 


*% Sales training film for your 
salesmen. 


* Professional sales representatives 
to help you and your salesmen 


% Regional warehousing—Chicago, 
Dallas, Los Angeles . . . factory 
and warehouse in Atlanta. 


NOWHERE else can you find Quality 
Park's Quality Products, Quality Service, 
and Quality Packaging. 


Sold Through Dealers Only 


QUALITY PARK 
ENVELOPE Co. 


Main Office & Factory, 2520 Como Ave., St. Paul 


Atlanta Office & Factory, 650 M 
Bidg E-12, Atlanta 1 


| Chicago Office & Warehouse, 564 W. NV 
West Coast Office & Warehor 
L 


os Angeles | 


Dallas Office & Warehouse, 12 


Direct Mail Hints Given 
By Publisher in Toledo Address 


Be entertaining. Keep your approach on the light 
side. Don't be stuffy. Don't take yourself too seriously 

These and other commandments were outlined as 
guides in the preparation of successful direct-mail ad 
vertising by HENRY (PETE) HOKE, JR., publisher of 
The Reporter of Direct Mail Advertising, in an address 
before the Advertising Club of Toledo recently 

Mr. Hoke was in Toledo to present tour direct-mai! 
advertising awards to DMCP Associates, Inc., a Toledo 
based network of direct-mail firms 

Mr. Hoke told the admen that there are two obstacles 
to sales today—human inertia and competition tor the 
prospect s time and attention 

In direct-mail, learn to be entertaining and light, 
Mr. Hoke suggested. “A businessman is really two 
people and one of him usually welcomes something en 


rtaining 


“Be a Good Reporter” 


Mr. Hoke advanced several of his own ideas on how 
sales obstacles can be overcome via direct-mail 

First, be a good reporter. Get the facts and present 
them straight. Then, don't be stuffy and don't take 
yourself too seriously 

Mr. Hoke said people who appreciate mail order 
principles in designing an ad are heading for success 
He suggested the use of such principles as having a 
good product, the proper market and mailing list, copy 
that sings, an offer, and a request for action 

In more than a dozen examples presented via slides, 
Mr. Hoke pointed out successful direct-mail approaches 
based upon “mail order principles’ and the ability to 
ntertain 

Among these was a Milwaukee service station owner 
who used a warm personal approach via small post cards 
with full-sized pictures. These introduced him in the 
first mailing and showed his young son in the fifth 
He pe inted out in the final mailing that daddy works 
late to keep customers happy 

Cost of the mailings, called highly successful by Mr 
Hoke, was $318. The series was mailed within the 
service station's neighborhood 

Other case histories, outlined by Mr. Hoke, included 
a “blank check’” promotion among the wives of sales 
men for a farm heater manufacturer. Results of the 
campaign, he added, was the opening of 1,600 new 
dealers in the first year 


Humorous Cards Sell 


Another example was an industrial firm which con 

ducted a humorous picture post card campaign during 

period of business recession. The cards went to pur 

chasing agents and others involved in the purchase of 

nuts and bolts. Sales, he said, picked up 14% as a result 

This campaign he classified as ‘wild and humorous 
but it sold nuts and bolts! 

Mr. Curtin also accepted plaques in behalf of thre« 
DMCP clients for programs of the Ettl Co., planners 
and builders for banks and financial institutions; Thx 
Globe-Wernicke Co., manufacturers and _ distributors 
of office equipment, and Maskill Hardware Co., hard 


ware manutacturers 
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THE JASPER DESK COMPANY, JASPER, INDIANA 

Designed for complete modular 
flexibility in executive and general 

office installations. 
Mo d u l a 1 re An outstanding feature is the 
original patent pending assembly 
° system, making it possible to eco- 
sSerles 15 nomically ship components K.D., 
and to assemble without special 

skills or tools. 

Tops are available in a wide 


range of sizes, and have slot adap- 


tors for quick positioning or re- 
positioning of base units. 

Leg supports with adjustable 
levelers are easily joined to multi- 
purpose base cabinets and wall 
storage cabinets with sliding doors 
or open fronts can be leg supported 
or attached to walls. 

Genuine Walnut throughout, or 
with tops of matching walnut 
grain plastic laminate. Write for 
informative brochure. 


Shown below is an 
efficient secretarial 
puol assembly. 





Educate Your Customer for 


There was a time not too long 

wal igo when the line separating home 
furnishings from office equipment was 

rigid and uncrossable. On one side 

overstuffed’ comfort, bright col- 

4 q : or areas, and a proliferation of dec 


orative accessories; on the other, aus 


terity, drabness, and ‘business only. 


by DAVID EISEN 


Sites Gestisn: tn. Ihe line began to waver slightly with 


the influx of European influences fol- 
lowing World War I, was crossed oc- 


Like\with the 


Greatest of Ease! 
Se Cc . 
JUSTRATE 1T0-&-FRO Envelopes 
It’s easy for you to fatten your pocketbook 
offering Justrite To-&-Fro envelopes to 
your customers. The line covers every 
situation that calls for carrying a message 
to the addressee and bringing back a reply. 
Whatever the job . . . collections, utility 
payments, fund drives, order forms, etc. 
: there’s a Justrite To-&-Fro envelope 
; for it, that you can sell at a nice profit. 
Send for samples and prices of To-&-Fro’s 
(and other fast selling envelopes) right now. 
( 





Three Modern JUSTRITE Factories 
NORTHERN STATES ENVELOPE CO. 
Hite, 300 East Fourth Street « Saint Paul 1, Minnesota 


JUSTRITE ENVELOPE MFG. CO., INC. 


523 Stewart Avenue, S.W. «+ Atlanta, Georgia 


Direct to you— NATIONAL JUSTRITE ENVELOPE CO, 
we do not sell consumers 2220 West Beaver Street «+ Jacksonville, Florida 
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“Office Living’ 


casionally in the 30's, and today serves 
more as a convenience of nomencla 
ture than as a reality. 

As manufacturers of both home fur- 
nishings and office furniture sold 
through authorized dealers, we have 
watched with interest and amusement 
the way the line has almost disap 
peared in fact while serving to define 
marketing situations still. We believe 
that a look at the relationship between 
those two markets will provide some 
valuable selling data for today’s office 
furniture dealer. 

For one thing, the office furniture 
market has changed more drastically 
than the home furnishings market. 
The entire concept of “office living 
is new and different, and had no coun 
terpart 25 years ago. No such radical 
idea has changed the home furnish 
ings market. True, the idea of overt 
stuffed comfort has given way to sim 
plicity of line and a more functional 
approach to living. “Purpose” rooms 

for leisure activities, for children, 
for exposure to sun and light—have 
brought about markets for products 
that did not exist 25 years ago. 

Office in Home 

There is even an “office in the 
home’’ now—a market being exploited 
with vigor and success by office furni 
ture dealers. But the basic concept be- 
tween living and comfort remains ori 
ented in basic family life. Manufactur- 
ers and customers are trying to achieve 
the same goals as their parents and 
grandparents in building a home 
Sometimes the new furnishing ideas 
they use are a definite improvement, 
sometimes they are the fad of a mo 
ment, and the family turns back to 
traditional styles and concepts. 


New Approach Needed 
What ss new is the concept of ‘ot 
fice living.’ This post-World War II 
product of an expanding economy not 
Only has changed the methods and 
manners of business, but has dictated 
a whole new approach to the offic 
furniture market by alert dealers. 
The dealer and manufacturer who 
are not aware of the import of this 
change are missing opportunities for 
growth and sales, are unwilling to fac« 
the fact that the modern architect, de 
signer, business man have crossed the 
dividing line, and brought back from 
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the field of home furnishings ideas 
ind concepts and even products that 

hanging the picture of the office 
It has been pointed out before that 
the modern business man spends mor 
business sur 


This 


urse was also true of many of our 


his waking time in 


lings than anywhere else 


ardworking ancestors. However, our 


nts did not lize that a pleasant 
office, with tasks 


( ould be a 


heerful, comfortabl 
o perform, 


business 


Now Status Symbol 


too, is the concept of the of 
bol, both for the top 


mployee, and as a 


i status svn 


ompany image to th« 
ity and the world at 
The modern office is many things 
many le today. It has a burden 
of responsibility to carry that is strict 

A well 


tive office can mak« 


furnished 


executive 
look 


wceci an 


with ompany or 
greener | res 
‘off ix e for 


non-declarabl« 


n this time of taxes, the 
ng is on of the 


munerations that 


management can 
ts valued men, and a status 
for those on the way up It is a 
that, because of its design and 


rnishings and appointments, encour 


onfidetr both in the individual 
nd permits the ex 


at the 


height of his 


Many Opportunities 
th ‘office in the 


home in the offic« 
ies for integrated 
ar unprecedented 
mean standardiza 
building rc 

ars: it can mean 


desks 


lounge 


chairs 


issionn 
enzas. files Ses furni 


drapes, lighting, art work, car 


Il come under his con 
the introduction of 

listrating, as through 
th ntroductior modular furniture 
vailable to al vels and 
Whatever th 1 tance 


maginatiy 2 { the 


echelons 
it requires an 
wonderful 
ypportunities req hy ‘office lin 
always know of 


new trends field and in the 
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home furnishings field. The oppor 
tunity of up-grading his old customer 
by calling to his attention the new 
trends in office furniture and appoint 
should 


publications 


ments never be 
Modert 


brochures, 


passed up 
manufacturers 
architectural and 
publications, modern home furnish 
offer valuabl« 
hints and approaches which the dealer 


design 


magazines-——all 


ings 


can use in selling his new concept 


The dealer and manufacturer who 


have faith in their industry will not 
shun this job of ‘‘education’’ because it 


It’s the latest, greatest achievement in 
movable partitions —-WORKWALL! 
Comes in 5 wood-grain finishes and 4 
pastel colors styled by American Color 
Trends in stain-resistant, easy-to-care- 
for, plastic-finished Marlite 

Perfect for offices, industry, institu- 
tions, schools —and wherever changing 
conditions require the flexibility of 
movable partitions and the desirability 
of color-coordinated finishes that mix 
*n match to your heart’s content. 

And WORKWALL’S one, exclusive, 





Dealers in All Principal Cities 





WORK wh “4 


A 





MOVABLE PARTITIONS AND PANELING 
Division of L.A. DARLING COMPANY 
nin. Ol : 


is the one sure way of insuring the 
health of the office furniture industry 
and of building future sales 
Selling the concept of “‘office liv 
ing’ means crossing the line, helping 
the industry to break new ground, and 
giving the modern business man the 
confidence needed to buy the luxury 
products that are so important a part 
of the Widening the 
horizons for office living through im 


modern office 


aginative concept selling cannot help 
but increase the vitality of our living 
industry 


with WORKWALL 
plastic-finished Marlite 


partitions that move 


patented system accommodates any 
elevation from as low as 42-inches to 
as high as 1|2-feet. 

Workwall also permits all types of 
utility attachments to be locked into 
post channels without defacing the walls 
in any way. 

And you're able to offer all this at a 
low, low price—defying comparison— 
that brings high-style, individualized 
movable partitions well within the 
reach of all your prospects—at a man- 
sized profit to you! 





WORKWAL 


State 


SEER EEE EEE HEHEHE EEE HEHEHE HEHEHE EEE Ee 
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San Francisco, for the first time. 
was host city for the annual NOFA 
western convention-exhibit successful 
ly staged at the Jack Tar Hotel No 
vember 4-6. The three previous west 
ern gatherings of the National Office 
Furniture Association have been held 
in Los Angeles. 

The San Francisco gathering had as 
its theme “Planning Today's Living 
Office” and the business program and 
exhibit focused dramatic 
that theme. 

Stressed were new 
agement, new products and new ap 
proaches to more profitable selling 

Jointly sponsored by the northern 
and southern California NOFA 
groups, the streamlined three-day 
event was smoothly operated by LEON 
GROSSMAN, Grossman's Office Equip 
ment, San Jose, convention chairman 
Harry Harper, W. H. Harper Co., 
El Segundo, co-chairman, and 
committee chairmen and members. 

The official registration 


attention on 


ideas for man- 


many 


was 


ap 


Rte Ben, te Bee 


Ls: we 
“ —* = See 


CONVENTION TRIO 
chairman; R. P 


xecutive directo 


tion Lewis 


and the 


differe nt 


ximately 700, a new 


high, 


86 


pre 


60 displays occupied 
booths 
Highlighting the business sessions 
wer 
P 
the 


1ation 


outstanding presentations by R 
Lewis of Flint, Mich., 
National Office 
JOHN GRAY 
from 


lers in the 


president of 
Asso- 


execu 


Furniture 
NOFA’'s 
by 


represe nta 


tive di Chicago; indus 


We st: by 


and de corators; 


rector 
try lea 


tive architects by col 


NEW! KR @r€ PROMOTIONAL 
STEEL DESK with LINOLEUM TOP 


Mar-resistant, shock-proof 
Armstrong linoleum top 
Sturdy - 18, 20 & 22 ga. 
steel 

5 easy-sliding roller 
bearing drawers 
Side-locking follow block 
on file drawer 

Brushed aluminum hard 
ware and trim 

Adjustable glides for 
perfect leveling 
Oven-baked enamel finish 


@ Choice of 4 colors 


Model No. 603D 


60" x 30 


Fron 


ris bts 


1S 


left 


national 


Grossman, conven 
John R. Gray 


Leon 
president 


RIBBON ¢ 
the exhibits 


UTTING ceremony opens 
Leon Grossman (left), 
assisted by 


of the 


con 
Miss 
ladies 


vention chairman, 1s 


chairman 
mittec 


Donna Orpin 


prograt con 


or and lighting experts. Workshop and 
panel discussions proved stimulating 

A plaque for originality of display 
was presented to the W. H Harper 
Co., El Calif.; and another: 
for the best designed display went to 
M. B. Designs of Berkeley, Calif 


Segundo, 


make money « keep it 


FRANK Booz of Leekley & Booz 
representatives, Los 
was selected as chairman for 
NOFA western convention 
return to the Los 


manufacturers 
Angeles, 
the 1961 
exhibit, 


K&C quality cuts costly servicing, so you keep 
your profits on our fast-moving promotional 
steel equipment. 

| Files, desks, storage cabinets, combination units 
all are precision made of heavy gauge 
quality-finished in a choice of colors. 


which will 


areca 


- 
— 

| oH... 

, | ma steel, 

—= Write, wire, phone TODAY for complete catalog and price 


Angeles 
Program highlights were: 
| —— 1Oh¢ ; . 
ayr | Executive Director Gray outlined 


= | the NOFA’s 1961 
Newspaper Mots Available ite vention scheduled for February 23 
METAL PRODUCTS CO... INC. : 


in New York City 
1011 8 kl 1 o - , - 
° Green rooklyn 21, N. Y¥ HYacinth 1-4510 KENNETH BERVEN 
OVER A DECADE OF QUALITY ANI EQUIPMENT 


Oftice Seattle, 
} tinued 


list and NEW K&C Ist ORDER Bonus Plan. program for cor 


26 


Re 


Ave., 


Bank 
spoke 


on page 144 


ol & 


PRECISION IN STEEL 
Interiors on 
a few cho 


Representative nvited 
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Rockwell-Barnes 
new plant 


in Elk Grove Village, [llinois 


Our main offices, paper fabricating and warehouse facilities, 

all under one roof, provide fast, efficient service to the ever-growing 
number of stationers who rely on R-B for quality office 

papers and paper products, 

Prove to yourself how these most modern facilities can provide the 
variety and quality of papers and paper products that will mean 


repeat business for you. Ask for our catalog, samples and prices. 


Rockwell-Barnes Company | 


Specialists to the Stationer Since 1903 


R-B means Repeat Business 
2101 GREENLEAF AVENUE «+ ELK GROVE VILLAGE, ILLINOIS 
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The new “600” Line represents 
quality craftsmanship, featuring a 
contemporary styled cast aluminum 
base and completely welded square 
tubing frame usually found only 

in higher priced chairs. 


the Quality is High 
the Price is Low 


The ‘600” Line chairs are built up to 
MILWAUKEE'S high quality standards and 
priced down to meet all competition. 
Fourteen different models are shown in 
Catalog M-108. Write for your copy today. 


MILWAUKEE METAL FURNITURE CO. (Not Inc.) 
101 N. Campbell Ave., Chicago 12, Illinois 


makers of 
fine chairs 
for over 
half a century 
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FOR EVERY NEED 


B&P RAG CONTENT 
COLUMNAR AND 
LEDGER SHEETS 





Call the man from B&P 


He’s as helpful as can be! 


B&P COLUMNAR AND LEDGER SHEETS in 
White, Buff or Green, come in a wide variety of rulings 
to fit every accounting need. Made of unusually fine 
Rag Content Ledger Paper that’s strong and durable 
with an eye-saving non-glare finish and excellent writ- 
ing characteristics. Lithographed in two colors with 
waterproof inks to insure uniform rulings...stop per- 
spiration smudges...resist ink eradicators. 


Sheets erase, rewrite without smear or blur. 





Soft-toned lines reduce eyestrain...make fig- 
ures really legible...increase accuracy. Exact 
trimming and punching mean sheets align 


perfectly in binders. 


Blank Books 





Boorum & Pease 
SINCE STARQaara , 1842 


Loose Leaf 








Ca// the man from B&P...Now! 
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General Offices: 84 Hudson Avenue, Brooklyn 1, N. Y. 
Boston 10: 80 Summer Street * Chicago 7: 310 W. Polk Street 
New York 13: 349 Broadway « St. Louis 2: 115 South 8th Street 
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sackITECTURE GLASS PRODucrs 


552-556 N.W. FIFTH STREET, MIAMI, FLORIDA 











HANDSOME COUNTER PARTITIONS 


A new and very handsome heavy-duty extruded aluminu 

tition post, designed for easy installation on wood, ma i. or 
vitreous counter tops. Recessed channels receive either 1/4 
plate glass or 7/32'’ heavy sheet glass. Heavy base and attrac 
tive pyramid cap. (Fits all posts.) Furnished in polished Alumi 
lite, gold or black Alumilite or any color to match color sam 
ples submitted to us. Immediate delivery in 6 foot lengths 
cut sizes 

The Architectural Counter Partition Post presents a completely 
streamlined exterior appearance with no visible screws. Pyra 
mid cap snaps in and the base is invisible. A perfect partitior 
medium for banks, offices, foyers, entrance panels, side 
lights, etc 


FLOOR TO CEILING SIDELIGHTS & PARTITIONS 


Attractive decorative efects in commercial inter 
residential partitions by using End Posts in gold 
the decorator colors, with pattern glass or Glas-w 


For all above application Architectur 
Posts are available in 6’ and 
polished Alumilite, gold or black 


ECONOMICALLY PRICED 
SAMPLES MAILED UPON REQUEST 
LIBERAL DISTRIBUTOR DISCOUNTS 

WRITE US TODAY FOR FULL DETAILS 


ARCHITECTURAL GLASS PRODUCTS 
552-556 N.W. 5th Street, Miami, Florida 


New Catalogs 


A new lamp catalog containing all the latest decorativ: 
ind functional lamps for residential and commerical us¢ 
has been issued by LIGHTOLIER, INC., Jersey City, N. J 
Among the decorative lamps are highly-styled con 
temporary, transitional and traditional lamps created 
by such designers as Georges Briard, Gerald Thurston, 
Freda Diamond and the late Maurizio Tempestini. Poy 
ular pole and tree lamps are also included 
Inquiry Card No. 108 


The fully illustrated, 1961 catalog of the complete linc 
ol smoking ACCESSOTICS, telephone stands, desk lamps 
costumers and wall urns is now available from SMOK 
ING PRobucTs, INC., 111 Pioneer St., Brooklyn 31, 
N. Y 

Inquiry Card No. 109 


THE AMERICAN DICTATING MACHINE Co., INC., 51 
W. 45th St., New York 36, N. Y., has reprinted its 
omplete used dictating machine catalog. The book 1s 
available for $2.50 by writing to the above address 


Inquiry Card No. 110 


A new catalog on “Ful-Vu" presentation binders, photo 
albums and transparent specialties has been apr b, 
Cooks’, INc., Blackwood, N. J. The 54-page publica 
tion features twin wire binding which etic pages or 
whole sections to be added or removed. In addition, th 
atalog is punched to fit the conventional three-ring 
binder. Seperate sections describing and illustrating each 
line of ‘Ful-Vu" products are carefully marked through 
the use of die-cut index tabs. Alphabetical listings, fact 
hinding material and general information areé contained 
on the inside covers 
Inguiry Card No. 111 


Texas Dealer Wants Literature 


H Fletcher, president ol R H Fletcher, Inc m 650 
Woodland in Dallas, Texas, requests catalogs and othe: 
| : 
literature from any and all manufacturers 








IN BANKS, STORES, OFFICES, SCHOOLS... 


—WEREVER MONEY IS COUNTED 


COIN CHANGERS 
DISPENSES PENNIES 
THROUGH DOLLAR 








CHIPBOAR 
COLOR KEYED@ COIN BOXES 
PENNIES THROUGH DOLLARS 


coLor 

KEYED® 

gam wanes ALUMINUM 
WRAPPED 


COIN BOXES 





<a DEPOSIT 
Zz 


YOU CAN COUNT ON 


MAJOR METALFAB 


Ce ua ee ae 
Bank and Cashier Supplies and Equipment 


TICKET Write for FULLY ILLUSTRATED CATALOG No. OP.560 TODAY 
FILES MAJOR METALFAB, INC. 


P.O. Box 3323 * Merchandise Mart 
Chicago 54, Illinois 
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Stylex Seating Launches Expansion Program 


Stylex Seating (¢ has started an ex 
pansion program at its manufacturing 
plant at Delanco, N.J. The program 
scheduled for completion in early 
1961, will increase the firm’s produc 
tion capacity by 50% wccording to a 
ompany spokesm 

the administrative 
now located in 
nsolidated with 
and ware 


The current ex 


undbreaking 
Maurice 
( len, « " lent, wields th 
| ground 
plant expan 
Cx Joseph 
he Riversid 
justrial cor 
dignitaries 


re onies 


.000 foot ad 


d warehousing and 


nlarged production facilities 
assembly will help provide 
creased tion required for 
thar new items added to 
tal oftice chairs 

iting. A completely 
partment will also 


litions included u 


four years ago, has 

then doubled its 

volume oday, its line is sold 
through some 1500 dealers throughout 
the nation warehouse operations 


California, Wash 


ind Texas 


ire maintain 
nveton Colorad 
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Among the items to be produced in 
the new plant will be the Stylex 
Stak'n 
chairs 


of the company. Community officials 
including JOSEPH SCHWENDT, chair 
Gang convertible auditorium man of the Riverside Chamber of 
as well as the full line of ex Commerce, joined with the company 
ecutive chairs, secretarial posture chairs in celebrating the groundbreaking 
and high seat stools 


Buys Business 
The Rush Springs Gazette 


Participating in the recent ground 
breaking 
Maurick GOLDEN, president of Sty 
KERMIT LIEF, vice-president office supply business in Rush Springs 
BARISH, sales manager and Okla., has been purchased by Thomas 
Dyson of Davis, Okla 


eremonies at Delanco wer weekly 
newspaper, commercial printing and 
lex; | 
LESTE! 


SEYMOUR GOLDEN, secretary-treasure! 


make 
iene 
profit 
eloyabel=\eimheyel 


Feature new TELE-SEPTIC 
Sanitizes office phones...cuts 
sick days. 


Answers important need 

Offices everywhere will wel- 
come this answer to reducing 
sick days. One spray of labo- 
ratory tested TELE-SEPTIC 
disinfects and protects a 
phone for up to one week. One 
can lasts up to six months. 


Advertised in Office Man- 
agement—Starting in Jan.,a 
series of dramatic half page 
ads will tell Office Manage- 
ment’s 40,000 nationwide 
readers all about this wonder- 
ful new product. Cash in on 
the large demand that will 
follow — order now! 

NOTE: Expect big sales for 
home use, as well 


COMES IN A colorful 
counter display package 
holding a dozen cans. Re- 
tail price of regular 2 oz. 
can only $1.00; economy 4 
oz. can only $1.50 


Eaton Allen Corp.,170 Tillary Street, B’klyn.,New York 
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Program Takes Shape for First NSOEA 


Plans for the first western station 
ery & office equipment convention and 
exhibit in Los Angeles, February 24- 
26, are beginning to take shape at 
the Washington headquarters ot 
NSOEA, CHARLES M. MORTENSEN 
yeneral manager, has announced 

The business program for the 
Western Show will revolve around in 


sing dealer profits through new 


hniques. As part of this ob 
plans are being made for 
salesman’s specials’ on Saturday, and 
Sunday, February 25 and 26, which 
will focus attention on the problems 
dealer salesmen face in making sales 

As part of the promotional effort 


to t advance registrations for the 


GET BIG PROFITS 


PHOTOCOPY 


with the 


FRANCHISE 


$ IMMEDIATE PROFITS because IPC photo 
copy machines are among the most wanted and needed business 
machines in today’s fast moving market. 


$ CONTINUING PROFITS because 





every machine you sell works 


for you as a continuing source of highly profitable repeat supply 


business. 





$ GREATER PROFITS because the IPC line is the most complete in 
the office copying industry. With IPC you have the machines and the 
supplies to meet every copying need for single or multiple copies, 
transparencies and films, and even offset plates! 





$ EASIER PROFITS because IPC is geared to help you 
sell photocopy every step of the way. You'll get all the 
skilled assistance you want in sales training and you'll 


benefit, too, from the most effective merchandising pro 


gram in the industry. 


ACT NOW! 


TO LEARN HOW YOU MAY 
SECURE THE IPC FRAN- 
CHISE FOR YOUR AREA 
WRITE, WIRE OR PHONE 
OR JUST MAIL THE COU- 
PON TODAY! 


INTERNATIONAL PHOTOCOPY 
CORP. Dept A 

564 West Randolph Street 
Chicago 6, Illinois 

Fi 6-8323 


INTERNATIONAL 
PHOTOCOPY 
GORPORATION 


564 West Randolph Street 
Chicago 6, Illinois 
Gentlemen: 
Please rush me full information on how 


| can get the PROFITABLE IPC FRAN- 
CHISE IN MY AREA! 

Individual 

Firm Name 

Address___ 


City and Stete______ 


Western Show in as early as possible 
a “barrel full of prizes’’—products 
Golden West—are being 
offered to registrants who get their 
registrations in to NSOEA headqua: 


ters by December 15. The drawing 
will be held in Washington, but the 


from the 


winner will be presented with his 


prize at the Biltmore Hotel in Los 
Angeles. 

In announcing the highlights of the 
preliminary program, Mr. Mortensen 
stated that these are subject to modi 
fication, and that additions to the basis 
program would be announced as soon 
as they are known 

These are some of the program 
highlights 

Thursday, February 23: President's 
Reception, 6:00 to 7:00 p.m. This 
feature has been planned for the night 
preceding the official opening on the 
convention to allow Western visitors 
(many of whom will be attending an 
NSOEA show for the first time) to 
vet to their fellow stationers, execu 
tives of manufacturing exhibitors, and 
NSOEA convention officials. 


Ignatius on Program 


Friday, February 24: At a com 
bined management and sales session, 
slanted toward sales people, Paut 
IGNATIUS, vice-president of Harbridge 
NSOEA’s Research Con 


sultants, will give 


House, Inc 
a presentation on 
How to Get New Business.” It will 
cover situational selling, sales psychol 
ogy, and will feature the unveiling of 
a new visual selling tool for stationers 
dealer salesmen 

Under consideration for presenta 
10:30 1s a 
titled 


tion Friday morning at 
tentatively 


panel discussion 
Glamorizing your Store;’ it would 
consist ol exp rts on window displays, 
point-of-sales displays, store layout, 
and fixture Though this 


item on the agenda is still tentative, it 


planning. 
would be aimed at increasing sales 
through ideal in-store merchandising. 


Luncheon Speaker 


Friday luncheon, it is 


a leading western 
discuss the vast western 


For the 
planned to have 
personality 
market and its potential for this in 
dustry 


The exhibits will be officially 
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Western Show 


opened Friday afternoon at 
by DEAN DEsPI 
committee 


5 iturday 


2:00 p.m 

general convention 

chairmat 
February 25: Finalized 


hold 


on management and 


nlans are to concurrent sessions 


staft 
will 


sales. The 


half of the morning's program 
and the 


established to al 


focus on the de iler salesman 
schedule has been 
possible dealer sales 


low for greatest 


man attendance. For this ‘‘salesmen’s 
items on the agenda are: 
9:00 a.m. A 


FORD R 


special, 
presentation by CLIF- 
BOLLMAN, of the Dale Car- 
“Let’s Face 
It." The presentation is aimed at in- 
effective 
Dale Carnegie psy 


negie Courses, ntitled 


creasing salesmen’s selling 
ness by using th 
friends, influenc- 


hology of making 


ing people, and making sale 
Sanyour Moderator 


MIKI 


rron 


10:00 a.n SANYOUR, popu- 


lar speaker Harbridge House, 
will moderate a discussion on ‘Meet 
ng Sales Objections.’ This is aimed 
it down-to-earth methods for turning 


iside customers’ objections to clos- 


ing a sale for reasons such as price, 


getting it dire from manutfac- 
Irers. et 
Dealer salesn urged to attend 
tnes sessions 

Saturday, the 


held 


first, to be pre 


Concurrently o1 man 


ment sessions will be at 9 
10 a.m. The 
MIKE SANYoOUR, is tenta 
tively titled “Is Your Money Work 
ing As Hard As You Are?” Based on 
Harbridge Hous 


sentation will revolve around manag 


sented by 


research, the pre 


ntory dollars to make 


morc 


Kallmann To Talk 


The 10 o'clock session will feature 


KALLMANN, executive 
Stationers & Pub 
isher Board of Trade Entitled 
Don't Lose Your Shirt,’ Mr. Kall 


man’s address will stress making mon 


EDWARD O 


president of th 


through eftective credit and finan 
managem 

Following th sessions 

NSOEA District 


their annual m 


oncurrent 
and 14 will hold 
etings. At these meet 
ngs, the new redistricting plan will 


nto effect, and new gov 
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ernors will be appointed by the execu 
tive committee. 

The final items on the agenda are 
the social hour at 6:00 p.m. and the 
banquet in the Biltmore Bow! at 7:00 
p.m. KEN BROWN, Governor of 
NSOEA’s District 12, will | 
Besides the installation of the new 


preside 


district officers, the banquet will b« 
a gala affair featuring entertainment 
and dancing 

Exhibits will remain open on Sun 
day from 11:00 a.m. to 5:30 p.m 


Get this 
PROFIT 
BOOK 


YOUR 
DIRECT LINE 


FLAT & ROLL FILES 


Ginn’s Opens Fourth 
Washington Store 

Ginn’s Stockett-Fiske opened its 
fourth and largest stationery store in 
the Transportation Building, 825 17th 
St., N.W., Washington, D.C. The 
new outlet stocks about 12,000 items 
and features self-selection and central 
cashiering. 

PAUL BOWER, 
Ginn’s store in the Ring Building for 


who headed _ the 


nine years, is the manager. 


DRAWING & DRAFTING TABLES 
TRACING TABLES, tic. 


Add stores, offices and plants to your customer list with versatile 
Stacor Equipment. Hundreds of proven uses outside the drafting 


room and school expand your business . 


. and your profits. 


e Full-time national advertising in all markets pre-sells your pros- 
pects, uncovers new leads. + Effective dealer aids give you local 
impact. * And coast-to-coast warehouse stocks mean fast, fast 


service anywhere. 
Show and sell Stacor .. . 


and watch profits build! 


Send for Stacor's 24-page PROFIT BOOK today! 


Write, wire, phone now. 


STACOR EQUIPMENT CO. 


leon 


DRAFTING 
FURNITURE Waret Stock t 


309 Emmet Street, Newark 5, N.J. . 
Manufacturers of Lifetime Quality Equipment for Schools, Libraries & Industry 

t Chicag 
nt John 


Bigelow 2-6600 


Detroit, Hartford, Indianapo Ange Montre 


N.B., Sar Francis Toronto, Washington, D. C 






































Everything you need to close almost any sale— 
backed by the name that assures customer acceptance 


There are many brands and hundreds of adding 
machines to choose from. They all add. But what 
do. they add to your sales flexibility and profits? 


Remington lets you talk business to virtually all 
customers with only 5 models—4 adding machines 
and 1 cash register. Each machine has top cus- 
tomer acceptance — trouble free engineering — and 
the sales magic of the Remington name. 

The Remington name ore-sells the machines, and 
superior Remington ineering keeps them sold. 
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If you'd like to make your inventory work harder 
and more efficiently, see your Remington Rand 
representative or write: Remington Rand, Room 
OA-011, 315 Park Ave. South, New York 10, N. Y. 
Full line coverage with minimum investment 

(1) Economy Hand Adder, model 71. (2) Full Feature Hand Adder, 


model 2. (3) High-Speed Electric, model 3. (4) Full Keyboard Electric, 
model Fk 711. (5) Self Balancing Cash Register, model 322. 


Remington. Frand 
DIVISION OF SPERRY RAND CORPORATION 
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Cottonsmith Spells 
COMPLETENESS 


From ultra, ultra-modern to the 
dignified conservative ... there is 
a Cottonsmith unit to meet the 
demand. Plus Chairs and Lamps 
to match. Then, too, in every 
bracket, the Cottonsmith line is 
meJerately priced to definitely 
insure you a good profit. 


If you do not have a Cotton- 
smith Catalog handy, please 
write for it today. Address Box 
336, Salem Station, Winston- 
Salem, North Carolina. 


AS 


A sea oars CO./NC 


WINSTON-SALEM, NORTH CAROLINA 
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Stay ahead... 


WITH 
OFFICE AIDS! 


FILE-A-SIST. Hooks securely on either side 
file drawer. Holds letters, legal papers 
voices and checks in neatest order 





ADAPTO-RACK. Unique feature as CATA-RACK. Incr 
sures complete” versatility Adapt proves office appear 
able to many widths In colors 


** CAPILLARY ACTION’ NO-OVER-FLO SPONGE IDEAL SANITARY 
HANDI-PEN DESK SETS P MOISTENERS 


**BUILD-UP"’ HORIZON- FLEXIBLE STEEL KLER FLEXIBLE STEEL KLER 
TAL DESK TRAY ADESK — MODEL D ADESK — MODEL 6V 


Write today for full information and prices. 


bdscfe 


3-1 Sengbusch Building 
Milwaukee, Wisconsin 


New Uniform Accounting System Helps 
NOMDA Members Keep Records 


Receiving enthusiastic approval is the Unitorm Ax 
counting Manual recently sent to all members of the 
National Office Machine Dealers Association. The man 
ual, prepared by J. K. Lasser & Co. for the Manutac 
turers Division, was produced for the exclusive use ot 
NOMDA members and designed solely for the re 
tail office machine dealer 

Outlined Il) the publication Are the steps to be taken 
for setting up a simple accounting system that will makc 
ill the facts and figures of operating the business read 
ily accessible for cach month. Samples of nine accounting 
worksheets are illustrated and described, giving th 
dealer a clear, follow-through picture on how to kec} 
records that will satisfy any revenue agent 

As a special service to its members who are adopting 
this uniform system of accounting, NOMDA had 
supply of full size worksheets printed. These are avail 
ible in a set of nine sheets for each month for a 1 
months supply or dealers may order the full two-year 


packa Ve 


New Sales Manual Prepared by NOFA 


The National Office Furniture Association recently 
published its NOFA Sales Manual Number Two 

Designed tor the office furniture salesman, the man 
al begins by defining salesmanship in general. " Motiva 
tional Selling” is the subject of the first eight chapters 
which present some basic selling situations, analyz 
them and offer practicable solutions to them 
Selling is divided into “Locating and Selecting Pros 
pects, The Contact, Demonstrations and Discus 
S10NS that Sell, How to Handle Objections and The 
Close 

In Part Two, oftice furnitur equipment and 
ssories are discussed in detail so that the prospective 
salesman will know his products well enough to sell 
them successfully. The materials and construction details 
of the various pieces of office equipment are illustrated 
is well as talked about and points for demonstration ar 
ilso included 

A special supplement on the “Interior Designer’ has 
been incorporated into this new manual. The importance 
Or an expcricne ed consultant designer 1s maintained ind 
the broad area of services he can offer is noted 

[he publishers’ price of this manual is $12.50, but 
t may be had by NOFA members for $10.00 


Hano Introduces Flip-Top Boxes 


Philip Hano Co., Holyoke, Mass., has introduced Hip 


CO} boxes tor the packagin ol business forms with pat 


ular emphasis on its snap 


such forms has, as far as Hano knows, never been avail 


t-part sects Easy access [tO 


able to users so quickly as in th specially designed box 
5 

Hano also announced the current offering of nine new 
forms, among which are innovations in stock snaps for 
inter-oftice memos, sales and purchase forms, insurance 
invoices and credit records, garage repair forms, fuel 


if 
dealers’ meter tickets and weight scales’ tickets 
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DEAL YOURSELF A ROYAL FLUSH 


with the company that puts dealers first! Dealers’ choice — Royal Metal, because 
Royal never cuts the dealer out. Royal sells only through dealers; never direct. 


4 . And only Royal offers the quality, the completeness, the diversity that extends 
Sim 9 

& ae cit the dealer's range into all markets, old and new. From single office work stations 
— mplete airport terminal installations, Royal fills the bill with office chairs, 

= 


> - ARNOT Partitionettes* and Modular Desk components, VISCOUNT modular seat- 


a ng, and DELUXE Verti-Files and Cabinets—all in the highest quality tradition 
made famous by ROYAL. Grow with ROYAL and get your full share of the profits. 


Nrite today for complete information. ROYAL METAL MANUFACTURING COM 
PANY, Dept.!!-A,One Park Avenue, New York 16, N. Y. In Canada—Galt, Ontario. 
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OFFICE FURNITURE 





“Just a few...” 
of the best profit 
marking devices 
by FULTON! (°=\) 


SERVICE ® 
DATER _ 


e FULTON 
DATER 





NUMBERER 
°e FULTON ; 
RUBBER TYPE 

OUTFIT 


as 
Sree f 


FULTON e 
DRI-KWIK 








7) + FULTON 
/)] SIGN MARKER 


¢ FULTON DRI-KWIK STAMP PAD 
We welcome 


any special 
ink problems 
... Submit 
sample for 
extra fast 
service. 
Write for... 
FREE CATALOG 
and PRICE LIST. 
Prompt deliveries. 


* NU-TYPE FOAM RUBBER 
STAMP PAD 


FULTON MARKING EQUIPMENT CO., INC. 
82 Fulton St., Elizabeth 1, New Jersey 


“Manufacturers of Marking Devices for Over 50 Years” 


Smith-Corona Marchant 
Forecasts Sales Improvement 


Forecast of record sales in excess 
of $100 million and a marked im 
provement in profitability in the 
June 30 fiscal year was made by 
Smith-Corona Marchant Inc. at its 


ent annual stockholders’ meet 


estimate was made by EM 
ERSON E. MEAD, who at the board 


Emerson E. Mead 
meeting following the annual 


1 
| 


stockholders meeting was elected president of the com 
pany. He was succeeded by ELwyNn L. SMITH, who re 
tired from management and was elected chairman of 
the executive committee of the board 

We have come a long way in finding solutions to 
the company’s problems, and we believe that the steps 
we have taken will begin to bear fruit shortly,’ Mr 
Mead told the company’s stockholders. "We will com 
very close to breaking even in the September, quarter 
ind we expect to be back in the black for the December 
period and for each remaining quarter of the year 

Commenting on the ompany s diversification pro 
gram, Mr. Mead reported to stockholders that the com 
pany would shortly introduce its first products in th 
data processing field. He identified them as Typetronic 
2215, a document preparations system, and Typetroni 
6615, a calculating typewrit 


holders that SCM had entered the photocopy and the 


He¢ reported to stocl 


accounting machine fields during the year, and had 
idded a number of new products in the communica 


tions, calculator, and adding machine lines 


In his remarks, Mr. Mead emphasized the progress 
the company was making in the typewriter end of its 
operations. He said that the company is not convinced 


that shifting production facilities entirely overseas pro 


I 
ides the best answer to th probl m of competing with 
low-cost imports 
He reported that the company had made progress in 
fecting economies and increasing its manufacturing ef 
ficiency by consolidating all typewriter mantacturing at 
SCM’s new modern plant in Cortland, N. Y. “We be 
lieve this move in itselt he said, will PO a long Way 
to putting our typewriter business on a sound basis 
Mr. Mead said that the industry's most effective weal 
mm in competing with low cost foreign made products 
was to utilize with increasing effectiveness its traditional 
skills in the area of technology The electric typewriter 
held ofters the best opportunity for taking advantag 
of these skills,’ he said. “The market for electric type 


writers 1s growing and in all likelihood it will expand 


even taster rate He said that competition from 


ign manutacturers was limited in the electric field 


Gerald Duffie Joins Ennis 


GERALD DUFFIE has joined the sales staff of Ennis 
Business Forms, In it is announced by the Eastern 
Division sales manager, MCCLAUER BREWSTER, in 
Chatham, Va 

Duttie will call on Enn 
irea—Main 
Rhode Island 


dealers in the new England 


Massachusetts, New Hampshire at 
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If you’re a man who takes pride in his work, you're a man 
who reads his businesspaper carefully. Cover to cover. Advertising 
as well as editorial pages. Why? Because — as a man who gets a 
kick out of doing a great job — you know there's no better place 
to get so many good, practical ideas you can put to work with extra 
profit to yourself, and your firm, than in .. . your businesspaper. 


To LOCATION BY EHRENBER 


Where there’s business action, there’s a 
businesspaper ... 


2. Office 
Appliances 
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Murphy Mfg. Co. Tests 
Its Fire King File Cabinet 


The Murphy Mfg. Co. of Louisville, Ky., recently 
completed a series ot extensive tests on its Fire 
King’ file cabinets. The tests were designed de 
termine the number of times a fully-loaded drawer 
of the Fire King could be opened and closed befor 
a seven-pound pull was needed to operate the drawer 
suspension 

The test was conducted with an electrical device 
which opened and closed a drawer holding an 80 
pound load. Reporting on the results of the test, I 
G. CARLISLE, president of the company, said they 


showed that a fully-loaded drawer could be opened 





and closed 1,511,060 times befor 1 seven-pound 


pull was needed to operat the drawer suspension 


This number ts 30 times greater than the 50,000 
times required by Federal Government specifications 
The Government standard of a three and a half 


pound pull was also doubled by the company, which HOW MANY TIMES will this drawer open and 
used a seven-pound pull for the pury close before a seven pound pull must be used, 
Estimating that a drawer is opened every fi asked the Murphy Mfg »., in testing its Fire 
, King hile cabinet Presiden G. Carlisle holds 


minutes, a suspension would undergo : ad | , 
tr right answer Defo! he prizes awarded for the 


secretaries choose 


Rubbermaid 
Desk Trays 


Smart secretaries (and organized bosses) 
demand desk trays by Rubbermaid. 
Features include grooved base for easier 
paper removal, rubber non-scratching feet, 
easy-access open front, and unbreakable, 
easy-to-clean polyethylene construction. 
Make your choice new Rubbermaid desk 
trays—fastest growing, finest performing 
products on the market 


) 
| 


TWO S 


a ee RR Rubbermaid 


single tray and 4 risers. Available rrey, beige t pres MEANS SETTER MADE 
SEND FOR COMPLETE DETAILS MMERCIAL DIVISIC MAID INC WOOSTER, OHIO * COOKSVILLE, ONTARIC 
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Double Face Open Type Unit 





Double Face Closed Type Unit 


REPUBLIC ‘Speed Shelf FILIN 


... faster filing...faster sales...faster profits ! 


Show your customers how they can save 
up to 40% in time, removing and replacing 
file folders, with new Republic “Speed-Shelf” 
Open Filing. Better use of the cubic space 
in any given room, too, up to 75% more 
filing capacity. 


Faster to file! Faster to find! Faster to use! 
gam: 


Strong, Modern, Dependable 


REPUBLIC STEEL 


BERGER DIVISION 


Canton 5, Ohio 
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Every file folder in sight, easily read, readily 
accessible. “Speed-Shelf” Filing speeds every 
office record operation. 

Compare advantages. Compare values. 
Write today for price lists, specifications, 
dealer discounts. Attractive dealerships 
available, if you hurry! Use coupon below. 


REPUBLIC STEEL CORPORATION 
BERGER DIVISION ¢ DEPT. C-1504 
1058 BELDEN AVENUE ¢ CANTON 5, OHIO 


Please send additional information on the following 
New... Republic ‘Speed-Shelf'’ Open Filing 
Attractive dealerships available 


Name Title 
Firm 


Address 


City 





Mr. M. 0. Benarcik 
President of 

Your Home, Inc. 
Wilmington, Del 


“UST AMO We Wetile Welt’ ut 53 





A recent letter from Mr. Benarcik starts off with, ‘First let 
me compliment you on the manner in which our recent order 
was handled...’’ and ends with ‘‘pleased to attach another 
order...” a direct result of his impression after talking to 
this satisfied user. In between, he lauds our factory pre- 
assembly method, the marking of cartons so components are 
handled without confusion at point of assembly, ease of 
moving, damage-free delivery, quick, trouble-free assembly 


All this is typical of the reception FUNDAMENTALS enjoys 
everywhere. The rich rubbed walnut exteriors and free- 
standing all-steel frames sell it on sight. With taste and 
imagination, endless effects are achieved by interchangeable 
tops, pedestals, drawers and legs. Colored tops and drawer 
fronts offer striking variations. 


Priced far less than you would expect, FUNDAMENTALS opens 
new horizons for you, just as it did for Mr. Benarcik. Write 
for details of our dealer franchise program 








fundamentals... 


THE OFFICE FURNITURE DIVISION OF 
EISEN BROTHERS INC. 


1601 WILLOW AVE., HOBOKEN, N. J.— PLANTS: HOBOKEN, 
N. J., LODI, N. J.. NOBLESVILLE, IND. McGREGOR, TEXAS 
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You can sell a twin cylinder, silk screen, paste ink 


mimeograph for ont ae oe | | 
have a mume amlelemeae 

be a Speci nimeoeg 
tomers the best | n th 

ae a ex-R Ot} | ae 
graph at $1/ 

ld. oo: * G.nOt 

era - oe ae Bohn te 

M-2 dealerships open ii 
coupon below, find 


tale Rex-Rotary\ VI- ) as 


The Bohn Rex-Rotary M-2 offers you these sales 
advantages: 1. It’s the really clean mimeograph that 
never leaks or clogs...that uses printer’s paste ink to 
produce the best quality copies available from any 


mimeograph regardless of price. 
2. Increased mimeograph sales 
because you offer the easy-to-sell 
twin cylinder, silk screen principle 
informed buyers now demand. 


*Plus FE.T. MAIL COUPON TODAY 


Bohn Duplicator Company 
444 Park Avenue South, Dept. D-1 
New York 16, New York 


Please send me complete details on 
The Bohn Rex-Rotary M-2 Mimeograph. 





The DAILY 


OFFICE APPLIANCES 
will be published for 


NSOEA's Western 
Stationery & Office 
Equipment Convention 


& Exhibit 


DOA means a better 
Convention for both 
dealers and manufacturers 


Exhibitors as well as other West 
Coast manufacturers should 
plan NOW to advertise in the 
DAILY OA (3 editions) Feb. 24- 
29-26 Los Angeles, California 
Closing Date — February | 


NEW YORK 

100 E. 42nd Street 

New York 17, New York 
MUrray Hill 2-2373 
CHICAGO 

600 W. Jackson Blvd 


Chicago 6, Illinois 
DEarborn 2-3206 


LOS ANGELES 


266 S. Alexandria Ave 
Los Angeles 4, California 
DUnkirk 5-399] 


SAN FRANCISCO 
EXbrook 2-4073 


Murphy Mfg. Co. 


continued from page 118 


960 operations a year. Therefore, stated Carlisle, the 
test indicated that the Fire King suspension would 
give more than 60 years of service at a maximum 
seven pound pull. The company also reported that 
the test revealed other factors which will add to the 
potential life of the suspension. The drawer could 
be used even longer with a great pull. And in nor- 
mal use, it was pointed out, a drawer is usually not 
opened to its full length or filled to capacity as it was 
during the test. 

Mr. Carlisle announced that the company is now 
offering a lifetime guarantee on the suspension of the 


Fire King file cabinet. 


B. G. Banner A. R. Merrit 


To draw attention to the drawer suspension test 
and its results, the Murphy Mfg. Co. conducted a 
test among its dealers and salesmen. They were in- 
vited to guess the number of times the drawer would 
have to open and close before the seven-pound pull 


would come into operation 


B. G. BANNER, of the O. G. Penegar Co., Gas- 
tonia, N.C., guessed 1,430,111 operations and won 


first prize, a portable television set. 


The second prize, a transistor radio, went to AL- 
BERT R. Merrit, Western Springs Office Equipment, 
Colorado Springs, Colo., for his 1,375,000 estima- 


t10n 


ANNE WANISH, of Royal H. Eckert, Inc., Allen 
town, Pa., guessed 1,250,000 operations and received 


the third prize, a portable radio 


‘Eyecatchers’ Spark Store 
Traffic for NOMDA Members 


Orders for the new series of window-counter cards 
are being received from NOMDA members. The As- 
sociation office reports this new set of four display cards 
has been greeted with enthusiasm. 

Each card is 14 x 22 inches in size and carries a spe- 
cific message of service that any dealer may feature in 
his business. The cards have been designed to catch the 
attention of passersby. One card in the set is of fluores- 
cent Day-Glo. The other three have been varnished for 
lasting quality. 

Priced at a nominal cost, the set of four easel-backed 
cards is another service offered retail members of 
NOMDA. 
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<= ea 
NOW THREE POPULAR SIZES 


30 H by 342 W by 11% or 18 D 
42 H by 342 W by 11% or 18 D 
48 H by 342 W by 11% or 18 D 




















~ 


a P 
Lower track serves as both a 
door guide or a filler strip 


Flowing radius corner 





Shelves adjustable on strip 
with moveable clips 


Open front; or glass or stee! 
doors on nylon rollers 


Smooth attractive design and 
excellent finish 


Toe space recess 


Now H-O-N has added another Handsome Extraordinary This fact is brought to our al- 
y 


size bookcase, 42” high, as a 


tention by the consistently 


corapanion to the 30” and 48”. H-0-N BOOKCASES growing volume of bookcase 


We are bringing it to your at- , 
tention immediately so that 

you may include this new unit in your sales pres- 
entation to bookcase customers. Ml People evi- 
dently have lots of books to store. And it is 
indeed gratifying that so many dealers are sell- 
ing H-O-N Bookcases to satisfy these requirements. 
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BY H-O-N CO., MUSCATINE, IOWA 


shipments from our plant, 
every day. M Since the be- 
ginning, dealers and their customers have been 
alert to the solid value in these handsome, well- 
made units. Now, with the several new construc- 
tion improvements in the three sizes, H-O-N Book- 


cases offer an extraordinary good quality choice. 
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and Of- 


re cently 


Kenneth Berven of Bank 
fice Interiors, Seattle, Wash, 
told office furniture dealers of their 
need to think of themselves as plan- 
ners of space rather than sellers of 
desks and chairs. A condensation of 
his address before the Western NOFA 
convention held in November follows. 


Sell Your Ability To Plan Office 


In discussing the planning of to- 
it is quite evident 
it the outset that the executive of to- 


day's living office, 
day in order to make a living is 
spending far more of his living time 
in his office. The old pro of our in- 
dustry has viewed with interest the 
changes in offices and in office furni- 


| alll 
. e—— 
Notice fo 


Translucency — 
| colina 
¢ SAFE TO HANDLE 
e EASY TO HANDLE 


e NO SHARP EDGES 
IT’S PLASTIC 


Use the New EXTRU-LITE P2 in your Office Partitions 
and Room Dividers 
Because PLASTIC IS A SUPERIOR GLAZING MATERIAL 


Much Safer — Plastic reduces breakage and accidents, because plastic will not 
splinter on impact 





Much Easier — Easier to handle, no sharp edges. Simplifies installation 


Much Less Care — Easier to maintain. No rubbing or scrubbing or polishing needed 
: Merely wash with mild liquid detergent and water 
Much Lighter ’ . : ws 


in Weight — One sq. ft. of this solid plastic panel weighs only abt. 1 Ib., 3 times 
LIGHTER than the same size in glass 
Much More 
Economical — The light weight of plastic gives you the benefit of lower freight rates 


— much lower than other materials 
Much More 
Decorative — This all-plastic panel is more attractive, because it is extruded in a 


pleasing-to-the-eye, soft, opal-white translucence 
Much More 
Money for You — With satisfied customers you are assured of repeat business 


Extru-Lite P2 is Rotuba’s fluted opal-white translucent polystyrene panel, sup- 
plied to you from stock in heights up to and including 28’, widths up to 72”. 
Nominal thickness of stock panels 7 32". Each Panel is manufactured with top 
edge smoothly polished at no extra cost. 


Distributed to Stationers & Office Equipment Dealers by: 
MASTER WOODCRAFT Inc., 321 Douglass St., Brooklyn 17, N. Y. 


Call or write our Dept. BK2 at our factory or our 
sales offices today for price list and samples. 
fio] FHE ROTUBA EXTRUDERS, INC. 
A OIVISIOM OF WALIOMM PLASTICS tee 
MATTERS OF PLAST texteusiOnws Foe tnodusteay 
437 86th STREET, BROOKLYN 9, NEW YORK * SHORE ROAD 8.5458 


ADDITIONAL OFFICES te Robert L. Bouse Co 





Chicago, II! irtown, Pa. (Phila.) 
AN destnut H 8-1010 


ture from the roll-top down to today’s 
modern contemporary type of desk. He 
well remembers that the only items he 
used to sell were a desk and a couple 
of chairs and perhaps a hall tree and 
a waste basket. 

But today the old pro and even th« 
neophyte salesmen are quite awar< 
that their market has changed. Offices 
in our way of life have been radically 
influenced by design. 

Everybody wants design; whether it 
is in automobiles or matchbook covers, 
clothes or outboard motors, everybody 
is interested in the latest design. And, 
as you well know, in our industry in 
terior design has become an important 
part of selling fine offices. 


Some Not Qualified 


Of course, some people recognize 
they are not qualified to furnish a fine 
interior and wisely stay with the mor 
commercial type of sale in business 
But to those qualified to render a serv 
ice of interior design, the challenge 
to create the living office is tremen 
dous. The dealer-designer’s salesman of 
today has become recognized by his 
customers as being on a par with his 
legal and accounting services. Som: 
customers that I know won't plan an 
expansion without first checking with 
his designer or his salesman. 

It is nice to see the sunshine. W< 
are continually telling our customers 
this little phrase: “Gentlemen, we are 
in the business of furnishing offices, 
not selling desks and chairs.”’ This 
carries a professional touch, which to 
gether with our sales approach gains 
the confidence of our prospect. Wé 
then follow this up with good pres 
excellent 
plays, with the finest available in fur 
detailed 


entation, up-to-date dis- 


niture and careful follow 


through 
Are Five Basics 
In planning a living office, we at 
tempt to consider five important bas 
ics, aside from the furniture pieces 
These are: color, light, sound, texture 
and carpet 
Perhaps the most important thing 
in our way of life is color. We are 
all sensitive to color. We find that 
some colors are more pleasant than 
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Space: Berven 
Koh-I-Noor Changes Corporate Name 


Koh-I-Noor Pencil Co., Blooms- range of drafting and writing prod- 
sense if dig bury, N.J., a pioneer in the develop- ucts the company manufactures in 
to even the low ment of special pencils for draftsmen addition to pencils and leads. 
ulding. There ind artists, has changed its corporate Danjczek explained further that the 
fore, color is both powerful and per name to Koh-I-Noor, Inc. according growth of the company during the 
sonal to an announcement by William E past several years has consistently ex- 
In light, we find that the resource Danjczek, president ceeded 25%. He added that this “has 
fui desig as an excellent oppor The decision to change the com- been largely due to successful diversi- 
or the execu pany s name was taken by the board fication within its principal areas of 
mal, vari tors in view of the diversified operations.’ 

properly, 

gn motil 
required 
we Offer acousti 
through proper 
draperi S wall 
ts. Proper sound 


thoushs where OF sleley-y— 
pts r\e-107e¢ee ~ For Your 


loud noise 


Texture Defined | Eve ry Office 
, ; Requirement! 


cludes all of 
lings, floors Apsco “2100” STAPLER 
New stream-lined Stapler is precision- 
perfect! Takes a 210 strip of staples, and is 
top-loading. Jamming absolutely eliminated. 
Case-hardened anvil for stapling, pinning 
iny oft or tacking. All-steel body with beautiful 
ndividuality  — cast aluminum frame. Can be used as a 
Id express in plier as well as stapler. 


tangibles that 


lynamic hu 4 Apsco 3-Hole PUNCH 

Also available in 2-hole model. These rugged 
Apsco Punches feature case-hardened punch 
drills which punch perfect holes in up to 
30 sheets of paper. Paper guide provides 
precision paper centering on all sheet sizes. 


thought 


extrem«¢ 


mainte 

Apsco “CHICAGO” PENCIL SHARPENER 
The world’s finest economy pencil sharpener. 
Rugged, dependable, and functional, the 
CHICAGO features the exclusive new Apsco 
; +145 base with integrally-cast ring gear. 
It's Space Age ‘we Also featured is the long-life replaceable 
Apsco cutterhead with positive point stop. 


} ractical 


was consid re d 


these soar 
now 1n the 
spac Apsco ‘‘Pincher Type’’ STAPLE REMOVER 
ind scientist NGF Loe A must in any office, the Apsco Rockford- 
: . made Staple Remover is an all-steel, preci- 
sion instrument with finger-moulded riveted 
thoroughly : vt sia tea 
grips. Jaws are case-hardened for greater 
specialist. I strength, and honed for precise operation. 


mpete in th 


ik with au 


that goes into 


ES Specify Apsco products for YOUR office - 
signing Or fot there are none better! Write for complete 
iture Apsco catalog, free on request. 


I mentioned; 


eee APSCO PRODUCTS, INC. 
a ne P.O. Box 840, Dept. 20-1, Beverly Hills, Calif. 
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a 


revolutionary new 


EATON’S ETERNA BOND... better today and 





better every day for hundreds of years to come! 


A great new FIRST by Eaton...a permanent type- 
writer paper that you can offer your customers at 
no extra cost! 


EATON’S ETERNA BOND is made by a revolutionary method 
and to a special formula which gives a never-before-achieved 
life span and built-in protection against the ravages of time 
to this paper. 


Approved laboratory tests for aging indicate that EATON’S 
ETERNA BOND will last at least 300 years and, probably, 


900 or more years, even given normal handling and under 
normal storage conditions 

Better today, too! Meets every criterion of quality: bright- 
white in color, air-dried, with rich kokle finish. Typing looks 
especially crisp on this modern paper. 


Equally amazing is the fact that EATON’S ETERNA BOND 
offers these unique advantages to users yet costs no more than 
ordinary non-permanent papers! What a sales-making combi- 
nation for Stationers who feature Eaton’s Berkshire Type- 


writer Paper line—a correct paper for every business need. 


EATON’S ETERNA BOND is available in ream boxes (500 sheets) in 9 lb. Onion Skin, and 13, 16, 20 and 24 lb. Bond weights. 
READY FOR SHIPMENT JANUARY 1, 1961— Write for Samples Today! 


WANK) 


EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS *» Showrooms: NEW YORK, 475 Fifth Ave. 
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Berkshire 
Typewriter Papers 





* CHICAGO, G6 N. Michigan Ave. 
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THE NEW 6400 SERIES 


No. 6410-CB 


The best features of proven design and construction 





are incorporated into the new Boling 6400 Series. 
By utilizing steam bent component parts, maximum 
strength is achieved in the graceful curving lines 
of this series. Foam rubber seats (removable) over 
Flexibase webbing, optional cane or upholstered 


backs (removable), scuff plates, trouble-free factory 
No. 6414-CB No. 6413-CB 





installed plate-type casters are but a few of the 


quality features found in these handsome, comfortable 


chairs finished in natural walnut. 4 
ee 


Our 


57th 
Year 


Chairs for all businesses No. 6458-UB No. 6411-CB 


BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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2' 2", 3'2” and 4’ 2” units which mount 
on any available wall space interlock 
to make longer lengths. Accommodate 
MB leit Motele Macro! Mi ol-) ae (ole) & 


The ORRICK VALE 


The established. nationally advertised line, spe 
cified by leading architects; carried by quality 
outfitters; standard equipment in modern offices, 
factories and institutions . .. the profitable line 
to sell. 


S-6 


This efficient Office Valet an- 
swers the small office wraps 
problem—provides 6 individual 
hat spaces, 6 spaced-apart coat 
hangers, with built-in umbrella 
stand and overshoe platform. 
Keeps wraps aired, dry, in 
press. Will not tip over 


ie na — 


mem 


- ad 
= nn ema - 
~ me “Tse —— 


3U-4 


(Illustrated) is a 
basic 4° 3’ VALET 
RACK which ac- 
commodates 12. 
Also J 3, §’ 3” 
Valet Racks, and, 
snap-locking, add- 
on units that make continuous racks of longer and 
greater lengths and capacity. Save floor space—ac- 
commodate 3 persons per running foot. 


! 
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Write for catalog sheets, dealer sales helps, ov-i2 


Vogel-Peterson Co. 


Rt. 83 & Madison St. Elmhurst, Hl. 


Vien on the Move 


Albert Lang 


land states 


St. Joseph, Mo., has joined 


t 


& Wryckott Mi as a Midwest sales 


BURGES 


was anno 1 by RALPH T. SOULBY, 


Missouri, Kansas 


d HarRRyY TEHAN 
th states of North 


Alabama, Tennesse« 


oh 


Melvin Sowell ohn Karlquist 


\\A 


the Quality Park 
1 the lowa-Kansas 
quarter in the Twin 


to Des Moines later 


d Iowa and Min 
ilers in Minneapolis 
ind St. Paul 
JOHN KARLQUI who formerly covered Kansas and 
Miesast will « 
for the Iw 


nsin and Minnesota 


David Murray 


ess machines 


nt Krueger Metal 
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You can Sell this 


8 COLUMN TOTAL 8 ELECTRIC 


for the price of a 


7 COLUMN TOTAL 8&8 PORTABLE! 





and pocket more profit, too! 


But that not all our story n the new Model 88 R [ All 
Electr A ng Machine s all new from visible t © Cll 
lials and zip-fast totalling to a new hush quiet elec Model 88 Electric 


nd the automatic clear signal. 


this new Model 88 Electric to your next R.C.Allen Business Machines. Inc. 
N.W., Grand Rapids, Mich 


i'll find its exciting new features, new 


F 1 offic ail a complete line of + 
1 and efficiency, and new eye appeal business machines | 


. 
Ke the Model 838 Fle tric easy to sell. — 4 
Te" 7 
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Men on the Move continued 


Products and Dudley Lock at his headquarters at P. O 
Box 503, Waltham 54, Mass 


J. J. Sullivan Samuel Bernstein J. D. Shipman 


George Witzel Jordan 


Five men have been recently named to key positions 
within the Appliance Division of the Royal McBec 
2 , Corp., according to the announcement by W. H. BECK 
new economy adding machine WITH, vice-president of the division 


J. J. SULLIVAN, formerly national accounts manager 


was appointed sales manager of the New York market 
The new sales manager of th Philadelphia market 


is now SAMUEL BERNSTEIN, whose previous position 
was that of appliance retail contract manager. 

J. D. SHIPMAN has received the post of sales manager 
Economy priced to speed sales. Continuous-duty design assures of the Chicago market. Hi was formerly promotion 
manager of the appliance division 

GEORGE WITZEL was named to the San Francisco 
market as sales manager after serving as special repre 
minimum servicing to preserve profits. 4-way guarantee builds cus yg rcs ni ent et Oe eee one 

’ R. C. JORDAN has been promoted to national accounts 
manager of the appliance division and will be head 
juartered in the company's executive offices in Port 
Chester, N. Y. Prior to this appointment, Jordan was 
St. Louis portable district representative. He has been 


tomer confidence. Many “addo-x” features—all “addo-x” quality. sy ap Appliance Division in St. Louis since 1958 


RICHARD S. PANNELI 
ippointed vice-president and 
write : — ‘addo-x’’, 300 Park Avenue, New York 22, NY ral manager of Dusco, In 
oast office and stationery 
vith headquarters in San Frat 
Calif 
Pannell’s industry experient 
been ompiled with 10 year 
sociation with the Royal : 
writer Co. and a recent stint of - 5. Pannell 


years with Remington Rand 


RON Bowers otf North Canton, Ohio, has been 


> 


1amed sales representative at Republic Steel Corp.'s 
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HARRISO 


... while we introduce 


these brand new additions to 


CONFERENCE TABLES 


Complete range of sizes and 
colors at amazingly low 


prices. 


ECONOMY GRADE SUSPENSION 
FILES 


Full cradle suspension, 26-!/," 


MODULAR DESKS AND ACCESSORIES 


c 


The only bona-fide modular line avail- 


deep, low — LOW prices. 


able at economy prices! 


——— 
PROFITS in 1961 Sabon STEEL DESK & FILE CO. 


4718 WEST FIFTH AVENUE - - - CHICAGO 44, ILLINOIS 
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Men on the Move 


Berger Division sales offices in Baltimore, Md., ¢ 
Howes, Berger general manager of sales, announced. 
In his new assignment, Bowers will handle the sale 
of all Berger equipment products including metal 
lockers and shelving and office and materials handling 
equipt nt in th 
Bowers has 





ince 1957 in its sales 


: training program, at e¢ division’s sales headquarters in 
26503 


EMBOSSED 
DESIGN 
IN 
DEEP 
RELIEF 


NEW! EMBOSSED Wec¢ro ‘ “dt 
"OFFICE APPLIANCES” Waste Basket Howard Leer Wilbur Coope 


A novelty office basket that will sell on sight! 'wo new sales representatives have been recently ap 
Office appliances deeply embossed in chrome pointe d I \ the Bentson Mt yy Co., Aurora, Ill. 
finish on gray or mist-green backgrounds. One HowarpD I LESTER 46 Redclift ue San Jose, 


of a line of unusual waste baskets. Calif., will now serve furniture dealers north of Bakers 


field, Calif., in association with WILLIAM TONKIN of 
Send for new, 12-page full-color catalog now. 


al ancisco. Lester's retail background includes five 
years as department manager with emphasis on plan 
e ning and decorating major installations 
UMIsstist BROTHERS, INC. 


Witspur H. Cooper, 1250 Culver Rd., Rochester, 
3260 W. Grand Ave. ° Chicago 51 N. Y., has | 


been appointed sales representative in the 














eur Fe 


; - 
aie 
= i 


: ' 
* ¥ 


\ PENcuIN REFRIGERATED FURNITURE 


— 
Exquisite and versatile...custom-built cabinets to hold all the necessities for gracious entertaining. 


Refrigerated compartment. Luxurious hand-rubbed hardwoods. No installation required. Just plug 
into any outlet in office or home. Nine individual models. Write for new illustrated catalog. 


SPRINGER-PENGUIN, INC. ZY 9-07 34TH AVE., LONG ISLAND CITY 6, WY. 


IN CANADA: 5737 DECARIE BOULEVARD, MONTREAL 
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Men on the Move... «¢ 


A NEW CONCEPT IN TIME! 


TYMETER: 


ELECTRIC NUMERAL CLOCKS 


ast. Cooper, who is associated with C. STUART GOLL 
of Philadelphia, will carry the firm’s complete line of 
office desks, files, tables, credenzas, bookcases and mod- 
ular groupings to dealers throughout upstate New York 


ind in Pennsylvania west of Altoona 


Blaisdell Pen 
f Ted Myers & Associates as representatives for all 


il Co. has announced the appointment 


Blaisdell products in the southeastern states area 

Also announced in the appointment of WALTER T. 
BANKS as sales representative in eastern Pennsylvania, 
southern New Jersey, Maryland, Delaware and the Dis- 
trict of Columbia 

Myers has established sales headquarters at 850 Star- 
light Drive, N.E., Atlanta 5, Ga. 

Banks is located at Blaisdell’s home office in Betha- 


Ps NEW! 
e 
+900 BELVEDERE— a dignified, modern clock in carefully 
selected wood . . walnut, mahogany, or blonde. Gold plated bezel 
matches metal gold ball feet. Height 4'/e", width 7'/2", depth 
31/2". Wt. 2% Ibs . . . retail $19.95 plus applicable tax. 
TYMETER Clocks are different . . smart looking . . . wholly new 
in concept . . and with plenty of consumer appeal! “Time at a 
Glance" colorama numerals reaister every second, minute, 10 
minute and hour. Guaranteed | year. 


yres 


M. C. WERNER, vice-president of 
Erie Art Metal Co., announced the 
appointment of ROBERT CROCK as 
sales manager for an eastern metal 
Dan-Dee prox As a former 
sales manager of the firm’s line of 
plant, Mr. Crock brings 
Li Xx} rience ind knowledge 
position. He will further 
levelop the sales program for Dan- 
Dee wastebaskets, hampers, self-closing containers, met- 


lucts 


25 other models from $9.95 to $100 
Write for full color Catalog and Price List 


PENNWOOD NUMECHRON CO. 
7249 FRANKSTOWN AVE. PITTSBURGH 8, PA. 


working 
valuable 


» his new yn 


Robert Crock 





MOST COMPLETE LINE OF 
OFFICE AND INSTITUTIONAL 
ACCESSORIES... 


New Colors—New Designs... . For 
every decor—the most extensive 
assortment of styles, sizes and 
colors—featuring six color choices 
in permanent anodized aluminum 
and high-fashion wrought iron. 


Ready-to-Ship Inventory . . . Every 
number in our catalogue is 
“‘on-hand”’. Your order shipped 
within 24 hours. 


GLARO MACHINE PRODUCTS CO. Inc. 
Copiague, New York MYrtle 1-6203 


P Quality Guarantee” 
Glaro product 
is maticndity engi- 


Umbrella Stands 


Tray and Luggage Racks 
8 styles 11 styles 











Wardrobe Racks—24 styles 


Over 60 Numbers of Smokers, Urns and Ash Receivers 
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neered and cratted 
for long. useful life. 
Only choice metals 
and select fittings 
are used. Modern 
plant facilities, a 
highly skilled staff 
and exacting inspec- 
tion assures a con- 
sistent jevel of 
Manufacturing 
perfection. 


a 


FREE ! Yours for the asking— 


New, “true-to-life catalogue. Shows 
complete line—realistically printed in 
actual metallic colors—you can almost 
feel the rich, satin finish of the 
merchandise. 

Send Request to: 

Dept. OA-1, Glaro 


19 Wartburg Avé., 
i Copiague, N. Y. 


DEALER AND JOBBER INQUIRIES INVITED 








The first and by far the best 
pocket size Felt Tip Pen 


Y s 
KYo-master 
COOL; 
(ruaranteed ! 


* 


If you have been in doubt as to the felt tip pen to offer 


your valued customers, we invite you to compare the FLO- 
MASTER with any other and then decide. We sincerely 
submit that the FLO-MASTER is unmatched in quality. 


« 


The three dollars your customers pay for a 
* single FLO-MASTER is a lifetime investment! 


CUSHMAN & DENISON 


Manufacturing Company,Carlstadt,New Jersey 
Please send Flo-master catalog and discount sheets 


Name 


Company___ 
Address 


a a State 
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Men on the Move 


il boxes and sand urns; and maintain personal and 
frequent contact with dealers and sales representatives 
throughout the United States 


F. W. SAMSON, president of the 
Moore Push-Pin Co., has an 
nouncd the appointment of Ted 
Myers & Associates to handle all 
Moore lines in the Southeasterp 
United States 
The Myers organization at 850 
Starlight Drive, N.E., Atlanta 5, 
Ga., is handling not only Moore 
picture hangers and push pins, but Ted Myers 
also Moore Metlhed matptacks and Moore thumtacks 


The Paper Mate Co has announced the promotion 
of three salesmen to the position of district sales man- 
ager, effective November 1, 1960 

WENDELL MILLER, the company’s representative in 
Minneapolis, Minn., will head the southeast district 
with headquarters in Atlanta, Ga 

JOHN HoLtoway of Houston, Tex., will direct sales 
activities in New England, with headquarters in Boston 

MARVIN YARNOLD, Los Angeles salesman, will man 
ige the west central district, with headquarters in St 
Louits Mo 


Ep LEMAN has been named a representative of the 
Maison Gourmet, Ltd. line according to an announce- 
ment by the New York company 

Active in the office furniture and equipment field for 

number of years, Mr. Leman will represent the con 
temporary office accessories line in New York State, 
Youngstown, Canton, Akron and Cleveland, Ohio. 


The Stow & Davis Furniture Co 
announces the appointment of Lap 
DIE F. VOTANEK as sales represent 
ative for Illinois, Wisconsin and 
the Metropolitan Chicago area 
Votanek has extensive experience 
and background in the retail interi 
or furnishing field having most re- 
ently been associated with Office 
Equipment Co. of Chicago as sales L. F. Votanek 


manager 


MARVIN J. HERsKOwITZ, president of Marnay Sales 
Division of Rockaway Metal Products Corp., recently 
innounced the appointment of STANLEY WINTER as 
manager of advertising and sales promotion. 

Winter was previously with Symphonic Radio and 


Electronic Corp. and International Swimming Pool Corp 
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Sid Kross Named 
On Kansas Group 
For 100th year 


Sid Kross, president and founder 
of Office Outfitters, Inc. of 912 Min- 
nesota Ave., Kansas City, Kans. was 
recently appointed as a member of the 
board of directors of the Kansas Cen- 
tennial Commission, the 15-member 
body established by the 1959 Kansas 
Legislature to conduct the 100th birth- 
day activities of the State of Kansas. 

In a recent interview, Kross urged 
all members of stationery firms 
throughout the country to plan their 
1961 trip routing through the State 
of Kansas because of the outstanding 
agenda of events being planned for 
this Centennial year 

Every one of the 105 counties is 
planning various events such as the 
quick draw contests, pageants, Santa 
Fe Trail The kick-off 


will start on the birthday of the state 


re-cnactments 


on January 29, 1961 and will run for 
the entire year highlighted by a 
World’s Food Fair in Topeka, in early 
June and Hollywood-directed outdoor 
spectacles in late June and early July 
in Topeka and Wichita 


Hano Announces ’61 
Dealer School-Seminars 


The success of 1960's dealer schools 
initiated by Philip Hano Co., Hol- 
yoke, Mass., has caused the manifold 
business forms company to set up a 
schedule of new sales seminars for 
an anticipated 500 dealers throughout 
the east, south and midwest 

[he 1961 will be 
held in Raleigh, N.C., January 26-27; 
Houston, Tex., February 20-21; Kan- 
sas City, Mo., March 20-21; and Chi- 
cago, April 17-18 

Sales sessions in Cincinnati, Ohio; 
Birmingham, Ala.; Syracuse, N.Y.; 
Holyoke and Pittsburgh, Pa., will be 


announced later 


sales-seminars 


Ohio Desk Co. 
Buys Building 


Ohio Desk Co., 
midwestern dealers in office furniture, 
quarters at 1122 

Cleveland, for 


one of the largest 
which has leased 
Prospect Av., Sl 
{3 years, has purchased the four-story 
and basement building for about 
$200,000. The building, fronting 50 
feet along the south side of Prospect 
Ave., has 35,000 square feet of usable 


Spa ¢ 
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Special-steel torsion bar 
that can't even be seen 
from most positions re- 
places unsightly coil 
springs, gives superior 
tilt performance. 


POISED 
FOR 
BUSINESS 
OR 
TAKE-OFF? 


4, 


Spring-loaded chair controls 
are as passé as 
this double-breasted suit. 


One business hazard you don’t have to put up with any 
longer is the coil-spring tilt mechanism in your executive 
swivel chair. 

In one stroke, the Bassick Flo-Tork chair control has abol- 
ished all the old tilt-chair bugaboos: springs, squeaks, 
squirms, and spine-jarring sudden stops at the end of tilt- 
ing travel. 

And a Flo-Tork equipped chair is so simple, clean-looking, 
smooth-acting...and comfortable...that you really have 
to see it and try it to appreciate it. 

No unsightly, unsafe, protruding springs — Streamlined 
Flo-Tork replaces bulky, ugly coil spring with compact, 
lightweight, effective torsion bar—so unobtrusive that only 
results let you know it’s there. 

No squeaks, no oiling required—Silent Flo-Tork has ny- 
lon bearings to take care of that. No metal-to-metal contact 
in this tilt mechanism. 


No squirms — Easy Flo-Tork side adjustment lets you adapt to your weight while 
sitting normally upright—no stoops, no bends, no getting down on the floor or turn- 


ing chair upside down. 


No jars— F lo-Tork brakes you to a gentle stop at end of travel with a natural cush- 


ioning action. 


Bassick Flo-Tork is adaptable to any chair design, gives you a brand new door- 


opener and selling point for your best customers. 


THE 
BASSICK COMPANY 
BRIDGEPORT 5, CONN. 
IN CANADA: 
BELLEVILLE, ONT. 


0.28A 








Ls ERATE, 


Excellence A DIVISION OF . 


STEWART-WARNER CORPORATION 


























Office Equipment Show Ahead in Cincinnati February 21-23 


The 1961 Cincinnati Office & Busi- 
ness Equipment Show, which will be 
the fourth project under the same 
sponsorship since 1955, will be held 
February 21, 22, 23 at the Hotel 
Sheraton Gibson Roof Garden. Ex- 
hibits in approximately 100 booth 
units will be offered. 

The Show will attract visitors from 
industry, business, the professions, in- 


stitutions and others interested in the 


most modern refinements in office 
furniture, business equipment and col- 
lateral services 

GeorGE §S. LONG, of George S 
Long & Associates, Cincinnati, is pres- 
ident-show chairman for the 1961 Of- 
fice Show which was first launched 
six years ago by representatives of the 
office furniture and business equip- 
ment industries 

The Show will open at noon daily 


WHAT FACTORS DO YOU WEIGH... 


when purchasing a duplicator? 


SINGLE LEVER |. | 
OPERATION 


In one simple 
movement, mas- 
ter is clamped, 
fluid released, 
impression roller 
engaged. The 
same action when 
reversed, releases 
the master, stops 
fluid flow and 
releases all roll 
pressures. 


MARGINAL 
ADJUSTMENT 


Even when Copy- 
rite Duplicator is 
in motion, top or 
bottom posi- 
tioning can be 
changed by mere 
movement of the 
Margi Set. 


Ask for 
demonstration 
today— 

Send us your name ona 
post card. We'll arrange 
a demonstration in your 
office without cost or 
obligation. 


LOOK AT 
THESE 
FEATURES: 
. Automatic Feeder 
. Single Lever Control 
. Built in Reset Counter 
. Clockwise Operation 
. Delivers Copy Face Up 


. Raise and Lowering Copy 
Control 


. Automatic Fluid Control 
. 5-Position Color Control 
. Easy Side Paper Guides 


10. Modern Design —Har- 
monizing Color and Finish 


Silver Streak 


MODEL SS-1 


1201 CORTLAND STREET 


CHICAGO 14, ILLINOIS 


WOLBER DUPLICATOR AND SUPPLY COMPANY 


and continue to 9 p.m. Formal open 
ing is planned on February 21 with a 
civic ceremonial designated as “Ken 
tucky Day’’, a salute to the area which 
is embraced in Metropolitan Cincin- 
nati neighborliness and has many close 
associations with the Queen City busi- 
ness life. 

Information concerning the 1961 
Show is obtainable from Ear J. 
WINTER, business manager, 311 Pike 
St., Cincinnati 2, Ohio. 


NOMDA’s Portable Type- 
writer Folder Has 
New Appeal 


In its advertising program to pro- 
mote the portable typewriter business 
and to direct the prospective buyer to 
an office machine dealer who is a spe 
cialist, NOMDA has rewritten and 
made available the popular circular, 
“When Buying a Portable Type 
writer’. This direct mail folder was 
very successful some years ago and 
members have since been asking that 
it be made available again. 

Now, the cover carries, a striking, 
new design and its color is a hand 
some combination of rich brown on 
buff. Also, the pamphlet’s contents 
have been revamped with vital sales 


points 


Second Store Opened 
By Gulfport Firm 


The Office Supply Co. has opened 
an entirely new store at 1313 25th 
Ave., Gulfport, Miss. The firm also 
announced that it will expand its com- 
mercial lines and services in its origin- 
al location at 2505 14th St., where 
it has served customers for the past 
20 years 


Free Goods Offer 
From Master Mfg. Co. 


With all purchases of ‘Master- 
Made” casters, the Master Mfg. Co. is 
offering 10% in glides free. The buyer 
may choose any models desired from 
a line of 23 different glides. This offer 
ends December 31, 1960 and orders 
must be postmarked before midnight 
of that dat 
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The Key to Office Furniture 
and Equipment Security 


The unique, round key to a Chicago ACE" Lock is a symbol 
of the best in lock security. Whether for top secret files, 
strong boxes, computers, supply cabinets or desks, there's a 
Chicago Lock designed to deliver maximum protection at 
a minimum cost. 


Write or call for a consultation with a 
Chicago Lock engineer to determine the 
best way to meet your locking problem. 
There is no cost or obligation for engi- 
neering to recommend or adapt a lock to 
exactly fit your requirements. For gen- 
eral information on the Chicago Lock 
line, write for our catalog and bulletins. 








— 








CHICAGO LOCK CO. 
2016 North Racine Avenue « Chicago 14, Illinois 

















4153 
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the only place 
it won't stick 
IS on 

your shelves 


and presto! Profits go 


Elmer's full line turns over fast 
up. No wonder—with all the ads in top consumer maga- 
zines backing these great glues. Stock all of them. See 
yoursupplier or write The Borden Company, Dept.OA-11, 
350 Madison Avenue, New York 17, N. Y. 


ideal System Appoints Zeininger 


C. RussELL ZEININGER has been 
appointed sales and advertising 
manager for the Ideal System Co., 
Los Angeles, Calif 

Zeininger comes to the company 
from the advertising agency, Mc 
Neil, McCleery & Cochran, where 
he had been account executive in 
charge of Ideal’s marketing and 


C. R. Zeininger 


advertising for the past thre 


years 


Norelco Appoints Regional Managers 


A. HANRAHAN, sales manager of the Dictating Equip 
ment Division, North American Philips Co., Inc., has 
innounced the appointment RICHARD BARKER as 
eastern regional manager, and C. F. TALSMA as central 
manager 

Barker was previously with Modern Office Procedures 
and Royal Metal. Talsma was formerly with Under 
wood-Olivetti and the Clary Corp. Both men will work 
with Norelco distributors and dealers 


Greeley’s Moves in Somerville, Mass. 


Greeley’s Stationery Co. is now occupying new and 


larger quarters at 12 Beacon St., Somerville, Mass. 


fHE ULTIMATE IN QUALITY.. 
the Me 


PAPER-KING 


PUNCH 


A top-quality punch offering out- 
standing features that heretofore 
have been available only in far 
more expensive paper punches. 
Constructed of sturdy steel . . 

beautiful nickel plate finish. Han- 
dies are cushioned with soft plas- 
tic, available in many colors. The 
helical compression spring assures 
positive punching action. Adjust- 
Svieest perk able paper gauge measures depth 
il ter eae of reach . - receptacle holds clip- 
dal 6s éeaiian ' pings, easily emptied when full. 
display Available with six dies of assorted 

shapes and three round dies. 


Packed in " 
appealing" 
dividual pack- 


GEM TICKET PUNCH... 
pressed steel, nickel-plated 
punch with knurled handles. 
Available with six assorted 
dies, three round dies. Pre- 
priced card attached. 


vac ae 


METAL PRODUCTS CO. 


MARENGO e@ ILLINOIS 
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ADVANCO'S KING-S 


a 


“ar 


SIZE 1961 CATALOG 


Handbook 


96 sales-packed pages, featuring: 
PUNCHLESS PAPER HOLDERS ¢ MANIFOLD BOOKS 


* 
to Bigger PRINTED STOCK FORMS 


PRESSBOARD & MANILA FOLDERS 


Filing Supply PRESSBOARD & BRISTOL GUIDES 


ADVANCO'S extensive variety of printed stock forms are now dozen-boxed, 


Sales ] gross-cartoned and distinctively labelled. 
s 


ADVANCO PRODUCTS, sold exclusively through dealers, are backed by 
nearly 40 years’ experience. 


WRITE TODAY for this comprehensive Catalog. Keep it handy for advising 
and servicing your customers. 


MADE IN U.S.A. REG. U.S. PATENT OFFICE 


ADVANCO PRODUCTS, INC. 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 
Tel.: Hickory 6-4848 


OA-1/61 








Koepenick, Burns Named to SCM Marketing Group 


Warp J. KogpeNicK and GeorGi chines, and Mr. Koepenick will handle 
F. BurNs have been appointed vice the sale of office products, such as 
president of Smith-Corona Marchant’s office typewriters and calculators. 
new, centralized marketing organiza Mr. Overlock also reported that ef- 
tion, it was announced by LEs.ie (¢ fective November 7, the centralized 
OVERLOCK, vice-president of market- marketing organization was trans 
ing terred to New York City. ‘This is the 

Mr. Burns will be responsible for first time in the company’s history, 
the sale of consumer products, such Mr. Overlock stated, ‘‘that all market- 
as portable typewriters and adding ma ing functions of the company would 


SPECIFY 


ViRCO 


AMERICA'S FINEST FOLDING CHAIRS AND TABLES 


You save on the original price, and you save on replacement—because VIRCO 
folding chairs and tables are built for years of rugged service... priced to 
meet any budget. Folding chairs and tables may look alike, but when you compare 
them point-by-point—for advanced design, structural use of Vircoloy steel 
(up to 20% stronger), and beauty—you'll find VIRCO furniture ahead 
of the field in value and lasting satisfaction. 


VIRCO-MATIC Series of 
Cafeteria and All-Purpose 
Folding Tables adjust 
easily to any height from 21” 
to 31”—in one-inch 
increments. Heavy gauge 
tubular steel legs and 
non-glare linen pattern 
Vircolite plastic tops 
banded with 

aluminum. 


VIRCO #127 ALL-METAL 
FOLDING CHAIR 


Tubular steel construction with 
three fusion-welded braces. 
Tubular steel reinforcement in 
front legs at seat pivot 

point, also under forward 
edge of seat. Metal 

capped legs with 

durable rubber 

crutch tips. 





FREE! New catalogue showing VIRCO's complete line 
of church and institutional folding chairs and tables. 
Four VIRCO folding chairs Write today to: 
support 4,056-pound VIRCO MFG. CORPORATION 
Ford Station Dept. M-1, P. O. Box 44846, Station Hancock 
Wagon Los Angeles, California 
Plants also in Arkansas and Pennsylvania 





be brought together under one roof 
and under one management.” 

Marketing has been realigned and 
streamlined to provide the greatest 
impact at the point of sale. Specializa- 
tion in selling is the key to this new 
organizational pattern.’ 

Prior to his appointment as vice 
president in charge of consumer prod- 
ucts, GEORGE BURNS was vice-presi- 
dent and general sales manager of the 
Smith-Corona Division. He _ joined 
SCM in 1945 as a portable typewriter 
salesman, and in 1949 he became 
branch manager of the Brooklyn 
branch. He was named regional sales 
manager in 1955, and national sales 
manager on January 1, 1959. 

Mr. Koepenick’s responsibility was 
general sales manager of the Marchant 
Division. He had been Pacific Divi- 
sion sales manager, and before that 
district manager at Houston, Tex 


New Center for Shaw- 
Walker 


The Shaw-Walker Co. has opened 
a new distribution center at 5213 Pre- 
mier Row, Dallas, Tex., in the Brook 
Hollow Industrial Dictrict. 

It will serve the states of Texas, 
Oklahoma, Arkansas, Louisiana and 
New Mexico 

The company has also opened a 
new Dallas retail branch at 3503 Tur 
tle Creek Blvd. to serve the Dallas 


area 


New Location 


The Arron Office Supply Co., 
owned and operated by Floyd H 
Flash and Jack Polk, has moved to a 
new location at 1010 Lelland Ave., 
where it will occupy some 8,500 
square feet of floor space. It was 
formerly located at Polk Ave. and 
Crawford St 


Names Distributor 


Basil Root Business Machines, Inc., 
3340 Dorr St., Toledo, Ohio, has been 
named the Lucas County distributor 
for R. C. Allen Business Machines, 
including typewriters, cash registers 
and accounting machines. 
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Check these six Superior representative values 
for SALES APPEAL= PRICE APPEAL— PROFIT 








REMINGTON NOISELESS 


Price when new, approx. $ 212.00 
Suggested retail recon 79.50 
Your cost 45.00 


REMINGTON SUPERITER 


a 
Price when new, approx. $ 225.00 
Suggested retail recon 115.00 
Your cost 69.50 


SMITH CORONA 88& 


Price when new, approx. $ 225.00 
Suggested retail recon 125.00 
Your cost 79.50 





ROYAL ELECTRIC 


$ 450.00 
225.00 
150.00 


Price when new, approx. 
Suggested retail recon 
Your cost 





REMINGTON ELECTRIC 


$ 450.00 
225.00 
135.00 


Price when new, approx. 
Suggested retail recon 
Your cost 





IBM ELECTRIC 


$ 450.00 
269.00 
195.00 


Price when new, approx. 
Suggested retail recon 
Your cost 


They look like new — they work like new — they all carry a factory guarantee. Sell all the famous 
makes and models. Order today. 


uperior 
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PHONE: 
Algonquin 4-0222 


TYPEWRITER SALES Div. of Herald Superior Office Equip., Inc 


48 BROADWAY + NEW YORK 172, N. Y. 





oe 

This will help you 
sell HERCULES: 
INSULATED FILES 


Look at this picture. At the left is a non-insu- 
lated file after a fire, crushed, its contents 
reduced to ashes. At the right are two Hercules 
insulated files, upright and intact, their con- 
tents safe and sound. (Fire in question de- 
stroyed the Community Employment Office, 
Wilson, North Carolina, December 16, 1958. 
Files contained irreplaceable microfilm and 
other paper records.) 


What's the lesson here? Just this: Before you 
attempt to sell a file, ask your customer what 
he intends to file in it. If it’s routine, relatively 
unimportant records, sell him a non-insulated 
file. But if it’s vital, irre- 
placeable records, recom- 
mend an insulated file—a 
Hercules insulated file. A 
Hercules insulated file is 
built like a safe, and there 
are no safer insulated files in 
the whole wide world. Legal, 
letter and ledger sizes. Both 
C and D label. Do you 


have our catalog? 





MEILINK STEEL SAFE COMPANY -TOLEDO 6, O. 


Producers of the most complete line of 


insulated products: A, B and C label 
sofes, insulated files, money chests, vault 
doors, home VAULTS 2—as well as busi- 
ness machine and typewriter stands. 


DAN FISHMAN, formerly vice 


president and envelope division 
manager of Hobson Miller Paper 
Co... Ine. 
of the Atomic Envelope & Print- 


22nd St., New 


announced his purchase 


ing Co., Inc., 36 | 
York 10, N.Y 
Fishman has spent 15 years 
with Hobson Miller, holding prac pak 
tically every position there, up to the 
vice-presidency, concentrating exclusively on the enve 
lope division 
He has enlarged the warehouse and plant of Atomik 


and added a high-speed envelope printing press 


Lindsey Heads Calculator Sales 


JAMES W 
sales manager of Calculators, according to an announce- 
OVERLOCK, vice-president of market 


Jim” LinDsey has been named _ national 


ment by LESLIE ¢ 
ing for Smith-Corona Marchant, Inc 

Lindsey will have full sales responsibility for Mar 
chant calculators and adding machines in the United 
States and Canada. The appointment is consistent with 
the corporation's recent marketing reorganization and 
centralization, Overlock stated 

Lindsey, who was general sales manager of Mar- 
chant Calculators, Ltd. in Canada, will be headquartered 
at the new corporate office at 410 Park Ave., New York 
City 

Born and educated in Alabama, Lindsey began selling 
Marchant calculators in 1950 after several years in 
office management and accounting machine sales. He 
became top sales producer in the Seattle area and was 
promoted to agency manager, Vancouver, Canada in 
1957 


A Gift of Money for Education 


8 . lye 


William N. Brown (left), vice-president and general man 
ager of the Remington Portable Typewriter Division, Sperry 
Rand Corp., and Milton Musser (second from left), assistant 
join with Kathleen Aston 
Casey, editor-in-chiet of Glamour magazine, in presenting 
a check for $4,805 to Kenneth Holland, president of the In- 
ternational Institute of Education. The money represents the 
proceeds from the annual Glamour Cotillion, co-sponsored 


by Remington and 


to the president of Scripto, In¢ 


»s« ripto 
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Save valuable office space with Cole’s new 


FILE-TOP STORAGE CABINE 


Fits on top of 


3 LETTER FILES > 


No. 213 


Fits on top of 


<2 LETTER FILES 


No, 214 














Fits on top of 


2 LEGAL FILES 


No. 215 














MATCHING 

FILING CABINETS... 
“File-Top” Storage 
Cabinets match 
perfectly in size 
and color with 
Cole’s Standard 
Cabinets. 


Send for our color catalog. COLE STEEL EQUIPMENT COMPANY, INC., Dept. 210, 415 Madison Avenue, New York 17, N. Y. 
CHICAGO » PHILADELPHIA * LOS ANGELES + SAN FRANCISCO * HOUSTON * ATLANTA * TORONTO, CANADA 
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‘Living Office’ 


continued from page 104 


“Planning Today's Living Office. 
JacK Smoot, The Globe-Wer- 
nicke Co., served as moderator for a 
panel discussion on “How Office 
Equipment Dealers Can Best Work 
with, Rather than Against, the Archi 
tect, Designers, and Decorator.”’ Par- 
ticipating were GENE TEPPER of 
Michael Saphier Associates, industrial 
designers, San Francisco; CLAuDI 
STOLLER, AIA, of Marquis & Stoller, 


architects, San Francisco; DON G 
CLEVER, CIID. Don G. Clever De- 
Co., San Francisco; and REEs! 
Lewis, head of the design department 
of Rucker-Fuller Co., San Francisco 
JOHN HAMILTON, executive vice 
president of The White House, San 
spoke on “A Merchant 
Retail Merchandising in the 


Sign 


Francisco, 
Looks 
sixties 

C. W 
cial industrial lighting sales supervisor 
of the Pacific Gas & Electric Co.’s San 


(CHic) Macy, commer 


Francisco division, presented an illus 


trated talk titled Lighting Tech 


the strip you zip from a pack of ODIN® office printing 


papers. “Zip” and the pack is 


a pouch for easy removal of 


Bergstrom’s quiet-white* mimeo duplicator or bond finish 


printing paper. Remaining paper tucks back in the pouch for 


neat, identifiable shelf storage. Later, pack your finished, 


printed work in ODIN’s double-life pouch; then tape-seal 


You'll save 10%-15 


office printing paper loss, plus extra wrap 


and wrapping time, plus temper, hands and fingernails of 


your girl (or man) Friday 


ODIN samples from 


lo} 


your paper merchant 


BERGSTROM PAPER COMPANY 


*in readable colors, too 


NEENAH, WISCONSIN 
| papers thoughtfully packed 


niques in Planning Today's Living 
Office. 
W. A 
of W. P 
discussed 
ning Today's Living Office.’ 
WILLIAM 


ind director of purchasing for Walsh 


FUSSELL, color consultant 
Fuller Co., San Francisco, 
Color Techniques in Plan 


COLE, sales manager 


Brothers, Phoenix, Ariz., spoke on 
A Dealer Profits from Planning To 
day's Living Office. 

R. P. Lewis, president of NOFA, 
was heard on the subject, “NOFA 
Looks Ahead 

Pertinent paragraphs gleaned from 
these addresses (courtesy of the Pa 
cic Stationer) are: 

W. A. FUSSELI 


lies on himself, then he must have at 


‘If the dealer re 


his command the basic knowledge of 
color and what it will achieve. He 
must know that dark colors on the 
wall will mak« 


light colors will make a room look 


a room look smaller: 


larger; that a ceiling can be raised 
not only with lumber and nails, but a 
coat of light-colored paint and _ th 
same ceiling can be lowered with a 
coat of dark-colored paint; that a hot 
room can be cooled by using greens 
and blues, and that some rooms can bi 
made hotter by using red.’ 

Moderator JACK SMOoT, addressing 


architects on panel: “We hope that 


you will consider that we are experts 


and that after we have initiated the 
contact which is our responsibility as 
selling agents, you will use our re 
sources in helping you create not only 
esthetically pretty offices but also prac 
tical offices that will hold these file 
folders, give the man a box of Kleen 
ex some place closer than his recep 
tionist, and utilize office furniture 
which is manufactured in large quan 
tities, and as you go through our dis- 
plays you will see that esthetically it’s 
mighty beautiful, too.” 

WILLIAM J. CoLtE—"As free enter 
prisers our function is partly a matter 
of looking for better merchandise in 
order that we can better serve our 
customers. Hence, this show. Any 
number of other factors also go to 
ward making a profit. A good loca 
tion, good displays, they can make a 
poor line look good and a good lin« 
look better. Good internal communica 
tions such as staff meetings, clearly 
written procedural manual, some 
means of handling the ever-increas- 
ing demand of leasing office equip 


ment, the list seems to go on and on.” 
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Gentlemen: Here’s your ‘‘number one” 
sales and profit booster for ’61 


BORROUGHS 


Cabinets 


NOW’S THE TIME to start to cash in on a big sales and profitable 
year. But you well know you must have what the customer wants. 
And Borroughs’ got it. Your particular attention is called to Bor- 
roughs’ new and improved Sliding-Door Cabinets, because they 
exemplify the accent on advanced styling and functional features 
that makes Borroughs cabinets outstandingly different. These 
streamlined Sliding-Door Cabinets have long, graceful, vertical door 
pulls that slide doors smoothly and quietly, with finger-tip ease, on 
nylon rollers. Door pulls and roller tracks are anodized aluminum, 
with a rich butler-type finish that harmonizes perfectly with any of 
the 5 modern cabinet coiors. You couldn't offer your customers a 
finer cabinet value! 


Styled by Dietricn 


Borroughs offers a complete line of sliding steel door cabinets in heights 

send for illustrated price list of 29”, 42”, 78”, and depths of 12” and 18”. All are 36” wide—and all have 
sliding shelves that can be adjusted without nuts or bolts. 29” and 42” models 
also available with glass sliding doors. 





every office is a market for Borroughs Cabinets 


as wall cabinets as mail sorters as display cases 


Ted ad gelifca. MANUFACTURING COMPANY 


OF KALAMAZOO 








Wel) bilel) | be mel ae la ae te ae 1 MPANY 6 OFTR 


3004 NORTH BURDICK ST amp Ue te YF Peelome lla lict |. | 





3rd District Notes 


10 years f UALITY and ECONOMY... Kevin F. O'Gara, correspondent 
' in Philadelphia Bourse, Philadelphia 6, Pa. 


“ = 
A man seeks many things in his life's work. One 

thing all men seek to varying degrees 1s recognition of 

accomplishment within their own realms of activity. We 


of Philadelphia and our noted visitors were happy to 


give this recognition to two deserving men. 


4 

On the night of November 16, 1960, more than 300 
people honored WILLIAM REINHARDT and WALTER 
ABLE. The occasion was the 55th annual banquet of the 
Philadelphia Stationers Association and the location of 

Four Drawer, Two this gala event was the Benjamin Franklin Hotel 
Drawer and One Many people traveled far to honor these two deans of 
Drawer FESS the industry. MAry SUTHERLAND, president of the 


Nylon Rollers and 
Compressor Blocks. Richmond Stationers Association; ROSE CUSHMAN, 


treasurer of the PennMarVa Travelers Club, Washing- 
ton D.C.; RicHARD WIDMYER, president of the Balti- 


FILING EQUIPMENT more Stationers Association: and HERMAN HARTMAN, 


president of the Washington D.C. Stationers Associa- 


tion, were present 
Seven Styles } ~ 
and Sizes in , A cocktail party which started at 7:00 was followed 


Durable Grey, Pail y 8:00 w dinner and dancing ZY yD 

a. he it ith dinner and dancing. Cozy MorLeEy put 

Desert Sage. 

Beautiful which was a delight to all 
**DURA-STYLED”’ 
Plastic Molding 
in matching 
colors. 


on a sparkling floor show entitled “Corn Cob Humor 


4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 





Been almost three months now since we have had an 
other new office supply outlet in Charlotte, but HEITH 
BAucoM, formerly with BILL Fow Ler, has taken carc 
of the slight delay. He has opened the Charlotte Office 


Supply Company, at 328 S. Church St 


Our hardhitting ‘maverick,’ CALDWELL HARPER, 
head man of Harper Bros., has done it again. The 





Spartanburg, S.C., store is now proudly ensconced in 
BLUEPRINT CABINETS their new home at 174 S. Church St., corner of Ken- 


nedy 
i AsiCRitl@eliiar hade-ladi moles 
Catalog Illustrating the com- 
plete line of Tables...Desks... R. N. BALL, owner of Ball Office Supply & Equip 


Filing Equipment... Sectional ment Co., 209 W. Broadway, Maryville, Tenn., has just 
Desks...Bookcases and Sec- : ne . 
tional Bookcase... Telephone completed remodeling his entire store. Equipped in the 


and Utility Equipment and Engi- latest decor colors of Saginaw fixtures, Maryville now 
Utility Equipment and Eng y 
neering Blue Print cabinets. has one of the most modern office supply outlets to be 


PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK found anywhere. We will be looking for reports show- 


DURABLE DESKS ARE CAREFULLY PACKED IN ing a nice increase in volume, Mr. Ball. 
STURDILY CONSTRUCTED WOODEN CRATES 
PLEAS MANLY writes that he has resigned his position 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS with Ivan Allen Co. in Gadsden, Ala., and has set him- 
DUR A BLE: self up as a representative at 502 Grand Ave., Gadsden. 
He is representing Barfield Business Forms and Patton- 
Harris Co., Birmingham, Ala. He already has still an- 


other venture in the Office Supply Co., Huntsville, Ala. 
He has turned the managership of this outlet over to 





DEPT. O-11 


38-42 REVIEW AVE., LONG ISLAND CITY !, NEW YORK ROBERT GIBSON, who has been with the Ivan Allen 
RAvenswood 9-3580 Co. the past four years. Sounds like ole Pleas is gettin 
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_) INDEXING |_ 





KEY TO FAST, EFFICIENT RETRIEVAL OF PRE-FILED DATA 


SPECIAL 


poo0 coe 
eecceeva 


‘etteeocerr 
Vereereere 





FOR 


Indexes for Continuous 
Forms. For indexing con- 
tinuous forms after they 
are printed with data 
from punched cards. 
Control-punched to fit in 
thin post binders. With 
insertable tabs, and 
typewriter- or machine- 
spaced inserts. 


- 


DATA PROCESSING 


Tab Guides that will run 
through tabulating equip- 
ment with data process- 
ing cards. Eliminates 
pulling guides from deck 
of punched cards before 
processing! Reinforced 
with Dupont’s Mylar 
plastic film to withstand 
hard usage. 




















Typewriter-spaced inserts that match 
the up-and-down spacings on typewrit- 
ers. A flick of the spacing lever positions 
the next insert “‘on center’ for typing 
of title No time wasted hand rolling! 
In continuous strip to enable non-stop 


typing. 


144 


PRINTING OI 


y © 


Machine-punched inserts in continuous 
strip form. Punched holes on edge guide 
the insert strip through high-speed ma- 
chines that automatically print titles 
from punched cards. 


17 
1 
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insertable indexes for 
ring books. Index tabs 
are specially-made for 
typewriter- and machine- 
spaced inserts. 











7 
eaail guides for fil- | 
ing punched cards and 
other data. Vertical or 
horizontal styles to 
match various types of 
punched cards. Type- 
writer-spaced inserts also 

in continuous strips, 
punched for machine 
feeding. 








HHT 


iT 


aet a 





i 





Edge-reinforced sheets 








that feed in automatic 
printing equipment. 
“Rip-Proof’ loose leaf 
sheets reinforced with 
Dupont’s Mylar plastic 
film. So strong sheets 
won't wear, tear or pull 
through at holes. So 
thin sheets stack evenly 
for trouble-free automat- 











ic feeding in printing and 
duplicating equipment. 





data processing 





WRITE FOR FREE BOOKLET! 





New 16-page booklet de- |) 40 
scribes the many new and (F 
exciting indexing products en) 
that have been developed > 

for data processing systems. 

Write for your copy today. 


name 





title 





company 





address 





city, zone State 


— See ae a ee Pe 





a eR ee Te 


, — 
f I 
ne See Aico | G. J. AIGNER COMPANY 426 S. Clinton Street + Chicago 7, Illinois 
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plants in California, Chicago and Long Island City, N. Y. 
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“functioncy’ 


Although you won't find this 
word in the dictionary .. . 
you will find it in Bentson steel 
office furniture. ‘Functioncy” —a 
combination of function and effici- 
ency...is the best description of 
the complete Bentson line. This 
provides custom designed units for 
any specific office requirement. 

~ 


- 


'?. 


Nearly 50 years of “know-how’’ is 
reflected in every feature. Bentson 
performs a function...a duty... : 
service for any office need. 
including the color decor. Bentson 
quality steel office furniture is a 


wise investment. 


~ BENnTSon 


STEEL OFFICE FURNITURE 


Our catalog is your first step to 
greater office ‘‘functioncy.” 


Write for yours today. 
BENTSON MFG. CO. 


650 Highland Ave Aurora, |i 
TWinoaks 7-9237 


| 


hir..self set up so he can join the Cadillac club too, huh? 

MAL YEO, with J. M. Weeks Co., Wilmington, N.C., 
wrote me that Mr. WEEKs had undergone a serious op 
eration at Baptist Hospital in Winston Salem, N.C. I 
had no first hand report so have just called the hospital 
to check and received the shocking news that he died 
November 18. I'm sure this news will come to a large 
number of you just as much of a shock as it did to me 
Jessie had a host of friends in the industry and his 
passing will leave a wide gap, especially in the Wilming 
ton area where he had held sway for so many years 


Just one more shot—all you STC’s get that card 
CHARLIE sent you filled in and returned right now if you 
haven't already taken care of it. He had one heck of a 
time getting the last new roster out and we don’t want 


him and ALMA to have to go through that again 


Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


Mrs. CAROLYN BUXBAUM has completed sale of th 
firm owned and operated by her and her late husband, 
Lewis N. BuUxBAUM. The Fort 
Wayne, Ind., has been purchased by RICHARD L. FAR 
LEY and RICHARD R. ALLREAD, who will serve as presi 


firm, Office Interiors, 


dent and treasurer, respectively, of the company 


The Columbus Blank 
Columbus, Ohio, is very proud of the fact 
118 


JAMES PARKER, president of 
Book Co., 


that 1960 marks years in business for the firm 


Change of name and location for The Dean Offic: 
Equipment Co., formerly Allied Equipment Co. The 
1480 W. Ninth St., Cleveland, Ohio 


LEON DEAN is the proprietor. 


new addre SS iS 


We get word from Globe Office Equipment Co., Cin 
cinnati, that they have completely remodeled the first 
floor furniture showrooms 


New firm in Detroit is Industrial Photo Products Co 
at 15860 Schaefer Highway. ARTHUR J. PARENT is 
president of the firm, which specializes in photocopy 
machines and supplies. Former President T. E. Cam 
bell has formed a new company, Ceplads, Inc., as a 
wholesaler of photocopy machines, materials and a 
cessories, with plans to call on retailers in Michigan and 


Ohio. 


for 


BILL McPIKE. pe rsonable Weis 
Mfg. Co., recently won the championship at The Mon 


repre sentative 


roe (Michigan) Golf & Country Club for his second 


Bill’s dad, H. C. McPike, had won this coveted 


honor six times, so he comes by his talents rightly 


title 


Ep LEBLANC, Office Equipment Co., Inc., Louis 
ville, Ky., 


top office in the Knights of Columbus for the state of 


Kentucky 


recently was honored by being chosen for the 


Detroit 
remodele d thei 


GEORGE THOM, JR 
that the 


president of Ideas, Inc., 


tells us firm has completely 
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Whatever line of conventional 


duplicating products you now handle 


are you ready to 
fill the NEW NEEDS 
of today’s customers? 


Revolutionary changes and improvements in typewriters 
and duplicating machines now call for the carbon, 
ribbon and duplicating supplies that provide 

reliably good results with these new machines 

To meet more fully all of today’s requirements 

Allied research has developed a whole new 

concept in specialized products. 


Take, for instance: 


The new Flagship 90 

Polyethylene carbon ribbon 

is more resilient than other synthetic 
carbon ribbons. Result — impressions of 


unusual sharpness. 


Flagship Teletype ribbons are now made in a special 


long-wear formula for Diazo and Thermo-Fax work. 


Ask about the new Flagship XX Teletype extra 
long-wear record ribbon for the new Model 28 
type Teletypewriters which operate at speeds up 


to 100 words per minute. 


Let the Allied Man® show you one or more of these newest developments which you 
can add to your current line, to fill the needs of your most important customers — among the world’s finest duplicating products: 


today—and you'll begin to get acquainted with the value of an Allied franchise. Flagship patented metallic back carbon paper 
* P.S. Or we'll be glad to send you details by mail. Just write to Dept. A. Flagship carbon paper ribbons 


Offset ribbons Artist transfer carbons 
A IE CARBON & RIBBON Tabulating ribbons School packs 
LL MANUFACTURING CORP., INC. Addressograph ribbons Carbon binders 


General Offices and Factory: 165 Duane Street, New York 13, N. Y. Diazo ribbons Spirit carbons 
Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif Hotel Register carbons Stencils 
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show rooms. ART LIEBERMAN, former president of Carl- 
ton Surrey, Grand Rapids, Mich., has joined the firm as 
manager of the contract dept. 


DuANE HUuLQuist has been appointed purchasing 
agent at Eriksen’s, Inc., Toledo, Ohio, and will handle 
buying of all supplies for the firm and its branches 
Mrs. FRANK (GERRY) GRUENWALD, with the company 
for nine years, succeeds Hulquist as store manager. LEs 
LARK, former purchasing agent, has left the industry to 
join his brother-in-law in operating a restaurant chain. 


Lucky winners at the national convention in Chicago 

HOWARD AUSTIN, Office Supplies, Inc., Muskegon, 
Mich., won a Polaroid Camera Kit given by Clarin Mfg. 
Co. CLARENCE SCHREINER, Northern Indiana Station- 
ery Co., Griffith, Ind., won a chair given by The W. H. 
Gunlocke Chair Co. PHyLLis LAVENE, LaVene Office 
Equipment Co., Kalamazoo, Michigan, won a set of 
matching luggage in a contest sponsored by Smead Mfg. 
Co. 


E. H. (Bubp) SMITH has been elected vice-president 
of Pounsford Stationery Co., Cincinnati, Ohio. 


New buyer at F. W. Roberts Co., Cleveland, Ohio, is 
WILMA GLACE. Former buyer ED WEHNER is now an 
TENCILS © PROTRACTORS © BYMER BEVICES outside salesman for the firm 


_— : 
; Y, GORDON MEALS has been appointed territorial man- 
fitter lint PI 
j U.S.A. 


ager for the Taylor Chair Co. in Ohio, Eastern Michi- 
HARTFORD, CORR gan, Indiana, Kentucky, West Virginia and New York 


Sf, BMBASSY ... all walnut desk series 


NATURES OWN WOOD GRAINED TOPS -—— PROTECTED BY HIGH PRESSURE LAMINATED SURFACE 


BURN RESISTANT 
STAIN RESISTANT 
MAR-RESISTANT 
PERMANENT 
EASY TO CLEAN 











MODEL E4 
EMBASSY DESK 


DESIGNED TO COMPLIMENT 

YOUR EMBASSY DESK. THIS GROUP 

NOW AVAILABLE AS EXECUTIVE SWIVEL 

AND MATCHING GUEST CHAIR AND !1S BEING 
EXTENDED TO INCLUDE A--- 


SETTEE * STENO * POSTURE BACK CHAIR suet CHAM te. e628 


See The New Line— N.O.F.A. Show, February, 1961 
New York — Feb. 23-26 los Angeles — Feb. 24—26 


MURPHY-MILLER, INC., OWENSBORO, KENTUCKY 





state excluding New York City. E. M. STEWART, JR 
will represent the firm in Texas, Oklahoma, Arkansas 


ind Louisiana 


FRED L. BARRIGER, JR., former buyer for Central Of 
fice Supply Co., Louisville, Ky., is now in outside sales 
JULIAN CRUTCHER, partner in the firm, has assumed A ARAN 
the duties of purchasing Paper ( (— ; » Clips 

YERICK HARRIS, co-owners of The ——— — 

ent Co., announce the acquisition of a 

and more modern location at 122-136 N. St. Clair Fasteners 
Dayton, Ohio. The firm specializes in wood and — 


metal office furnitur 


A. J. WiLkins, former territory man for Associated => 
Stationers Supply Co., Cincinnati Div., has joined Stand- 
ard Office Supply & Equipment Co., Louisville, Ky., in 


Thumb Tacks 


the sales departm nt 


KATHRYN and GEORGE REDEKER, Redeker & Dick, 
Cincinnati, have returned to our wintry blasts after 
onth in the Hawatian Islands. You'll be sorry! 


Large Variety of Sizes and Styles. 


HowARD DRAPER has been appointed sales repre 
sentative in Michigan for Peter Pepper Products 


MRs 4 SMALL is now chief designer of office lay- 
outs at Shrex of Fort Wayne, Fort Wayne, Ind. Mrs. 
Small, formerlv with Deckers, Lafayette, Ind., requests 


Noesting considers QUALITY 
is of first importance. 


that reps who worked with her previously get in contact 


with her NOESTING PIN TICKET CO., INC. 
Bos Novack, City Desk Co., Cleveland, Ohio, in St 728 E. 136th Street, New York, N. Y, 


Lukes Hospital after a heart attack. LARRY LEwiIs, Ran- 


$680 Yearly Sales from °57 Inventory! 


SENTRY* DEALERS’ AVERAGE GROSS 
IS 12 TIMES THEIR INVESTMENT! 


You don’t have to be big or tie up a lot of capital to make 
money with SENTRY SAFES. Last year the average 
Sentry dealer enjoyed once-a-month turnover... grossed 
$680 ... yet invested only $57. A floor model does the 
trick, because SENTRY drop ships to order. 


BEAT COMPETITION—MAKE FULL PROFIT 


SENTRYS sell for less than half as much as average com- 
petitive safes, yet return you pb ome That means vol- 
ume sales . . . a chance to cash in on the virtually un- 
tapped market of householders, a 
men and small businessmen who need the fire and theft 
protection they can afford with a SENTRY. Write for New SENTRY 
details. IN-FLOOR SAFE 
Designed to be installed in 
New SENTRY Theft-Resistive  conctss."90r or block. Steel 


protects safe from dust, traf- 


Model S-3 U.L. “C" Label Sentry. Big-safe 
features include Vermiculite insulation, 
heavy all-welded construction, built-in 3- 
number combination lock, heavy duty bank 
vault type lock bar, baked enamel finish. 
Dimensions: Outside—24'4"x1744"x17\y"; 
Inside—15”x12”x13”" (2340 cu. in.) Weight: 


240 Ib 
ap Suggested List $89.95 


Model S-8 Sentry —Same as above, but 15” 
x12”x 1842" (3330 cu. in.) Weight: 330 Ibs. 


Suggested List $129.95 
Model S-C Safe-and-Cabinet Sentry. 
Exclusive! Mahogany, walnut or blond 
wood double door cabinet (254%” x 20” x 
20") conceals Model S-3 safe—makes 
handsome end table, night stand, TV base. 

Suggested List $129.95 
Model S-1 Sentry. New, budget - priced 
floor model with basic features and con- 
struction of S-3. Dimensions: Outside— 
2444” x 174%" x 13"; Inside—15” x 12” x 
94". 2-position shelf. Weight: 175 Ibs 


Suggested List $77.50 


OA-1/61 


WALL SAFE fc. 3-number combination 


lock cannot be “punched.” 

Quickly and easily installed between 16” Dimensions: Outside— 1644" 
studs (or in concrete wall or floor). New eS ot ; } yg x 8 
-numb bination lock, “E-Z Read” oat aeeeiae cae ea 
3-number com jOCK, night security problems of 
dial. Dimensions: Outside—7” x 11” x — businesses. Unmatched 
14”; Inside—6” x 10” x 13”. Mounting value. 
panel—16%4” x 11”. Asbestos lined in- Suggested List $62.50 


terior. Weight: 26 Ibs. Also available with inner 
key-lock compartment and 


Suggested List $3 9.95 deposit slor 


"| 
Gy JOHN D. BRUSH & CO., Inc. 563 West Ave., Rochester 11, N.Y. 






































IF CAESAR HAD AN ANCO CCCL 
PRESENTATION EASEL HE 
WOULD HAVE SHOWED ALL 
ROME HOW GAUL IS DIVIDED 
IN Ill PARTS 


As an added service, every hotel, auditorium 
banquet or convention hall should have one or 
more ANCO No. 350 presentation easels on hand 
... for the convenience of those using its 
facilities, for sales conferences, trade shows or 
conventions. 

The No. 350 is the only easel of its type and size 
selling for the surprisingly low price of $25, and 
offering all these unusual features: Adjustable 
from 44” to 6 feet 8” high, it is braced for sta- 
bility at even maximum height. Included are a 
28” x 36” washable chalkboard with pad holder, 
two 28” chart trays. It is compact, portable and 
folds flat for easy storage. The 
attractive walnut finish will har- 
monize with any decor. 

All ANCO easels are available 
through leading art material and ae 
office equipment dealers. Write for | 


free literature! 
OKT ANCO WOOD SPECIALTIES, INC. 


*The No. 350 
2S ?1-08 80th Street, Glendale 27, New York 





WORLD'S LARGEST MANUFACTURERS OF EASELS 


dolph Desk Co., Cleveland, Ohio, in Fairview Park 
Hospital 

We regret to report the untimely passing of J. ( 
VAUGHT, 46, Standard Office Supply & Equipment Co., 
Louisville, on October 24 after suffering a heart attack. 
Our sympathy is extended to his family. 

Many thanks to DON CaRTER and NATE and GEORGI! 
StrAuss, my fellow ambassadors of the asphalt, for their 
constant flow of news items to your correspondent. I 
wish there were more like you news is interesting 


how about it? 


Gth District Notes 


FRANK J. RYBICKI, correspondent 

2101 Greenleaf Ave., Elk Grove Village, Ill. 

We all had a wonderful time at W. J. SAUNDERS 
annual Thanksgiving party. This year, Julia estimated 
the crowd at about 150, and the boys went through 5 
turkeys and a ham in no time flat. ToM GILLICE carved 
the birds as usual for about the 20th consecutive year 
About two weeks before the party, a black garden 
snake, 18 inches long, was ‘captured’ on the premises 
DoN PIKE wanted to save the little thing for the party 


WATCHING Tom Gillice perform his annual carving task are 
W. J. Saunders & Co. staff me 
Eaves, Don Pike, W. J. Saunders and Johnny Rauen 


mbers. From left they are Julia 


to serve as hors d'oeuvres, but was quickly voted down 
by Britt SAUNDERs and the girls. 

BENNY POWELL, A. W. Faber-Castell Co., Chicago, 
attended the party and he looked very well. He said 
he felt fine, too 

I'm sure, Benny and all the boys join me in expressing 
our deepest appreciation to Bill Saunders and his Crew 
for a grand afternoon. It was really a fine party. 


Ep MANNING, retired from Stein Bros., Chicago, at- 
tended a recent luncheon. He told us he and his wife 
celebrated their Golden Wedding Anniversary in April. 


Also, they both are 73 years young 


The LARRY STRUCKMEYERS, McLennon Pen Co., 
Chicago, were blessed with another baby boy recently. 
That evens up the family at three boys and three girls. 
FRANK GIUNTINI, United Stationers Supply Co., Chi- 
cago, became a grandfather for the first time in October. 


FRED STOKEs of the Newton Shop, Chicago, died in 
October after a major heart operation. A sister of RAY 
J. EtCHENLAUB, Service Steel Products, Chicago, also 
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passed away. She lived in Pittsburgh. Our condolences 


to both families 


° 
OFFICE 
Great plans are being made for Great Lakes Travelers 


innual birthday party “This year it will be held a little AIDS OFFER MORE 
later than usual, on April 8, the Saturday after Easter. value, features, profit! 


The place The fabulous new O'Hare Inn in Des 


Plaines. which just opened this summer. IDEAL SANITARY MOISTENERS. Lick moistening 


. problems easier, faster, better. Free-wheeling 
> - : . > ‘ ad “ 
Chairman BEN PHILBRICK, Pelouze Mtg. Co. and Co- roller operates silently, unfailingly. Complete 


Chairman GEORGE WILSON, Burroughs Corp., guarantec line. In colors. 
1 wonderful time for all. Cocktails before dinner, then 
filet mignon. And, after dinner, more refreshments and 
dancing to a fine orchestra 
So as not to be left out of this wonderful evening, 
of enjoyment, get your tickets now, as they will be 
going fast. See any GLTC member for tickets 
Keep the dates of June 2 
regional meeting at the Leland Hotel in Springfield, 


& 3 open for District 6's 


[llinois. You can make your reservation at the hotel 
now, simply write them and mention you will attend 
NSOEA’'s 6th District convention. More about this 


later 


7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 


following is a ‘way back wi 
1941, written by A. J. N 
lie Regan was govern 
| the Travelers) : 
“BUILD UP'' HORIZONTAL DESK FLEXIBLE STEEL KLERADESK—MOD- 
That unhappy look adorning the faces of FRANK TRAY. In letter and lego! sizes EL D. Occupies minimum desk space 
rt & : n cole improves oppeorance, efficiency 

ZELLER, Epp DAwson, JAY PARROTT, DEAN PERDUE, 
RALPH MACCARRON, Ev Byers, ERNEST HANSEN and 

lot of th all Corn State’ boys is due principally to 
the score of the Iowa-Minnesota game in which the 
I-o-Way boys expected to really make a much better 
showing Rudy, the sage of Omaha, is none too 
happy over the rout of his Cornhuskers. The boys from 
the cheese Ca pit 


loss to the butter champions, especially when ‘BUTTER FLEXIBLE STEEL KLER- FILE-A-SIST ADAPTO-RACK 
DALEY ran up against PAT HARDER. SCHREINER & ADESK — MODEL 6V SPEEDS FILING SECTIONAL ORGANIZER 


il of the world are also bemoaning the 


Co The fact that the Golden Gophers are again 
the national champions will give STAN GRIEBEL, 
CLAUDE FLEET, HERB MORGAN, ARNOLD BERGLUND 
and JOHNNY COLE plenty of stove league talk for the 
winter, lasting until at least spring practice time when 
the subject will again become a live issue with the afore- 
mentioned gentlemen 


CATA-RACK FOR ‘CAPILLARY ACTION’' NO-OVER-FLO SPONGE 
Now that the hunting season has drawn to a close, CATALOGS AND BOOKS HANDI-PEN DESK SETS cup 


ind “SCATTER GUN” CLARKE has ceased telling of his 

remarkable shots, ED HANSEN and ART GRAYSTON with Write today for full information and prices. 
Bos Davies can settle down to some indoor pastime 

with Curr TALTy, KARL KIgsEL, KARL CASTLE and 

DAN MACDOUGALI 


AL LINDE is quite a booster for the town of Pewau- 
kee; must be the food. GEORGE SCHUMACHER and Al 3-1 Sengbusch Svilding 
ilso like the talk of Manhattan that goes on at Davi Milwaukee, Wisconsin 
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New! Safe* 
PAPER TRIMMER & 
CUTTER combined 
CUTS UP TO 50 SHEETS IN 
ONE STROKE 


6 MODELS: 


14,” " 28,” 32” and 
28” and: 32” hoe models) 


KRUTRINMNMER 
“ > A 4 
ALSO CUTS cardboard, fibreboard, foils, rubber, fab- 
rics, leather, linoleum, thin soft metal, photos. 


FOR EVERY BUSINESS: 
*Unique safety feature — hand-clamp avoids the danger of an 
idle hand,as in ordinary paper-trimmers. 


See KUTRIMMEKR at your local dealer or write t 


MICHAEL LITH sales corp., 145 West 45th St., N. Y. 36 


Frontier Completes 
New, Modern Plant 


[The Frontier Mfg. Co., manufacturer 
of steel shelving, celebrated the com 
pletion of its new manufacturing fa 
cilities with an open house on De 
cember 15. The new plant is a mod 
ern, multi-story masonry and _ steel 
building with a usable 120,000 square 
feet for fabrication, engineering and 


storage 


7th District continued 


KOHLER’s, and who doesn't? Besides Tony is a nice 
fellow. A congenial table at Rautchis restaurant should 
include Britt SMITH, HAM KENDRICK and BILLY 
ALLEN 

The noon-day crowd at the Plankinton — AL LIND! 
AUGUST HUNN, KARL KIESEL, HERB MORGAN, BILI 
JARCHOW, GEORGE SCHUMACHER, KARL CASTLI 
DOEPKE, THOMPSON, STAN GRIEBEL (a_ former 
Milwaukean) and LArky GOODHAND (another cream 
citian of bygone days ) And Jess Fags, the Lincoln 
Neb. stationer, is now a lieutenant-colonel in the army 

There are many former stationers now serving Uncle 
Sam. CuRLY BLAIR of Miller-Davis Co. of Minneapolis, 
JOHNNY GOETTER of S. J. Olsen Co. of Milwaukee in 
the army; Bop LUNDQuistT of Japs-Olson Co. in the 
navy and now at Hawaii, being just a few of the many 
recalled offhand who are doing their bit. Then there 
are Lieutenant MCWILLIAMS of Haroldson Office Sup 
ply Co. of Jamestown, N.D., located at Fort Frances 
W arren at Cheyenne, Wyo., and J. H. MCKEEVER, JR 
of McKeever Press, Aberdeen, S. D., now at the 
Ordnance Department near Denver, Colo 

[he good old days 


Ezyindex Adds New Plant 


The Ezyindex Products Corp., of Flushing, N.Y 
has expanded its custom indexing work production fa 
cilities by adding a new manufacturing plant in College 
Point, N.Y. to service its bindery and printing plant 
customers 





Reasonably priced Executive desk aids and 
gift items. Made of hi-pressure plastic Walnut 
and Ebony finish. 

e index holders e blotter pads 

e calendar sets ¢ pen sets e letter tray 

e ash trays © one and two drawer file 


s 


a new concept in office desk accessories. 


Illustrated 
N i? bour topped telept 
$14.00 list 


letter tray ( 


135 FLUSHING AVE 
BROOKLYN ae | 


ai. ee 
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Sth District Notes 
TOM GULLEDGE, correspondent Re E 
4020 Modlin St., Mesquite, Tex. : 


Lodal’s of Mineral Wells, Tex., has moved to new 
quarters, now located at 109 E. Hubbard instead of 
112 W. Hubbard 

J. B. O'HAIR is now with Bennett's of Lubbock, Tex. 
|. B. was associated with the Magnolia Paper Co. of 
Dallas. Also working for Bennett's and its fine manager, 
Bos Purkiss, are DANNY SMITH and JERRY PRIT 
CHET1 


Kerr Paper Co. of Amarillo had its second annual 
sales clinic October 28-29 and a very successful one 
it was, too. Bob, Roy, J. D. and members of their staff 
ire to be complimented for a job well done. They had 


ipproximately 60 factories represented at the clinic, 


merchandise was well displayed and the booths were 
manned by factory representatives who enjoyed talking 
ind associating with the many dealers and dealer sales- 
men in the west and southwest Texas area plus those 
from eastern New Mexico and southern Oklahoma. A 
very enjoyable and informative program was arranged 


ind carried off to perfection 


Woopy & GENEVA NACKLEY of Caddo Office Sup- 
plies, Shreveport, La., are the proud parents of a boy, 
DANIEL ANTHONY NACKLEY, born October 10, 1960, 


weight 714 pounds. Congratulations, Woody & Geneva. 


A welcome is in order to Mrs. BARBARA McCUuIs- 
rON, new secretary to CAMDEN CHANCELLOR, West 
Texas Office Supply of Odessa. Barbara is new in this 
industry but I understand is doing very well in the short 
time she has been with this firm 


Dick Low! manutacturers representative, reports 





on the formal opening of the new furniture display 
room of FRANK LYOn’s Ruston Photo & Office Supply 
store in Ruston, La. More than 500 persons visited this 
ypening and it couldn't have happened to a nicer dealer 


The Texas Travelers had their final meeting for this 
year at the new Marriott Motor Hotel. This meeting The No. 1460 Series combines high styling, 


was held November 7 and was so arranged in order to . : , 
mack a generous size, luxurious upholstering, the 
cover some important business which was brought be- 


fore the club by President CHARLIE MCDANIEL. A size- soft comfort of foam, solid Walnut with 

able crowd was in attendance and after the meeting, we graceful trim plus pains-taking construc- 
d as lovely lunct > of the many new attrac- é ‘ 

a. dk aks tion. All of this at Gregson’s moderate 


tive dining rooms that this establishment has to offer. ; 
prices surely gives you the SELLING EDGE 

This is to reply and say many thanks to so many of over all competition. Be sure your sales- 
you who sent cards, gifts and called during the con- men carry Gregson’s catalog. 
finement of our little daughter, PATTI ANN, who was 
injured quite seriously when hit by a car several weeks 
ago. My wife, Bice, and I are very happy and grate- 
ful to report that other than a rather nasty scar on her fel -i mete). Moderately Priced 
forehead, she will not have any lasting bad effects from PYVTNT Vall Tate Fine Chairs For More 


this accident ,; TAM ILECLULLM Than a Third Century 


Jack Klinger's Office Outfitters of Midland Tex., 
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has moved to new and larger quarters, now located at 


411 W. Illinois in Midland 


EDGAR & PAUL JORDAN of Jordan's Printers & Sta- 
tioners in Alexandria, La., told me they are just starting 
a new addition to their present building which they 


to separate. However, I am proud and happy to an- 
nounce that as of December 1, I will be associated with 
a fine old company, namely, The Globe-Wernicke Co 
of Cincinnati, Ohio. I will represent G-W’'s Systems 
Division (Supplies) in Texas, Oklahoma, Arkansas and 
Louisiana and look forward to calling on the same deal- 


ers basically as I have in the past with a good line of 
merchandise 


have long since outgrown. A complete report on this 
will be forthcoming when building is completed. Here 
are two happy brothers who through hard work, good 


management and aggressive salesmen have built a very ‘ : ‘ 
: ch From all indications, business in our fine Southwest 


successful organization and most assuredly look forward ; ’ 
region is picking up from a rather slow summer and 


to the future with all optimism 
most dealers report that they should close out the year 


a little better off than they ended 1959 

I had a short but pleasant visit with L. W. Taps : 
manager of Lake Charles Office Supply, Lake Charles, 
La., when I called on his store recently. Mr. Tabb, who There seems to be a very definite trend in our in- 
is governor of the 9th Region, is quite pleased with the dustry and especially in our region toward a much 
overall situation in our district at this time and he and improved picture of our overall operation. The ratio 
his co-officers, plus the officers of the Travelers, ar between sales and profits is slowly coming more into 
balance and by smart buying, cutting of all un-necessary 


overhead, plus selling merchandise on its merit and 


working very closely together to try and put together a 
program which will benefit all of us and do credit to our 
area in the national association value instead of on discounts and price, is slowly be 
ginning to pay off. Dealers report that they are doing 
It is with a great deal of regret that I have to report somewhat less volume than in the past but enjoying 
better profits. This most certainly is a very healthy sign 


and I only hope more get on the band wagon and 


that beginning December 1, I will no longer be asso 
ciated with my very good friend and senior associat 
Bos STRAFFORD, manufacturers’ representative of Fort 
Worth, Tex. I have been with Bob for a little over tive 
314 years of very pleasant and enjoyable circumstances 


work to bring this industry back into its proper prospec 


That's it for now. Don’t forget to send in your news 


but due to a situation beyond our control, we are forced notes for they are needed and appreciated 


For the Style You Want in Wood Office Chairs... 


JASPER SEATING HAS THE LINE! 


Beauty 
You Can See... 





MODERN 
SCANDINAVIAN 
TRADITIONAL 
FUNCTIONAL 











Comfort 
You Can Demonstrate 

















Here’s the Danish Modern flair that blends so beautifully with 
desks in the modern or Scandinavian style. Six-step process gives 
smooth, lustrous, hard-wearing finish that enhances the warm 
beauty of choice hardwoods and matches most desk finishes. Here, 
too, is comfort you can demonstrate — work-easing Polyfoam seat 
and back with seat suspended on rubber webbing . . . 4-way ad- 
justable hinged back with height adjustable from 14” through 16”. 
A highly functional piece in the 3200 Craftsman series which in- 
cludes Swivel Arm Chair, Guest Arm Chair, and Side Chair. 


One of 113 chairs 
to meet every style 





and functional need WRITE FOR COMPLETE CATALOG! 


RAFTSMAN Cuairs 


by JASPER SEATING COMPANY 


Jasper, Indiana 


for office, school, 
library, cafeteria, 


and courtroom. 


Stenographer's Posture Chair No. 3215 
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A Testimonial—50 Years Ago 


fee teen oom 
VENTE HAY) BANEZ 


The Waterman-Bic Pen Corp 
America with a history of advertising dating back over 


is one of the few companies in 


50 


years. The advertisement shown above appeared in the old Life 
nagazine for May 1, 1919. Another ad, seen in the July issue 


of the same year, pointed out 
signed the treaty that ended the war 


A vendartel sy 


way to correct 
typing errors! 





Just paint on—type over! 
SNOPAKE is a handy desk 
mote for every typist. 
snd Dis 
LITHO-ART PRODUCTS, Inc. 


3405 N J ser 


Ch cogo 3 





La 
or Ax. +} fy) > 


meny Christas et 


\ 
e C4 we, 


ae. - 
et 


and 4 happ 


MANUFACTURING COMPANY 
1310 W. MAIN, FORT WORTH, TEXAS 
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Waterman's Ideal Fountain Pen 


| 





an 
all... 


Just had my annual medical check- 
up. (Smart move.) I'm making out 
a check to the American Cancer 
Society, right now—that’s a smart 
move, too. 


Guard your family! 
Fight cancer with 
a checkup and a check! 


AMERICAN CANCER SOCIETY __ 
MEET THE “NEW CHAMP” OF THE N.U.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 





HASCO’S 
rover: BRAND 


Retails for 
$15.95 each * 


Eliminates SLIDING ... SLIPPING .. . VIBRATING . . . NOISE! 


This new RUBBERIZED CUSHION TOP stand from Hasco stops 
“typewriter slip" . even when carriages are banged hard... 
actually permits tilting almost twice as far without slipping of any 
office machine .. . proof positive that machines will not move on 
this surface under normal operating conditions. 

Send your order today! Immediate delivery! Be the first dealer 
in your area to offer this revolutionary new stand 
* Slightly higher West of Rockies 


ORDER TODAY! 


Ne. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters). 
Available with Formica Top. Drawer. and in Chrome, at slightly additional cost 
Shipped set up, ready for use — 2 in — 42 Ibs 


menufactured and guaranteed by 


eae: Pan OD >E CD >D = Ge O71 OF 


822-824 Spruce St. © St. Lowis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 





Addition to the Award Group 
JASPER CHAIR COMPANY’S 


930 Series Side Chair 


Available in 


solid walnut or quartered oak, the 


AWARD GROUP is built to Jasper Chair Com- 
pany’s rugged construction specifications that 
guarantee year after year of trouble-free service. 


JASPER CHAI 


R COMPANY, JASPER, INDIANA 


THE RIGHT CHAIR AT THE RIGHT PRICE 


office accessories 
of beautiful 
spun aluminum © 32 


Costumer 








No. 1900 
WGR 
Bel Air Wall 
Garment Rack 


No. 56-8 
Regal Sand Urn 








WRITE TODAY FOR OUR AWARD GROUP CATALOG. 


No. 1500 
Nobility 


ree 


No. 17-€ 
Monarch 
Costumer 





i Porras 


When you sell the VALCO line you can 
be sure there won't be complaints and 
returns . . . or calls from irritated cus- 
tomers to “please come fix the darn 
thing!” VALCO accessories are lifetime! 
They're built to last forever. 


j 


No. 25 
Torchier 








LIFETIME 


OFFICE ACCESSORIES 


AVAILABLE 
AT NO COST 


Write today for the com- 
plete folder that contains 
all specifications and price 
data of the complete VALCO 
Line. It’s designed to fit a 
standard file and includes 
separate reproductions of 
each item 


VALCO COMPANY « 1311 ANN AVE. « ST. LOUIS 4, MO. 
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Weiner Spearheads COMDA Co-op Advertising 


the 


greater store trafti 


Designed at onset to promote 
during the holiday 
season, a group of Chicago office 
ire members of 
COMDA, are 


advertising 


machine dealers wh 


the local association 


a co-operative 
irheading the plan and tollow 

ng gh on all the details is JACK 

WEINER of the Belmont Typewriter 
Co mer National Office Ma 
hit iation president 
[he first ad, appearing in the Chi 
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Tribun , Was a ven- 
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their firms are 


ndently owned and each main 


nents sales, 
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( Accom 


yuarantee any 
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illustration sh 


iS Stresse d 
ws listing of 


Product was at top of 
Weiner 
which he 
going 
you are 


he idea 1 oached by 
COMDA meeting at 
1embers [f 


n business | 


you are 


believe 


LOOP 


NORTHWEST 


ne Ait aint ee 
ee ae Independently Owned 


Each Maintaining completely equipped service departments 
FOR SALES, RENTALS and REPAIRS 


of all makes of typewriters. Full guarantees on any service rendered 


FOR IMMEDIATE DELIVERY CALL YOUR NEA REST AUTHORIZED DEALER LISTED BELOW 


SOUTH 








Aubry & Taendler 
211 NM. Michigon Ave. Fi 6-3688 


Aceurate Business Machine 
2752 W. Fullerton Ave. AR 6-4046 
NORTH 


Creevy Office Machines 
7725-27 $. Halsted St. AB 4-7557 





Benbow Office Machines 
$3 W. Jackson Bivd. HA 7-8246 


Avenue Office Supply 
4810 N. Western Ave. Lo 1-835! 


Wagner Typewriter 
3712 S. Western Ave. Vi 7-0947 
EVANSTON —_—_—_—_—_— 





Central Typewriter Exchange 
219 W. Woshington St CE 6-1820 


Belmont Typewriter 


Associated Office Machines 
337 W. Howoerd S$. Evonston 


1520 W. Belmont Ave GR 2-2300 1 ao 4.020) DA 84242 





Thompson-Zegiel 


2886 Milwaukee Ave. AL 2-6162 


Russ Brown 


1720 Shermoen Ave. 
Evanston 


Kach Office Machine 


1829 W. Irving Pork Rd. I 9-713 BA 86-2549 


BR 3-4810 











forties tte) 
’ OFFICE MACHINE 
ALER 





Members. of. the 


CHICAGO OFFICE MACHINE DEALERS Zsan., Inc. 
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T’S HERE 
Greatest 
Achievement 
since the Birth 
of the 
Typewriter ! 
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Only one spool necessary for all 


a WANT ES 
“UNIVERSAL” 


TYPEWRITER RIBBON 


New! REVOLUTIONARY! 


ALL IN 1SPOOL 
FITS MOST ALL TYPEWRITERS 


Manual, Electric, Domestic and Foreign 


One ribbon fits most ALl portables 
No long inventories 

One spool fits most ALL models 
silk 
Inking, all colors and densities 


Nylon cotton ribbons 


Unconditionally guaranteed 
New packaging — Zip Tope, 
cello-wrap assures factory freshness 


n TODAY - 


Aj + ‘ A A 
M “ 8.1) NCW YUORA W 


LEEDALL PRODUCTS mc 


MiAtLLTO NEW JERSEY 


Write, wire or phone orders 


WN 








that 
there are good things about them that 


typewriter 
“You have to begin an all-out 


Don't break your back 
digging up buried information! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board...reinforced with steel 
on the shell and the four corners of the drawers 
as well. 

SAVE FLOOR SPACE—Prontos are constructed to 


interlock into solid units and stack as high as 
the ceiling. 


PRONTO 


STORAGE FILES | 


Legal Size $4.70 


Letter Size $3.90 


Prices slightly higher 
in Texas, Colorado, 


West of the Rockies and 
outside the U.S.A. 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 


160 


Check Size $2.65 


lith Districi Notes 


A. 8. “Bud"’ Dockstader, Correspondent 
8735 22nd Avenue N.W., Seattle 7, Wash. 


Those of us who know LEs SUMMERS of Summers 
Stationery of Caldwell, Id., are certain that the Idaho 
Society for Crippled Children has recently completed 
one of the best years in its history. Les was the retiring 
president in October. Unselfish service of this type merits 
our sincere admiration. 

An ex-Oregon Trail Traveler has turned up in a new 
role. CLARENCE LARKIN of the D. C. Wax Co. in Port- 
land, Ore., informs us that NINO CAVALLI, long with 
General Fireproofing, is the new sales manager of the 
wax organization. Congratulations, Nino! 

It's good to see so many young men joining their 
fathers in the office supply business. The latest is DAvip 
MorGAaNn, a University of Oregon grad who joins his 
father CHESTER at the Roseburg Book Store in Rose- 
burg, Ore. David is working as a city salesman. 

Ran into NoRM LINCOLN, Eaton Paper Co., twice in 
the last 30 days. It’s funny how you can travel the same 
territory and not see a fellow for two years and then sec 
him twice within a few days. Norm says CHET WIL- 
LIAMS is off to Hawaii. Chet is Mr. Y. & E. in these 
parts. He and Marge have not taken a vacation in many 
a moon. They deserve the good time we know they will 
have. 

I dare you to drive up 15th Ave. N.W. in Seattle 
without noticing the change in Gra-Mac Office Supply. 
Ray McCDONNELL gave me the full tour. The new ad- 
dition has 2650 sq. ft. and is adjacent to the present 
store. The lighting is strictly first class. The open dis 
plays are clearly visible to auto and pedestrian traffic 
through the expansive windows. All this and off-street 
parking for customer: 


12th District Notes 


HARRY A. SHOOK, Jr., Correspondent 
800 El Capitan Drive, Millbrae, Calif. 


To you 49ers and dealers who missed the Pasatiempo 
Golf outing, this is just a note to tell you that you really 
passed up a wonderful day spent in Paul Forgey’s 
orchard. Pasatiempo is a beautiful course—but—WOW 
that back nine is a killer. No problem for the KErRs, 
JONESES, WALLACES, ERICKSONS, MONTGOMERYS, 
LANGLEYs, MORGANS, etc., but for us duffers, this 
added insult to injury 

I don’t know whether or not this day had anything 
to do with it, but shortly thereafter, Secretary ANDY 
GRANT went to the hospital for an operation as did 
Jack TURNER. Fellows, this is surely belated, but all 
the 49ers wish both of you a very speedy recovery. 

The following are the golf winners: Low gross, 
JACK KELLOG (77); first low net, AUGIE ERICKSON 
(71); Vic HALL, Ray LANGLEY, and Bos SMITH tied 
for second low gross at 73; and Jim MONTGOMERY, 
Dick WALLACE, CHUCK YASEL all tied for third low 
gross at 74 

Members of the prize-winning Golden State Travelers 
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Club—for the Bert M. Morris memorial trophy—were 
Vic HALL, JACK KELLOGG, JIM MONTGOMERY, 
GEORGE MORGAN, and LEE SCHAEFFER. The annual 
north-south competition ended in a tie, with the win- 


ning team bet selected by a putting tournament 


A few weeks ago I spent a few days in Salt Lake City 
with genial HERB MorGaAN. Sure hadn't planned on 
flying back with him, but my plane had to turn back 
on account of engine trouble, and fortunately—and 
quite by accident—I got on Herb’s flight back to S.F 
In the course of the week, and on the return flight, we 
practically solved all the industry's problems. In addi- 
tion, one night in a restaurant someone traded me a new 
Stetson for one two years old.—Only trouble, it's two 
sizes too big. Anyone use a new Stetson size 71 4? 

The nominating committee, ELGIN BURKE, DICK 
DICKINSON, JOE MCDONNELL, Ray LANGLEY, and 
your writer have nominated for your coming secretary 
WALLY JONES and Ray SINNETT; for your governing 
board BoB HEATH, ED MorGAN, Dick DICKINSON 
and DoN HANNE (two to be elected). Ballots will 
be in the mail shortly and it is urged that these 
be returned at o1 with your vote 

The CHRISTMAS & HARVEST PARTY held No 
vember 18 t the American Legion Hall San 
Mateo was a real blast, thanks to Chairman Sinnett and 
his committee. CLARK CONGDON, (Congdon & Crome) 


Palo Alto, brought his entire staff in a Greyhound bus 


It was good to have FRED TIETJEN back with the : CUSTOM 


imp-Fony Ensemble, playing the piano. The imp 
Simp-Fony Ensemble, playing the | The $ 


Fony was augmented for this occasion a total of DESIGNED 
| 


seven outstanding 


ALICE KERR’S mink stole is missing. This ts not a 
case of theft as some other person in attendance at the 
Christmas Party inadvertantly took Alice’s from the 
check room and left her own. Of course, this could go 
unnoticed for some time, or until the person again had 
occasion to use her stole. In the meantime, I urgently 
request ever ider of this column to help us locate 
Alice’s fu lease ask your friends who accompanied 
you to the party, your dealers and their employees, as LOCKS by NATIONAL LOCK 
well This assistat will be sincerely appreciated by 
Al Danny and the 49ers. Thanks Special lock problem? National Lock engineers 
RAY SINNETT, your officers, thank all who helped to 
make the Christmas party huge success. All the gals 
who served and pitch in in the kitchen MABEI anisms to your bore and mounting specifications 
ERICKSON, VERONI rr, JuDY SHOOK and the 


will work with you in creating custom lock mech- 


' .. for files, desks, credenzas and cabinets. 
others (names not given to me), nevertheless our sin 


cere thanks, and th 1ys who took turns at the bar, Inquire, too, about National Lock’s complete 
DAN ‘THOMPSON, ED MorGAN, LLOYD GEORGE, | 


ve of ha ce equipment. 
WALLY JONES, GEORGE RICHMOND, WARREN HoOpDG line of hardware for office equipmer 


DON, JIM LOMBARDI, etc., etc., et including casters, label holders, pulls and 
As in the past, we have lots and lots of Christmas 


} 


| 2q zers... “all from 1 rce. 
gifts for unfortunate kids as well as clothing. Our leg equalize oF WO Faure 


thanks, again, to all who ope ned their hearts and pocket- 


books so that these kids may have a bright holiday, too 


Welcome to our new members LA VERN E. BROWER of NWA TIONAL LOC#& 


the W.A. Sheaffer Pen Co. and AL STANTON of the INDUSTRIAL HARDWARE DIVISION 
American Binder Co. of California NATIONAL LOCK COMPANY + ROCKFORD, ILLINOIS 
INTERNATIONAL DIVISION « 13 E. 40th ST., NEW YORK, N. Y. 
‘ CABLE ARLAB 
I have just returned from a fine golf outing in Tijua 
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no office 
supply - 
office machine - 
or office 
furniture dealer 
can afford to 
shut himself 
off from OA’s 
profit-making 
ideas... 
vere - 


@) » | an ©) WS) ast 
FINANCIAL MANAGEMENT 


CONVENTION REPORTS 


BUSINESS GIFTS 


ADVERTISING 


MERCHANDISING IDEAS 


INDUSTRY RESEARCH 
NEW PRODUCTS 


OFFICE PLANNING 


INDUSTRY NEWS 


BUSINESS AUTOMATION 


SALES MANAGEMENT 
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na. This was the first tume that we have had a golf party 
in another country. We had a good showing with 25 
travelers and stationers playing golf. Following golf 
there was a cocktail party and then a fine dinner at the 
country club. There were 56 at the dinner. 

President GEORGE FREY opened the program after 
dinner by introducing our honored guest GEORGE Cor- 
NELL, governor of District 14. We also were honored 
to have HOMER Lay of NSOEA in attendance. JORGE 
NIETO, representing Jose GONZALEZ, president of Ti- 
juana Chamber of Commerce, welcomed us to his coun- 
try 

Bud Spangler awarded the golf prizes to 


Low Gross—Tie between JACK KELLOGG and Bos 
HALL, 82 each 


Low net—Tie between Vic HALL and JAY TIMMONS 
79 each 

Blind bogey—Ray Mason. 

Pacific Stationers’ Trophy—JACK KELLOGG 

A number of the travelers brought their wives. They 
were PETE MASTERSON, JACK ELLIs, Jor Davis, Vic 
HALL, HANK WYLAND, HARRY HENKEL and JACK 
KELLOGG. Other travelers in attendance were WALT 
WALDVOGEL, AL BAUGHER, WHIT CURLEY, STEW AND- 
ERSON, CURT SEHM, ROE POWELL, GEORGE MORGAN, 
Tom HAGEN, RALPH STRICKLER and KEN FULLERTON. 

Many of those in attendance spent the night at the 
ravel Inn across from the race track in Agua Caliente. 
RoE POWELL, TOM HAGEN and RALPH STRICKLER flew 
down with Dave Harris in his Cessna Skylark. I under- 
stand that Roe did much of the flying. 

On leaving Mexico Saturday morning BILL BROWN 
and TOD VAUGHN (Brown Shop) had to do some fast 
talking to get back into the U.S. The border guards 
thought they were wetbacks until they proved otherwise. 

Sorry that STAN HALL (Parron-Hall) couldn't make 
the party. I understand he was ill. Stan's wife GRETA 
ind Skip HALL however, made it 


Congratulations are in order to BILL COSTLEY 
(Parker Typewriter) on his 50th anniversary in the 
stationery industry 


The traveler in the spotlight for the month of No- 
vember is a past president of G. S. T., PETER MASTER- 
SON Pete was born in New York City. He lived there 
for the first 28 years of his life attending the schools in 
and around New York. In 1928 he went to work for 
Acco Products as a shipping clerk. He learned the busi- 
ness from the ground up. After 11 years as a ship- 
ping clerk he joined the sales force and covered New 
Jersey and New York State. In 1938 Pete moved to the 
midwest where he did missionary work for Acco for 
four years. He took trips of {rom five to seven months 
in duration during those days. 

In 1940 Pete took time out and joined the Army. He 
spent 5 years in the 2nd Armored Division serving 
duty in Africa, Morocco, Tunisia, Algeria, Sicily, Eng- 
land, France, Germany, Belgium and Holland. He spent 
33 months overseas. He was a staff sergeant when he 
left the Army in 1945. 


After his discharge, he returned to Acco, covering 
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OOR 


Reproductions 
Reference 


Guide 


The practical reference guide of the 
reproductions processes market. De- 
signed to serve those interested in the 
reproduction services functions in 
business and industry. This 250 page 
guide is divided into two major sec- 
tions: a management section and a 
technical section. 

The following chapter subjects are 
indicative of the extent of editorial 
coverage: Management Objectives, 
Needs and Skills in Reproduction 
Services; Blueprinting; Paper Selec- 
tion; Electrostatic Printing; Polyester 
Films; Line and Halftone Photog- 
raphy; The Offset Reproduction 
Process; Contact and Projection Re- 
productions; Microfilm; Mechanized 
Collating; and Cold Type Composi- 
tion. 

This is an excellent manual for train- 
ing dealer salesmen in the basics of 
the various reproduction processes. 


SEE THE SPECIAL BUYER’S GUIDE 


hundreds of listings of equipment and 
reproduction materials. 


per copy 
plus 45c¢ mailing cost. 


OFFICE APPLIANCES 
600 WEST JACKSON BLVD. 
CHICAGO 6, ILLINOIS 


Please send me copies 
of the ODR Reproductions Guide 
for which | enclose $ 


Name 

Title 

Company 
Street 

City and State 








Complete 


Insuloted. 
FiLE CABINETS 


Fire King Insulated File Cabinets are 
available in one, two, three and four 
drawer models... in letter and legal 
sizes... a choice of attractive deco- 
rator colors. Fire King Cabinets are 
offered with Underwriters’ Labora- 
tories, Inc. C or D labels and the 
S.M.N.A. label. Write for catalog. 


CERTIFIED 1 HR 1700" 


SHOWROOMS: 
HARVID SALES ASSOCIATES 
NEW YORK, NEW YORK 
HA STEGER 

ST LOUIS 2, MISSOURI 
BARLIN SALES COMPANY 
AKRON §, OHIO 

HAGEN & WATERS 
SEATTLE 4, WASHINGTON 
RAUB & ROBINSON, INC 
LOS ANGELES, CALIFORNIA 
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You'll find... 

“THE CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 

priced stamps 

on the market. 

Send for information 
on our complete line 
today! 


R. A. STEWART AND CO., INC. 


80 Duane Street + New York 7, New York 


MURPHY MFG. CO., INC. © 832 W. JEFFERSON ST. © LOUISVILLE 2, KY. 


travels he met MARIE 


the midwest. During _ his 
After a three month 


GOLDEKR in Omaha, Nebraska 
courtship, they were married on May 3, 1947. 

In 1948 Marie and Pete came to California where he 
was made West Coast representative for Acco. He 
covered the 11 Western States. In 1955 he gave up the 
Rocky Mountain states to concentrate on the five Pacif- 
ic Coast States. 

Pete and Marie now live in Westchester, a suburb of 
Los Angeles. They have two boys, Stanley and Bruce. 
Pete still sells for Acco after 32 years. In August he had 
an 87% increase in sales 

Pete now belongs to the Oregon Trail Travelers, the 
19er Travelers, besides the G.S.T. He is a past member 
of the Rocky Mountain Travelers, the Northwest Travel- 
ers and the Midwest Travelers. He was vice-president 
of the latter group. He also belongs to the Masonic 
Lodge. His hobby is sailing, owning his own boat, and 
his favorite sports are sailing and swimming. 


Pete Masterson is another reason why the G.S.T. 


Club is considered one of the finest travelers’ clubs in 


America 


13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. 


March 7 has been selected as the night of the joint 
meeting that has become established as one of the big 
annual events of the New York stationery industry. The 
place chosen is the beautiful Terrace Room of the New 
Yorker Hotel 

This function has grown from the cooperative work 
of four trade organizations, namely the Stationers Asso- 
ciation of New York, Region 13, The Stationers 12:30 
Club, and the Metropolitan Travelers Club. Efforts are 
rapidly going forward to insure that all attending take a 
full measure of pleasure and profit from the event. 


President BILL LOWENTHAL came up with a fine idea, 
and has acted on it in setting up a corner of the Metro- 
politan Travelers Club for those who are manufacturers’ 
representatives, so that they might take up those matters 
that are of particular interest to those men alone. 

To be known as the Rep's Corner, they have quickly 
shown signs of healthy vitality. Bill also came up with a 
good decision when he selected SAM LEVINE to act as 
editor of the club's new house organ, The Brief Case 
Sam has demonstrated some remarkable ability in his 
first two issues, and he has received numerous compli- 


ments for his fine work 


With great sadness do we report that JEROME J 
SAVAGE has lost his dear wife, Marjorie, after an ex- 
tended illness. Jerry has the sincere sympathy of his 
numberless friends in the industry 


Another saddening event was the departure on No- 
vember 23 of JACK Lewis, of Silver Stationery Co. The 
funeral services were attended by an exceptionally large 
gathering, which attested to the respect in which this 
gentleman was held. The industry extends heartfelt con- 
dolences to his brothers, Henry, and Sidney, and to the 


family 
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Deaths 


Al Cook, 


52, who formerly headed Al Cook Desk & Office Sup- 
ply Co. in Oklahoma City, Okla., died November 24 of 
a heart attack in his home. Since 1955, Mr. Cook had 
owned and operated the Thunderbird Inn motel and 
restaurant at N. Robinson St. and the North Bypass 
road 

Born in Anadarko, Okla., Mr. Cook moved to Okla- 
homa City when he was 16. In 1925 he entered the sta- 
tionery business as stock clerk for the Standard Office & 
Supply Co., operated by the late Frank M. Hughes. He 
later became head of the shipping department. In 1928, 
he became associated with Western Bank & Office Sup- 
ply, traveling the eastern part of Oklahoma for Wes- 
banco for four years. In February 1932 Al Cook joined 
Branham’s Inc. Office Equipment firm as salesman. He 
became vice-president and sales manager of Branham’s 
in June 1938 

Consistently active in civic affairs, Cook was president 
of the Oklahoma City Junior Chamber of Commerce in 
1936 and served as a board member and director of the 
United States Junior Chamber of Commerce in 1937-38 
In 1937, Cook was presented the award of ‘‘Most Useful 
Young Citizen.’ In August, 1941, he was elected presi- 
dent of the Oklahoma State Junior Chamber of Com- 
merce 

Cook was a member of the board of directors of the 
Oklahoma City Chamber of Commerce, a former presi- 
dent of the board of control at Taft Stadium, a former 
president of the Aviation Club, and member of various 
other organizations 

While in the office supply business Cook was active 
in stationers’ organizations both locally and nationally. 
He served three terms as a lieutenant governor of Dis- 
trict 8 of the National Stationers Association from 1949 
to 1952 

In September 1955 Cook sold his interest in the office 
supply firm that still bears his name to enter the motel 
business 

Surviving are his widow, Katheryn; two daughters, 
Mrs. Linda Lou Arnold, Oakland, Calif., and Memory 
Lee Cook; his mother, Mrs. Nellie Cadwalader, Okla- 
homa City; and two sisteres, Mrs. Irene Padgett and 
Mrs. C. E. Moody, both of Oklahoma City 


Don L. Branham, 


55, president of Branham’s Inc., 325 N. Broadway, 
Oklahoma City, Okla. died November 30, at St. An- 
thony Hospital in that city. 

Branham was born at Wapanucka, Okla., and lived at 
Sulphur, Okla., until he was 12. The family then moved 
to Oklahoma City, where he was graduated from Central 
High School 

He attended Oklahoma City University and for a time 
worked in the advertising department of the Daily Okla- 
homan and Oklahoma City Times. He started his office 
supply business in September 1929, operating at 316 N. 
Robinson until April 1940, when the business was 
moved to its present location. In 1958, the firm acquired 
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Sell comfort and efficiency 


to executives... sell 


SENG ACTION CONTROLS 


Remind your customers that the office chair is 
by far the most important seat in an executive's 
life. His comfort. and therefore his efficiency, 
will be greatly increased in a posture chair with 
a Seng Action Control. 

The Seng Syncro-Tilt chair fixture permits 
back and seat to be adjusted independently for 
height. There is an in-and-out adjustment for 
positioning the back. and back and seat synchro- 
nize smoothly when tilted to recline. Position 
and tension controls are easily adjusted. Life- 
time Nylon bushings and bearings assure 
smooth, silent operation. 

Ask your manufac- 
turers to provide you 
with Seng-Equipt of- 
fice and_ secretarial 
chairs that create sat- 


isfied customers. 


Seng Syncro-Tilt Control 


THE 


COMPANY cir once: 1450 1 coven 8, cocoge 22 


165 





Craco C a Store at Robu and Park Ave., oper 
No dents. scratches or scuff marks raco Camera Store at Robinson anc k Ave., ope 
iting it as Branham’s Craco Camera Store. 


Branham was active in civic affairs and in local, state 


Pi 7 ‘ and national stationers associations. He served as presi- 
Lifetime Beaut) Ce ee ee 


on furniture built for... 


dent of the Junior Chamber of Commerce in 1933 and 
e in 1936 was chosen Outstanding Young Man in Okla- 
wth DENSIWOOD? | encs 
He had been active in United Appeal and Cowboy 
Hall of Fame fund drives 

A past president of the Exchange Club and Knife & 

Fork Club, he was a member of Siloam Lodge, Down 
town Kiwanis Club, and Sales Executive Club, of which 
he served several years as secretary-treasurer. He was a 
member of Westminster Presbyterian Church. He had 
been a member of the board of directors of the Okla- 
homa City Chamber of Commerce, and had held all 
offices in the Oklahoma (¢ ity Stationers Club. In 1956 he 

served as vice-chairman of the State Fair of Oklahoma 
Surviving are his widow, Florence, associated with 
him in the business; two sons, William E. of Oklahoma 

City, and Don L. Jr., Kansas City; two sisters, Mrs 
Specify wood office furniture safeguarded from dents Ruby Williams and Mrs. Sylvia Harr, both of Oklahoma 


scratches, jagged edges at critical wear points (edges ( ity; and a brother William Lee Branham, Burbank 
center posts, moldings) with diamond-hard mpressed ( alif 

Densiwood. Easy on the nylons! Easy on the eyes, too 

For Densiwood is real wood, with all! of ’ 

parable warmth, beauty, graining 





George B. Morrison 


Densiwood is used by many of America’s 


f ks liorar eq pme ~ 
ee ee ish died on November 1 in Indianapolis, Ind., after 


suffering a heart attack 
DENSIWOOD see our exhibit at Mr. Morrison organized the Indianapolis Office 


Lundstrom Laboratories, inc Designer Displaycase t a 
200 Smith St., Herkimer, N. Y Park Ave.. New York Cit Furniture Co. and served as its president for 33 years 


He was a warden of St. Paul’s Episcopal Church, mem- 
ber of Indianapolis Athletic Club, Scottish Rite and 
Murat Shrine 


commercial furniture. Write for list today 


ORDER PROFITMAKING 1961 DATERS NOW! — Francis G- Bich 


director and executive vice-presi 


Select the brand dent of the Seng Co., died in 
your customers demand! Evanston Hospital, Evanston, Ill., 


REX + PACEMAKER > MONARCH 9° %t.-30 following major su 


gery is survived by his widow 
Choose from 3 famous brand names—4 ae ea ae 
most popular sizes of daters. Colorful | Bichl 
counter and shelf display cartons are 
practical and compact. Hold 1 dozen of 


any one of 4 sizes illustrated. 


two daughters and three 

sons, Mrs. Joan Lewis, Mrs. Janice 

Budinger, Francis G., Jr., John and 

Jeffery. 

pe: Bprer No. 1% Dater Mr. Bichl joined Seng in 1927 as assistant purchas 


APR131991 = jut 1:1: 1991 


IMPRESSIONS SHOWN ACTUAL SIZE 
No. 2 Dater 


FEB 22 1991 FEB 11 1991 pick the proven profit line of shelf-service snapaparts 


LIBERAL PROFITMAKING DISCOUNTS 
... GREATEST SELECTION S ite le aaa 
OF SIZES AND STYLES... : - 


Blank Rogersnaps 


GUARANTEED QUALITY... Invoice Forms Bills of Lading 


Voucher Checks 
For additional profitmaking opportuni- Salesman's Contact Report 


ties with fast selling Marking Devices, Sa eet 
write for 2 color illustrated catalog. 9 
CONSOLIDATED STAMP MFG. CO., INC. OGERSNA 


+ DALLAS « LOS ANGELES « NEW YORK CITY « SPRING VALLEY, N.Y « TORONTO BUSINESS FORMS 
pauas 7 texas “BUSINESS FORMS SPECIALISTS 
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ing agent. He was promoted to factory supermtendent 
in 1936, to vice-president and works manager in 1947 
ind to executive vice-president in 1950. He was a 
grandson of Wendelin Seng, who founded the company 
in 1847 and his late father was for many years the firm’s 


VICE president in charge of sales 


A. K. Kilpatrick, 

founder and president of Standard Office Supply Co., 
Inc., Monroe, La., died on November 16. A stalwart 
in the stationery and office business he is mourned by 
members of the industry not only in Louisiana but 


throughout the Southwest 


8th District Foundation 
Offers Scholarship Awards 


For the first time in the history of the NSOEA, a 
listrict will offer college scholarships to deserving 
students 
ind daughters of dealers, their employees 
ind members of the Mid-West Travelers Club in the 
ighth district are eligible for the three awards of 
$100.00 each to be presented in July, 1961. 

Awarded on a competitive basis, the scholarships 
will be given to those who score the highest on a test 
outlined by the faculty members of a midwest college. 

More information can be obtained by contacting 
CLIN1 5615 Harris Ave., Kansas City 33, 
Miss 


The sons 


COOPER 


New Lease Form Created for NOMDA 


Another service recently added for retail members of 
the National Office Machine Dealers Association is in 
the form of a contract. The document is being 
provided at no cost to those desiring to have a well-writ- 


le ase 


ten and legally approved document 

This newest addition to the Association's activities 
was created by PAuL MCWILLIAMs after studying sev- 
eral such forms sent to him by NOMDA members for 
valuation. He took the best features of each and welded 
them into the final form submitted to the members. 
First, it was approved by the Association's legal counsel 
to be sure that it could be considered complete. The 


leases are in triplicate and in three colors 


Gestetner Acquires Radell Co. Stock 


RALPH N. BARNETT, president of Gestetner Corp., 
innounces the acquisition of the stock of the Walter 
Radell Co. of California. The company distributes Ges- 
tetner duplicators and supplies throughout the entire 
state of California through its branches and franchise 
lealers 

WALTER RADELL will continue as president under 
the new ownership arrangements. 

Mr. Barnett explains the move as part of an overall 
plan to strengthen and increase sales and_ service 
throughout the state by both branches and franchise 


lealers 
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Errors 


AMAZING 


/ 

CUSTOMERS APPRECIATE 

the fact that there's nothing like 
a Graypoint to soothe a secretary's temper, to 
smooth away annoying errors, to save typing 
time. 
Typists appreciate wood-cased Graypoint Erasers, 
made like a pencil, comfortable and convenient to 
hold, like a pencil. Sharpen in a pencil sharpener or 
with a knife, like a pencil to a point that picks out 
typing errors cleanest, fastest. Graypoints won't roll 
off typists’ desks 
Graypoint luxury gray rubber erases letters and words 
so easily that girls get a thrill out of these superb 
erasers just as soon as they use them. Quite likely 
executives never will notice the erasures. The time 
each girl saves multiplied by the number of typists in 
an office creates substantial reduction of overhead 


Feature Weldon Roberts Graypoints to typists, to 
business firms. You can sell Graypoints by the box 
— by the gross. FAST! Order today. 


WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue Newark 7, N. J. 


World's Foremost Eraser Specialists 


Correct Mistekes in Any Language 


GRAYPOINT ERASER NO. 365 





MAYLINE 








MAYLINE 





Keep Your 
Drawings 
Flat and Clean 


METAL PLAN FILE 


Mayline metal plan files have hinged dust covers that stay 
in upright position when drawings are being removed or 
inserted in drawer — leaves both hands free. Drawers op- 


erate freely on muted ball bearing rollers 


For space saving economy Mayline plan files can be at- 
tached to the 4-Post or the May-O-Matic tables. Metal! and 
wood plan files described in folder S-20. Interest the value 


minded buyer in Mayline files. 


MAYLINE CO, INC. 


625 No. Commerce St. 


Sheboygan, Wisconsin 


WOOD PLAN F 


MAYLINE ———-———-—-- - 





The ‘Mite’ for 1961 


The 25th 


Anniversary 
“Mite” Scales 


PRICE 


95 


EACH 


$ 


4 1B. PARCEL POST 
1 LB. POSTAL 





We’re Proud to state that in all 
SIZE 
4x4" x4" 


the years we have built the 
‘Mite’ — 
returned because of inaccuracy.” 


“No Mite has ever been 











@ The 1961 ‘Mite’ is furnished with o new silver and maroon 
dial, not to distinguish it from its predecessors, but, be 
cause it is more legible, and looks better 


@ New 196! rate chart, face plates for all previous ‘Mite’ 
Scales are available for 50° less your regular discount 
Remember! no tools or adjustments needed when you 
install o new dial---better stock up! 


B-T CO. INC. 


121 N. BROADWAY © MILWAUKEE 2, WISCONSIN 


- INNAVW 





Dates to Remember 


February 23-26—National Office Furniture Associa- 
tion annual convention, New York Coliseum; head- 
quarters hotel, Park Sheraton, New York City. Co- 
sponsored by Offureps Club of New York. 


February 24-26—NSOEA West Coast convention and 
exhibit, Biltmore Hotel, Los Angeles, Calif. 


April 19 21—Wholesale Stationers Association an- 
nual convention, Edgewater Beach Hotel, Chicago, III. 


June 18-22—National Office Machine Dealers Asso- 
ciation convention and exhibit, Grossinger’s, N.Y. 


September 23-27 National Stationery and Office 
Equipment Association Annual Convention and Ex- 
hibit, Conrad Hilton Hotel, Chicago 


NSOEA District Meetings 


Dates 


Location 
Biltmore Hotel, Los Febr. 24-26 
Angeles, Calif 
To be held in conjunc- 
tion with NSOEA West 


Coast Convention, Exhibit 


Atlanta Biltmore Hotel 
Atlanta, Georgia 


April 14, 


Hilton Hotel 
San Antonio, Texas 


April 20, 


Brown Hotel 
Louisville, Kentucky 


April 


The Elms Hotel 
Excelsior Springs, Missouri 


May 4 


Hotel Utah Motor Lodge 
Salt Lake City, Utah 


May 


Gearheart Hotel 
Gearheart, Oregon 


May 


Fort Des Moines Hotel 
Des Moines, Iowa 


May 


Leland Hotel 
Springfield, Illinois 


June 


Grossingers Country Club 


Ferndale, New York 


June 


Cavalier Hotel 
Virginia Beach, Va 


June 


Saranac Inn 
Saranac Inn Post Office, 
N. Y 


June 


Mt. Washington Hotel 
Bretton Woods. N.H 


23, 24 
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New Location for Carl Draper Co. 
The Carl W. Draper 


Co. has moved its 
nain offices to the 
third floor of this 
new building at 219 
S. San Pedro St., 
Los Angeles. Calif 
A representative for 
Cosco chairs in the 
major Western mar 
kets, the Draper firm 
also carries related 
office equipment and 
supplies. The new 
location has show- 
rooms and a ware 
house, in addition 
to the offices, and is 
equipped with auto 
matic elevators. A 
spur railroad track 
and a truck dock 
service the opera 


tion 


Purvis Appointed Sales Manager 


Purvis, tormer owner of the C. L 

Syracuse, N.Y., 
sales manager of Marley's office furniture division, ac- 
cording to HARRY MARLEY, president Mr. Purvis also 
Syracuse Office Equipment 
in Bing 


CHARLES | 


Purvis Co. In has been appointed 


was sales manager for the 
Co. and vice-president of Georgia Hanks Co 


hamton, N.Y 


Structural nino 


oe Kays. 








EVER SAFE NEW FLOOR SAFES 
Safely Protect Cash and Valuables 


Model 

FD 918 

with inner de- 

pository and 

envelope slot. 
(Left) 


Model 

F-912 

Single com- 

partment. 
(Right) 


Ideal for Service Stations — Stores — Doctors — 
Dentists — Schools — Ticket Booths. Easily installed 
in wood or concrete floors. Mercantile Class C in- 
surance Rate Less 10°% for U. L. Relocking Device 
Label. 

Removable Combination Dial — for additional pro- 
tection. Impossible to open safe without dial. Write 
for complete information and prices. 


Div. Schwab Safe Co. 
EVER-SAFE Co. corayette, indiana” 
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1 EXTRA DEEP BACKREST—8!,.” high provides 
more form-fitting back support than most 
competitive chairs — Deep drawn, it 

features fully curled bottom edge for 

added strength and occupant safety. 





2 SAVES WALLS because when 
feet are against wall, the 
backrest remains well away 

and safeguards wall from rub 
marks and costly maintenance. 





<3 THREE FRAME CROSS-BRACES 
— two on rear legs and one 

on front legs insure superior 
frame stability and rigidity 

for longer chair life. 





4 SEAT FOLDS WITHIN 
FRAME to double frame 
thickness for flat 
stacking—more chairs 

to storage area. 





5 SEAT BRIDGE AND FULLY 
CURLED EDGE on apron 

of seat add over-all seat 
strength and safety—No 
sharp edges to tear clothing. 





G RESISTANCE WELDED 
FRAME similar to that 
used on automobile 
frames insures greatest 
strength and rigidity. 


= 





9 BUILT-UP VERTICAL 
FRAME STRENGTHENERS 
provide rigid bearing 
points for seat pivot rivets 
— add to overall strength. 


'7 SUPER DYLAN 
FEET — long wearing 
molded feet are non- 
marring and provide 
firm floor contact. 





10 TEN YEAR GUARAN- 
TEE against structural 
failures is your assurance 
of the best investment in 
folding seating, by far! 


8 ELECTROSTATICALLY 
APPLIED FINISHES in 
Standard enamel or Metallic 
colors .. . free from runs 
and soft spots. 








These Important 
KRUEGER Features 
Cost No More 


BE SURE you get what you 

think you're getting! 
To the casual observer, most fold- 
ing chairs look alike. But what a 
difference there is upon closer 
examination! Study the Krueger 
901-E features above and you will 
readily see why they last longer 
under hardest usage. 


WRITE for complete line catalog 


KRW Grins 


METAL PRODUCTS © GREEN BAY*® WISCONSIN 


than Competitively 
Priced Chairs of 
Inferior Quality. 





NO. 8127 
Arm Chair 
(NO. 8126 
matching side chair) 


Wide assortment of chairs and tables. See your dealer 
or write us for our distributor's name: 
AMERICAN CHAIR COMPANY 


Manufacturers 
Ais ‘Sheboygan, Wisconsin 


* * Miami * Boston * San Francisce 


Hedges 


puts EFFICIENCY 
into daily routines 


“DANDY” = 
BOX FILES 


AGATE 
CARD TRAYS 


HEDGES Mec. co. 


1441 CIRCLE AVE. 
FOREST PARK, ILL. 


Pieper Advanced by Scripto 


HARRY JOSEPH PIEPER has been 
named sales manager for Scripto, 
Inc., in the New York, Philadel- 
phia and Washington area, it was 
announced by JAMES V. CARMI 
CHAEL, president 

Prior to his appointment, Pieper 
was Middle Atlantic regional sales 
nanager with headquarters in Phil 
adelphia. His new headquarters will 
be in New York with offices in the Empire State Build 


ing 


H. J. Pieper 


Hein Continues as President 
Of Stationers Association of N. Y. 


At their annual election meeting the Stationers As 
sociation of New York, Inc. voted by acclamation to 
continue HAROLD HEIN of Midcity Press, Inc. as presi 
dent of the organization 

Hein will retain the other members of his present ad 
ministration. They are Vice-president MANNIE KLEIN, 
the Klein-Heimbinder Co.; Secretary IRVING STEIN 
HOLTZ, Cantigny Printing & Stationery Corp. and 
Treas.. ARTHUR ROBINSON, Simax Stationery Co., Inc 

Louis Caracct of the Norwood Co., past president 
and director, was honored at the meeting and named 
permanent director. He received a plaque in recognition 
of his 50th year in the industry 

Voted as three-year directors were SAM RABINOWITZ, 
Sports Stationers & Printers, Inc.; ROBERT POLON, 
Robel Press, and PHIL SUCHMAN, S. and S. Stationery. 


‘South’ Wins Bert M. Morris Trophy 


The annual golf match for the Bert M. Morris Me 
morial Golf Trophy took place October 28 at the Pasa 
tiempo Country Club, Santa Cruz, Calif. 

Since the death of Mr. Morris in 1952 this contest 
has become a fixture in the golfing activities of the 
Golden State Travelers of Southern California and the 
19’er Travelers of Northern California 

This year’s contest ended in a tie and was settled on 
the putting green with the South victorious 

NSOEA President HowArpD PATRICK was an honored 


guest in attendance 


SNAPEX TAX & STOCK 
_ BUSINESS FORMS MANUFACTURERS 


W-2—Approved Federal, State and City wage 
tox reports for processing in one operation. 
Forms specifically designed for NCR, Bur- 
roughs, etc 

STOCK FORMS—Invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 

You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain 


IMMEDIATE SHIPMENTS right from stock 


Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 
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Taylor Chair Co. Fire Causes No 
Disruption of Shipping, Service 


An official of The Taylor Chair Co., Bedford, Ohio, 
reports that the recent fire has caused no disruption of 
shipping or service 

Plant facilities include two frame buildings covering 
an area of approximately five and a half acres, includ- 
ing dry kilns and storage sheds. One building built in 
1850 was damaged by fire. The major portion of the 
damage was the result of the very efficient sprinkler 
system which poured water on materials. 

Only 25 members of the firm's working force were 
employed in the damaged area where there was no fin- 
ished stock nor any upholstery or upholstery supplies. 

Due to the large inventory carried in other buildings 
the stock was adequate to cover dealer's requirements 
during the time the firm was replacing the damaged 
parts and frames. Repair work to the building will be 
completed by February 1 


Rem Rand Holds Dealer Meetings 


As a further step in its effort to stimulate greater 
dealer profits, the Remington Rand Portable Typewriter 
Division of Sperry Rand Corp. has been holding a series 
of luncheon meetings with office equipment retailers in 
major cities throughout the country for the purpose of 
discussing specific dealer problems and suggestions 

WILLIAM N. BROWN, vice president and general man- 
ager of the Division, and his executive assistant, JAMES 
M. HACKNEY, a veteran of the office machines field, 
have already participated in such meetings in New 
York, Chicago, Boston, Detroit, Philadelphia, and 
Kansas City. Future dealer get-togethers have so far 
been scheduled for cities in Florida, Texas, and Cali- 
fornia 

My associates and I,’ Mr. Brown has repeatedly 
stated wholeheartedly subscribe to the philosophy 
that the Remington Rand Portable Typewriter Division 
can operate profitably only if our dealers make a fair 
pront 

By maintaining a free exchange of ideas on and be- 
tween all levels of our operation, and by according each 
recommendation the serious consideration it deserves, 
we know we shall be better able to address ourselves to 
specific dealer problems and provide rapid, profitable 
solutions 





ARGUS makes them finer - ++ to sell faster! 


PEN and PENCIL CLASPS 


Made of Highly Nickel-Plated Brass 
‘Won't Rust! Won't Tarnish’ 


The “ROYAL” The “ARGUS” 


Unique Safety Spring Neat artistic design ! 

grips firmly without Holds pen or pencil 

or a . ng clothes. securely in pocket, 
uick, easy to use. . 

Sturdily made... beth checkbook. 

durable... smart! Strong yet Springy 
Pencil Giaes fit 5/16” diameter pencil 
Pen Clasps fit 7/16” diameter pen. 





Pen Clasps and Pencil Clasps mounted 
2 doz. on separate enoel-boaeed display 
cards. Illustrations are actual size. 
Full dealer discount. 


ARGUS MFG. CO., 1134 N. Kilbourn Ave., Chicago 51, Ill. 
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h styled 
for ss iten sales 





... the 
“sharpes ” 
sharpener 

on the market! 


STERLING 500 


Mechanical PENCIL SHARPENER 


Modern lines, choice of harmonious color combina- 
tions, superb performance give Sterling 500 the 
sharpest sales story any sharpener ever had! Du Pont 
Deirin cutter body; hardened steel cutters; extra large 
plastic housing; precision selector. Guaranteed in 
writing. Modern Packaging, Suggested retail $3.85 
— an attractive buy for home or office! 


Request complete stationery & school supply catalog. 
STERLING PLASTICS CoO. 
Jersey 


1140 Commerce Avenue « Union, New 
Fine Quality Guaranteed Since 1930 











“Columbia chairs 
make 
good helicopters 


..but my daddy says they’re 
the very best for his office” 
P.S. They’re best for dealers too! 


Full line, all styles and price ranges. 
Write for more information. 


COLUMBIA-HALLOWELL Division 


JENKINTOWN 79, PA. or 
SPS WESTERN, SANTA ANA, CAL. 








REVOLUTIONARY. ..ome punch that has all the good 
features: smart styling...sloping platform... 


patented “easy-action" leverage... self-locking 


paper guide. Contact your wholesaler for catalog 


mal 


information, or write direct 
to Zip Products Company, Box 
759, Los Altos, California. 


The Template Group 


5 


crisp new design 
in office furniture 


LEOPOLD 


LEOPOLD 
LEOPOLD Now quantity production 
makes advance styled furni- 
ture affordable and practical 
for the general office. Inter- 
changeable components al- 
low unlimited combinations. 


= 


Write for free brochure. 


THE LEOPOLD COMPANY 
Burlington, lowa 


LEOPOLD 
LEOPOLD 
LEOPOLD 


LEOPOLD 
LEOPOLD 


Triangle Business Machines Enters 
Photocopy Transfer Paper Market 


Triangle Business Machines, Inc., Los Angeles, Calif., 
entered the photocopy transfer paper market with a line 
of its own 

President BENNETT M. HARTMAN said the company 
is producing a new line of paper designed to meet the 
complex speed and size requirements of most makes of 
office copying equipment 

The new Triangle brand will appear in all standard 
and special grades, including cardboard, onion skin, 
engineering vellum, clear film for making projection 
slides, and double-sided. It is being produced in white 
and five colors: pink, green, gold and yellow. 

Hartman said the new paper, along with the Triangle 
photocopy equipment line introduced recently by the 
ompany, will be distributed through a new dealer net 


work now being established nationally 


Wedding Bells 


BrETTIE FRANCES CARROLL of Galesburg, IIl., asso 
ciated with her father, JOHN CARROLL, in the operation 
of Carroll's Book & Office Supplies, Galesburg, was 
married to Lou H. Moos on November 17, in Corpus 
The bride attended 
many District 6 meetings with her father and mother 
and served as secretary for the district. Mr. and Mrs 
Moos reside at 1744 N. Academy Drive in Galesburg 


Christi Church of her home city 





A proven way 
$ to accumulate 


$ money 














STEES S<7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller's Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 
COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kwartet * Tubulor * Guns 


BILL STRAPS 
Federal * Colored * Banding 
se 


Write for information! 


o—— 


THE C. L. DOWNEY CO. HANNIBAL, MO. 
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A Dealer Profits from HANG-A-FILE 


Attention Given Employees NOW 


flak, tt pe we wan enns Available From | 











I wonder how many of you in this discount-crazy 
industry of ours are aware that on the basis of 25% 
profit a price cut of 5% requires 18% more dollar 
volume and the handling of 25% more merchandise, 
and that a cut of 20% in price requires 300% more 
dollar volume and the handling of 400% more mer- 
chandise 

In other words, if you cut the price 15% on a $100 
sale, it is necessary to sell $212.00 in volume and you 
must handle two and a half times as much merchandise 
before you can make a gross profit of $25.00 to which 
the original $100 sale entitles you 

As Will Rogers said, we are all ignorant but about 
different subjects. There is a lot of confusion about 
what constitutes profit. I have had a Phoenix dealer 
tell me that he can make a profit on a gross margin 
of 8%. Nonsense! I have had a manufacturer's rep- 
resentative tell me that such and such a dealer sold 
350 desks at $2.00 each over his cost and he made 
$700.00. Nonsense! 

Your profit is only what you have left after you for Detailed Price List to 
have paid for your merchandise which will average 
between 50 and 70% of your list price, and after you The Weis Manufacturing Co. 
have paid your overhead which averages about 30% Monroe, Michigan 








INCREASE ' : A Real Sales Stimulator... 


ELF-SERVICE worn 
; SALES “_ Duro PRE-CUT LETTERS & NO.’s 


as THOUSANDS ugike . Die cut from quality 90 point cardboard approx. '/g" thick, 


water repellent soil proof finish. These letters also help in- 


HAVE with the ed a "ae crease sale of related items. 
TESTED and i a Ane 
<a iti # PRE- APEX STYLE 
PROVED Floxo- ; <-- ABC DEFGHI 
: - JKLMNOPQR 











<n . STUVWXYZE 
STORE FIXTURE _— 1234567 


890SEC? 


UNIQUE 





SELL MORE — SELL FASTER — SELL EASI- 

ER ... all with the amazingly LOW-PRICED, 

HIGH-QUALITY, FLEXO-SPACE. Self-Serv- ABCOEFGHI 

ice makes it easier for your customers to buy. f JKLM 

USABLE SELLING SPACE ALL AROUND STUY ace + 

the entire Island . .. NO BLIND SPOTS! Use 

in all departments. RN og man 1234567890$¢? 

Display and Sell merchandise of all sizes and nomical methed fer sales ond 

shapes hoventory control. A 27”, Apex and Unique styles 
. t' “, De Va" w v vai i 

Write today for full details of how FLEXO- , pre cog: Sng apdinn 


5 


SPACE can make YOUR sales soar at an un- r= plete information 
DURO 











believable low cost. } 
SZ JRO DISPLAY LETTERS are used for sig 


Write today for the ALL-NEW ING si is ae, ee See eae 
7 >», On request we will die cut letters and numbers from 


WHOLESALE DISCOUNT CATALOG ba special materials. Write for information. 
50 pages ‘‘Chucked-full” of Special Prices URO Art Supply Co., Inc. 


ADD SALES CO. Subsidiary of Duro Decal Co., Inc. 


878 YORK ST. @® MANITOWOC, WISCONSIN 1834 Juneway Terrace Chicago 26, Illinois 
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ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch 

SIDE and CEILING TYPES—with 
stee! track for mounting on shelving, 
filing cabinets or ceiling. 

“A’’ and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent roiling. Made in 1 to 13 
step heights, and 4 widths. 








Send for Circulars 58WOA (Wood) & 56-OA (Steel) and Deoler Discount. 


Manufactured by 


i. D. COTTERMAN 


123 W. Spring 
Naperville, llineis 





MasterMat 


FLOOR MATS 


MASONITE Floor Mats — 
Ya” extra hard tempered gen- 
uine Masonite. M 
fone durable 

led edges. Special, as well 
as standard sizes. 


PLEXIGLAS TRANSPARENT 


Floor Mats 1%” thick reversi- 
ble clear EXECUTIVE CALIBRE 
floor mat. Enhances the beauty 


CLEAR-O-STAT CLEANER— 
anti static-dust deterent 
Neutralizes static on al! plas- 


wcording to nationwide surveys. If you pay $60.00 
for an item and sell it for $100.00, you may be mak 
ing $10.00, not $40.00. There is a large amount of no 
profit volume to be had. We are glad to let our com 
petitors have it. If you want to make money, you might 
consider doing the same 

Let us look at some of the other factors that help 
make a business profitable. First and foremost are the 
employees. There is no economy in cheap help. To your 
customer, your delivery man may be, may actually 
represent the image of your firm. A $50.00 per week 
delivery man or warehouseman can cost us more than 
a $150.00 man who earns his pay and represents the 
company well. It is likewise poor economy to fire or 
let drift away your highly paid good producing sales- 
man and hire a low paid, low ability salesman. 


Testing Services Help 
You should select good help. We are great believers 
in personnel testing services and have found it infallible. 
The fee of $25.00 can save thousands of dollars that 
it can cost to train a man or woman. We believe in 
paying high wages by demanding high performance 
We have some type of incentive pay for our more than 
50 employees. You should assume that your employees 
are working with you rather than for you. 


They should be treated uniformly with dignity and 


of the fine carpets. Made in all tics, chairs, ru ¢ 

. , rugs, textiles, etc 

sizes ans to template. Shines as it cleans! 8 oz 
squeeze bottle 98¢ retail! 


pemven Master Woodcraft Inc. 


available BPVES She TR a Tee Ln eo 


respect but let them know they are playing a role on 
your firm's time and unless they can handle the position 
like a football coach or baseball manager, you will have 
to find a replacement. Pension plans and other so 
called fringe benefits are profit-makers for you. You 








should do everything possible to cultivate a team spirit 
of co-operation, efficiency and production. Secondly, 
with your customers you should assume the attitude 
that all of your knowledge, experience, and facilities 


CuRManCo 


STEEL information in value, style, and service. Thirdly, your 
manufacturers are entitled to good representation. Each 


are at their disposal to assist them in getting more than 


- 
pe LETTER SOpTerR 
> 


me should have our best efforts. Likely he has more 
numerous and more complicated problems than we do 
Helps the busy office worker sort the incom- in the retail field 
ing and outgoing mail. Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
Sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
into one sturdy unit. 

eM oven so NO. 202 — LETTER SIZE — 2 TRAY. $4.00 
COOPER Wt quauiry NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
MIST GREEN ITEMS! NO. 204 — LETTER SIZE 4 TRAY.$6.50 
OLIVE GREEN NO. 205 — LETTER SIZE — 5 TRAY.$7.50 


iirtaeeiy LEADER IN THE FIELD FOR MORE THAN 43 YEARS! constantly looking for better merchandise in order that 


qanit es FOR CATALOC | 2448 W. LARPENTEUR AVE. a: 
Sinise — ee . FUTURISTIC 
The De Luxe CONVERTIBLE GALAXIE PLATENS 


Smartly tailored office and Office Machine Rolls 


chair cushion of deep 


me ag elgg a a ae Typewriter Tools — Parts — Supplies 


regres ee on AMES SUPPLY COMPANY 
duroy on other. In te 

Brown, Green, Maroon, : pe ATLANTA DETROIT 

Grey. a é 1190A N. Highland, N.E. 6527 John C. Lodge Expwy. 


CHICAGO NEW YORK 
Send for illustrated folder 564 W. Randolph Sr. 37 Murray St. 


thowing full line ef effice DALLAS SAN FRANCISCO 
seat cushions. 1232 Crampton St. 545 Mission St. 


The Perfect Rubber Seat Cushion Co. y= 


1122 St. Clair Ave., N.E. 
6451 Edmund St. Philadelphia 35, Pa. 


So, let's be sympathetic, cooperative, but remember, 
and this is a controversial point, but remember we are 
independent dealers, independent suppliers, independent 
enterprisers, we are the customers of our manufacturers, 
not their own sales staff 


As free enterprisers our function is partly a matter of 





AGENTS IN ALL PRINCIPAL CITIES 
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we can better serve our customers. Hence, this show 
Any number of other factors also go toward making a 
profit. A good location, good displays, they can make 
a poor line look good and a good line look better. Good 


internal communications such as staff meetings, clearly 





written procedural manual, some means of handling the 
ver increasing demand of leasing office equipment, the — ’ ’ 
g {uty ER as Upholstered Furniture of 


i Po fhe Distinction For Offices, 
Narrow Outlook Hurts ee te Hotels, Institutions 


list seems to go on and on 


One of the problems is that each employee seems to “a Write For New 
look at only his small segment of the business as if en- | : Catalog 
larged many times in a microscope. The purchasing cS 
agents, for example, have the idea that purchasing is 
the key to profits. Nonsense! Another organization 
right now is having a series of conferences entitled 

Profit Depends Upon Sales Success.’’ Nonsense! Many 


sales managers confuse volume with profit. An adver- | Keep Klean Imprinted 


tising man will tell you that success depends upon ad- 


vertising. Your accountant probably feels that your Typewriter and Business Machine 
organization's well-being is dependent only upon good Covers help you sell more! 


iccounting. These ideas too are nonsense. It takes intel- 





ligent hard work and sound judgment in all phases of ;, 
: ‘ = Keep your old customers “Dealer Con- 
1 business to make it profitable, and that is where you sf 
scious” and bring in new ones — by 
xecutives come in a 
sending out your trademark and mes- 
Now, a dealer may not be able to pull all of these ; 
sage with every machine you sell 
various things into effect at once, but he can start to 
; lished Tough, durable gray plastic, gray rub- 
move in this direction, and each one is accomplished, 
; ber and black rubber. Write today for 
is each one 158 iccomplished it can prove itself and en- . 
prices, discounts, etc 
ible him to work with the others. If and when you have 


them all working pretty well, you will find your com KEEP KLEAN PRODUCTS CO., INC. 
tition asking, how does he get so much business, what 4077 PARK AVE., N.Y. 57, WY. 
trick method does he use. There isn't any trick to it = on ee 


It is just basic good management, efficiency, teamwork, 
production and profit Loose-leaf envelopes 
punched; card-holders 
ony size eal Bak’) covers 
factory record pro- 
tectors; tag holders 


Retires after 54 Years \ IMM bill-fold envelopes 





stamp containers, etc 


LESTER GUNTZ, 73, owner and manager of the Cor 


pus Christi Book & Stationery Store, Corpus Christi, MAR KILO 902p5. Wabash Ave. + Chicago 5, !! 
9 i lan and retiring after 54 years SWE ae eae Rear eae Vea elec 
th USINESS 


Mod f tat 
He and his father, the late Sitas H. GUNTZ, entered ade of acetate 


flame resistont 


the office equipment field when they purchased the city’s woncpaseet cola 





Iidest book store in 1906 to which they later added a \ \ We build to fit your 











artment particular need 


x 
4 =—S> Write us details 





More and More Leading Draftsmen, 
Accountants and Artists | BIFCO LEGS 
are INSISTING on , “For All Folding Tables” es 


’ 
Jia- Petal 
Convert any top into a sturdy 


® E A D P Ol N te i= R | table with Bifco Legs. 


For Perfect Lead Points — iibcinnes Shipped in individual cartons 
complete with all necessary 


Blunt to Hairline. Two Models. Variable Toper Model hardware. 
Standard Model gives you points up arhepndeanetes tats 
to %” long without breaking. Just capaaes Simple directions aid you in 
insert lead and rotate lid. SHORT —S easy installation. 

Write for Literature and Dealer Prices. List $9.95 per set 


LONG —loe 
BUSINESS & INSTITUTIONAL FURNITURE, INC. 


ELWARD MANUFACTURING CO. OR IN a 
open pe EE 2218 N. 3rd St. Milwaukee, Wisconsin 
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Bernard Franklin Opens Warehouse 


A NEW LINE OF OFFICE AND A new 7000 sq. ft. BFC warehouse has been opened 
OCCASIONAL LOUNGE FURNITURE at 354 Manhattan Ave., Brooklyn, N. Y., announced 
BERNARD E. FEATHERMAN, vice-president of Bernard 
Franklin Co., Inc 


In keeping with BFC’s expansion and to better serve 
dealers in metropolitan New York City and northern 
New Jersey area, we have opened a centrally-located 
warehouse in Brooklyn’ stated Mr. Featherman. 


In stock will be shelving, lockers, carts, stools and 
work benches for the dealer to have immediate pickup 
from local inventory stock. It means greater sales for 
the dealer and lower prices resulting from freight sav- 
ings. Besides, convenience of local stock is a shift in 
the dealer buying habit the entire industry cannot af- 
ford to ignore. We believe this trend will determine the 
future channels of distribution for BFC to the office 
furniture and stationery trade 


JACK JACOoBs, newly-appointed district manager, will 
Write for complete illustrates information and be in charge of serving dealers from the Metropolitan 


literature on our complete line of office furniture New York City area warehouse 


Joins Bonnar-Vawter, Inc. 


the 


HOLLAND MICHIGAN 


WORDEN HOWARD SMITH has recently joined the management 
COMM PGHY group at Bonnar-Vawter, Inc., Keene, N.H., as con- 
troller and vice-president for the business forms com- 


pany 


A MUST 
For Every Home 
and Business Sy > " Edsal . . . . guardian of the dealer pro- 


- tection policy presents an_ invincible 

7 — lm ‘ shield to the consumer ... . price, serv- 

f ak ek : : 7 ice, and precision quality that direct 
: —=—S== ———— sellers find difficult to pierce. 

As manufacturers and designers of shop 

and material handling equipment with top 


© notch dealers as close as your phone... 
Grille 4 Edsal can meet all your requirements with 
. . ee. a minimum of delay, a maximum of savings. 
. DEALERS: WRITE TODAY FOR FREE CATA- 
CH ECK CASE - RETAIL $195 rs LOG AND PRICING INFORMATION EDSAL 
© |WEST COAST $2.05,¢ SELLS ONLY THROUGH DEALERS. 
®eeeeneee® 
Display a 4 color assortment and watch the sales roll in! 
Provides a low cost, permanent, systematic filing system for 
canceled checks of all sizes. Holds up to 3 years supply. Made 
of sturdy binder’s board. Permanently positioned guides, heavy 
luggage latch, metal hinges. Includes gold gummed year labels 
for outside of case and alphabet labels for those who prefer to 
file by name. 12 to a carton, assorted colors. Colorful 
display card and other sales helps available ! TOOL STANDS, WORK BENCHES, SHELVING, the BIG 
SHELF TRUCKS, individual or end- line, either KWIK- 


« 
Y Atprathive Chfor7 STOCK CARTS, of less, durable, always KUP tendard 


teel | i 
ene DY Bu heey sre Gott, ak fee caties ot wn Gok, 
SEA GREEN NAVY BLUE inest casters, y e ecks an sizes, open or close 
combinations. presdwood tops. or bin type. 


Best .... by Design 
AMBERG FILE & INDEX CO. 3817 S. RACINE AVE. 
KANKAKEE, ILLINOIS CHICAGO 9, ILLINOIS 


mar 


7s 


PACKED 12 TO A CARTON IN ASSORTED COLORS 
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New Cutters for Wausau Paper Mills 


HANDCRAFTED 


in fine metals, Smith Metal Arts 
desk accessories are a dignified 
compliment to every executive 
des 


CLASSIC 


designs create a pride of owner- 
ship not to be found in any 
other line 


METICULOUS 


attention to detail gives you a 
line of accessories which are 
unsurpassed in quality the 
world over. 


raph shows the dual backstands and 


the front sheeting sections on the new cutters now in opera 

tion at the Wausau Paper Mills Co., Brokaw, Wis. The con ie SMITH METAL 

pany is now in the process of moze than doubling the size © | ARTS CO.. INC 
°° ° 


of its assemb finishing and shipping facilities by adding 1721 Elmwood Ave 
new unit such as the ones shown '@| Buffalo 7, New York 


] 

Worden Co. Appoints Representatives | 
The Worden Co., 200 E. 17th st... Holland, Mich.., | 
has appointed Sam E. Riggs and Associates as its sales | 
representatives for the Chicago metropolitan area 
The new representatives recently opened a modern 


showroom at 1116 S. Michigan Ave., in Chicago 


ARD LECTERNS & COSTUMERS 


FOLDING LECTERN 


IMPERIAL METHODS 


crafted 
_ 9 


if you're 
as pr fit CONSCIOUS! 
COSTUMERS : . Service CONSCIOUS! qualit Y 


No. 14CB illust. Revolving . 
pedestal style with 8 triple . 5 oe, ° 

bend hooks, 12” polished WUT TUTki4 a a a a a 
wheel, 15” tubular chrome 


c SS ae DON’T PLACE YOUR “FILING 
No. 14BB, black crysta SUPPLY “’ ORDERS TILL YOU 


line wheel and base $30.90 
CHECK WITH IMPERIAL METHODS 
TABLE & FLOOR No. 14CC, polished wheel 
MODEL LECTERNS chrome shaft and base 


led — (imperial methods co. 
wore ware ee See We Sell Thru FOREST PARK, ILL. 


natural wood top, front 
decal. Base Dealers Only 
top 16”x22” 
t front, 12 Usual maximum dealer dis FREE CATALOG 
t $45.00 counts. Get our low prices | 
on Showcases, Special Fix- ON REQUEST 
tures, Tables, Chrome Fur- 
niture Lounges Chairs 
Stools. Quickest delivery 





Send for our new 1961 Catalog No. 18. 


13. VINE STREET EVANSVILLE, INDIANA | 
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Ad Clinic 


DESKS & SEATING 


catalog inquiries invited by JACK BEDE ORD 


advertising consultant 


SHOWROOMS: 
Western Merchandise Mart, San Francisco 
Los Angeles Furniture Mart, Los Ange/es 


Jack Phillips, Inc., Chicago 10 Suggestions For Selecting 
Well-Designed Letterhead 


PROBLEM: An office equipment dealer writes: “My 
stock of letterheads is low and I'm planning to have 
some more pr nted soon. I don’t use very many letter 
heads, but since I have to have some printed I wonder 
if I should make some changes. Can you give me 
some suggestions on how I can change my letter 
head ? 


~ SOLUTION: Unless there is some major change in 
Designs by Stewart MacDougall and Kipp Stewart volved in a letterhead (change of address or tele 
phone number), it might be best to continue using 


C Oo Ss T A M E = A the same letterhead in the future. You may save 


money on the printing if you make no changes. 
an affiliate of VISTA Furniture Company / é : 


When you use the same letterhead, you can have 
1040 NORTH OLIVE AVENUE, ANAHEIM 6, CALIFORNIA d d 


a printer with a litho press make a reproduction of 
the letterhead at a lower cost than the type can be 
set and run with letterpress printing. This is a major 
cost factor when there is a long list of brands handled 
or other information included on the letterhead. 

However, there were several points on this partic 
ular letterhead that called for improvement. Detailed 
information as it specifically applied to this office 
equipment dealer's letterhead was sent to him by re 
turn mail. As a result of this detailed anaylsis, the 
following check list was developed that may prove 
helpful in developing letterhead plans for your office 
equipment business 


SELECT A GOOD READABLE TYPE: Old-fash 
ioned ornate type is hard to read and will peg your 
business as not being modern and up-to-date. Keep 
the type face in character with your business 


BUY GOOD QUALITY PAPER STOCK: Most 
office equipment dealers do not use enough letter 
heads in a year’s time to make the price difference in 
paper stock important Figure your cost on an an 


ereeremee 
+ guess Laser ee 


+] 4 +4 rs oy ) 7 ) Y ) 
you build a solid business nual basis, not on the printing job 

KEENER rubber PATRONIZE A GOOD PRINTER: Here again 
with bands the cost difference is so small that the saving may be 
* PH Every type, size, width 4 negligible. And, the best print shop may be less ex 
e and color for any need. // pensive because of the volume of work they have 
e > because they do good printing 
@ FLAT STYLE OR ROUND | rppater ys ; _ ies ' 
@ SOLD IN BULK {ae f A good printer ts not necessarily the printer with 
@ OR BOXED ———> | gy the largest shop. And, if you are not making any 
i ~ 


peers ©. BEES, Oe changes you may find a print shop with a litho press 


4 7 f N p ~ avail INC. the best and the most economical 


“The Name Indicates the Quality” e DON’T USE STOCK CUTS: Printers have stock 
- a ga Og wacsiel cuts that can be used at little or no additional cost 
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However, as a general rule these should be avoided in 


letterhead design. The same stock cuts in the printer's Time is 
stock may be used by other merchants. Thus, you bi 
ig money... 


will lose the distinctive identification you want for 


your office equipment business 


DON'T BUY TOO MANY: Consider how many Watchmen 
letterheads you use in a year's time. Buying in quan- Cen 
tity may save money if you don't move, don’t change ie 
your business name, and the telephone company does Time stamps Job 

not revise the numbering system in your community ae ee 


There is always the danger that large stocks of letter , when you sell 


heads will get dirty or vellow with age 


BUY MATCHING ENVELOPES AND STATE 
MENTS: When ordered at the same time, you can 


be sure the ink, type. color, and weight of paper will 
| 


Payroll time equipment 


ye the same for all of your business printing. Then, time recorders 


0, there will be a continuity in your printed matter - : : 
Precision-built with features that make each the 


finest in its field. Pre-sold through national adver- 

tising. And . . . competitively priced with a full 

DON'T “DATE” YOUR PRINTING: Some firms 40% mark-up for you. Write today for full de 

date” their letterheads unintentionally by the use tails of big money Lathem time equipment 

ing to the founding of the business 

rans that say “22 years at this loca LATHEM TIME RECORDER COMPANY 
one year. Why not say ‘Since 

ip-to-date all the time 


that will build identification for your office equip 


nent business 


to keet 64 Third Street, NW itlanta, Georgia 
_ : : Without 
IDENTIFY YOUR BUSINESS: Unless your busi Cenne: wae NA 
ee obligation, please send 
ness name includes the term ‘‘oftice equipment, it full information about COMPANY 
should be included in the information printed on Lathem time equipment” crpeey 
- 1 TI btl . ind supplies, prices and 
your letterneac¢ us serves as a subtle salesman for dealer discounts ZONI STATE 


your business all the time at no extra cost 


PROBLEM: An office equipment dealer writes a 
juestion that deals with his direct mail advertising 


He says [I have been using direct mail idvertising FRONTIER 


with a great deal of success. However, in a recent 


heck with customers about this I discovered that STEEL 
ne customer reported he received three ads from EQUIPMENT 


me through the mail and some customers re- 
ported that they didn’t receive any 
I checked my mailing list and discovered that 





these people were right Some names did ippear more 4 Steel shelving in a 
= range of sizes to 





than once and some names did not appear at all 





meet individual 





Can you give me an easy way to keep my mailing 
; : needs. Frontier 
up-to-date Gray, Green, or 


special colors 





SOLUTION: A good mailing list is a definite busi- 


ness asset. Some office equipment dealers figure that Parts bins to wit 








ach correct name on the mailing list is worth at your requirement 
least one dollar Colors as above 
Here are a few suggestions that may help you weed 


Full line of steel 
out “dead” mames and correct errors in addresses or 


a q work benches with 
spelling of your mailing list names 1 


. wood tops optional 





CHECK IT REGULARLY: In one month's time, a a 


wailing list that is 100°, accurate will have depre . 

iated to at least 980% and may go below that. Peo RONUIE 

ple die, move away, and change their names and ad MANUFACTURING CO‘ 4 
dresses. Regular checking ts a must P. O. Box 13266 - Dallas 20, Texas 


write For uiterature — FREE / 





= “: 


ASSIGN ONE PERSON TO TASK: When every 


ne in the office equipment business has the re- rm 


LYS 
Slotted Map 


Shelving Bins Self Service Angie Carts Benches Racks 


sponsibility for keeping the mailing list current, there 
bound to be duplications names that appear 











Continued pas 184 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 
cents a word, minimum charge $5.00 payable with order. Add five words if dept. address is used 


Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept.— 








SALESMEN WANTED 





SALESMAN WITH SUCCESSF 
we of Texas’ laraest dealers 
Re 





fastest growing markets 
lines, for experienced 

company paid life, hosp 
reputation, health 


Lubbock, Texas 


+ 
‘ 








JUR SALESMEN NOW 
ver $25,000. This 
products. Now we are 
portant opportunity for nm 
1s well as their prestige 
Ne investment > ir 


N. Y. 10, N. Y 





LIVE AND WORK 


mfortable 





rouna 
rienced office supp 
Florida 





{ TERRITOF 


SALESMAN, AL 
LINE by top ame designer 
nes carried. Write Desia 








EXPERIENCED WHOLESALE SALESMEN MANUFACTURERS’ REPRESENTATIVES AVAILABLE 
BUSINESS MACHINES; handle Northeast 
P.O. Box 2552. Grand Centra! Station 








SALESMEN AVAILABLE 








NES WANTEL 
n that area. | 
hains, department 


ommission. Write 








MANUFACTURERS’ REPRESENTATIVES WANTED 








KORES MANUFACTURING CORP 
nked ribbons-Stencils-Inks) offers 
ritories. Will excellently 
tative. Line has become 
nm travel expenses to 
of states covered 


New York 59. NY 








FAMOUS LINE OF HAIRS 

for distribution to dealer 

groups. Territories available thro 
Annli 


Commission. Write Office Applian 
Dept JA-4 
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OFFICE MACHINE MECHANICS AVAILABLE 








FOR SALE AND WANTED TO BUY 








PARTNERSHIP WANTED 











RETAIL BUSINESS FOR SALE 





























WANTED TO BUY 





COMMERCIAL STATIONERS and office apr ces 
adding machine stores. Write for FREE cata 
manufacturers. institutions. bands and other We 


RE 18-01 4 
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ford - 


FIRST NAME 
ee Sh 
OXFORD FILING SUPPLY CO., INC. 
Clinton Road, Garden City, N.Y. 





SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups For FREE sample packet write to 


C. L. BARKLEY & CO. ¢ Founded 1921 @ Dept. OA-12 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 








Write for Dealer 
Literature & Prices 





HARDBOARD FasricaTors, inc. 


539 BRANCH ST 


touis 7, MO 





Mr. Dealer: 


Buy at Money Saving Prices 
from the largest Marking 
Device manufacturer selling 
to DEALERS ONLY. 


Ask for our FREE 86 page 
catalog of "Justrite” Seals, 
Rubber Stamps, Daters, 
Numberers, Time Stamps, 
Pads and Supplies. 


Founded 1893 
Telephone GR 7-4200 


LOUIS 


MELIND 
COMPANY 


3524 N. CLARK STREET 


CHICAGO 13 














NEW BEACH Weeklies Answer Need IN QUALITY 
—-\ for Details on FIRST | IN PERFORMANCE 


nat 3 a | ENTERTAINMENT ATLAS VERTICAL FILING SYSTEMS 
a 
| 





| Each daily-page spread OR 
| lists ALL data re uired NEGATIVES © OFFSET PLATES © MAPS 
" 4 BLUEPRINTS ® SKETCHES © STENCILS 
ox — tax deere MASTERS © X-RAYS ®© ARTWORK 
omplete, convenient! 
Up-to-date entries for 
all other expenses, too. 
Show BEACH Books: 
they are best sellers! 
Samples. I 


BEACH PUBLISHING CO. 
Detro 


19829 W. McNichols, Detroit 19 


ENTERTAN 














THE FREE HAND BINDER 


Reg. U. S. Pat. Off 


Sell the No. 1 Seller in America! 


4 PHONE-MATE 


permits two-way cofiver 
sation without hands 

mm 6Genuine conference unit 
Fully transistorized, per 
fect fidelity. No wires 
works instantly 40% 
plus mark-up at 39.95 
retail. Several important 
territories open for exper- 
ienced men well known 
to the trade. State lines 
now carried and territory 
n confidence 


HANDS FREE TELEPHONING! 
FROM ANYWHERE IN THE ROOM 


Free Hand Binder Co. 


TELECTRONICS, 8400 Sunset Bivd., Los Angeles 46, Calif. 
43 Fulton St., New York 38. N. ¥ 
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An Wood Specialtie 
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Beach Publishing Cc 
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Bergstrom Paper Cc 
Bohn Duplicator Corp 
Boling Chair Ce 
Boorum & Pease Cc 
Borden Company, The 
Borroughs Mfg. Co 


C-Thru Ruler Cc 

Chicago Lock Co 

Codo Manufacturing Corr 
Cole Steel Equip. Co 
olumbia-Hallowell Div 
olumbian Art Works 

solidated Stamp Mfg. C 
Mes 


& RK Cabinet 
Darling, L. A., Company 
Dolin Metal Prods., Inc 
Domore Office Furniture 
Downey, C. L Co The 
Durable Metal Prods. C 
Duro Art Supply Cc 
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Eaton Alien Corp 
Eaton Paper Corp 
Edsal Mfg. Co 
Eisen Bros., Inc 
Ellingsworth Mfg. Ce 
Elward Mfg. Co 
Ennis Business Form 
Equipto Div 
Ever-Safe Div 


Free Hand Binder Cx 
Frontier Mfg. Co 
Fulton Marking Equi 
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Justrite Envelope Mfc 
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K & C Meta! Products Co 
Keener Rubber, Inc 
Keep Kiean Prods. Co. Inc 
Krueger Metal Prods 


Lathem Time Recorder Co 
Leedall Products Mfg. Co., Inc 
Leopold Co., The 

Litho Art Products, Inc 
Lit-Ning Prods. Co 

Lundstrom Labs 

Lyon Metal Prods., Inc 


Major Metalfab Inc 
Markilo Co 

Master Woodcraft Inc 
Mayline Co., Inc 

McGill Metal Products Co 
Meilink Steel Safe Co 
Melind, Louis, Co 
Michael Lith Sales Corp 
Milwaukee Metal Furniture Co 
Modernize, Inc 

Murphy Mfg. Co 
Murphy-Miller, Inc 


National Lock Co 

N. Y. Silicate Book Slate Co 
Noesting Pin Ticket Co., Inc 
Northern States Envelope Co 
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Office Appliances 84, 122, 162 
Oxford Filing Supply Co., Inc 


Packer, Raymond, Co 

Pennwood Numechron Co 

Perfect Rubber Seat Cushion 
Photo Materials Co 

Port Huron Sulphite & Paper Co 
Print-0-Matic Co Inc 

Pronto File Corp 


and more complete responses 


mention 


OFFICE APPLIANCES 


when u riling advertisers 


miure a@¢cturacy im this exiva service, 
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Quality Park Envelope Co 
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Regna Cash Registers, Inc 


Remington Rand, Office Machines 
Div., Div. of Sperry Rand Corp 


Republic Stee! Corp 

Robert John Co 

Roberts Rubber Co., Weldon 

Rockwell-Barnes Co 

Rogersnap Bus. Forms 

~~ Ribbon & Carb. Mfg. Co 
nc 


Rotuba Extruders, Inc., The 
Royal Metal Mfg. Co 

Royal Typewriter, Inc 
Rubbermaid, Inc 


Seng Company, The 
Sengbusch Self-Closing Inkstand Co 
114, 


Shaw-Walker Co. The 
Smead Mfg. Co 

Smith Metal Arts Co., Inc 
Smith-Corona, Inc 

Solid Industries Corp 
Speed-0-Print Corp., Inc 
Springer-Penguin, Inc 
Stacor Equip. Co 
Standard Pressed Stee! 
Stanley Mfg. Co 
Steelmaster 

Steger, H. A. Co 
Sterling Plastics Co 
Stewart, R. A.. & Co., Inc 
Superior Typewriters Sales 
Swingline, Inc 


Telectronics 
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Underwood Corp 
U. S. Carbon & Ribbon Mfg 
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Vaico Co 
Virco Mfg. Corp 
Vogel-Peterson Co. Inc 
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Webster, F. S.. Co 

Weinman Brothers, Inc 

Weis Mfg. Co., The 

Western Mfg. Co 

Wolber Duplicator & Supply Co 
Worden Co., The 

World Publishing Co., The 


z 


Zip Products Co 


the publisher does mot assume any responsibility for errors of omissions. 





and only 
Sure-Rite 
has it! 


Look for the stencil 
with the patented 
Red Dot Seal Tab! 
Write for full 
information and 
free sample 


American Stencil Manufacturing Co. 
2714 WALNUT STREET « DENVER 5, COLORADO 


STAND-B 


THE VERY BEST VALUE 
IN COPYHOLDERS 








Cuets.rOUN@ 


Sik NCURTIS-YQOUNG CORPOR 1ON 
Ouplicoting Supplies #« Carbons — Ribbons 


COPrmOLotD 
Cable. CURTYQUNG 


New York 11, N.Y 


~ 


Office Machines Need .. . 
PACKER PADS for QUIET EFFICIENCY 


Beauty and utility combined in 
sound construction - Noiseless Mul- 
tipreen Cushioning Hardboard 
Base - Protective Metal Trim 

All Packer Pads have Raised 
Rear Legs Artificial Silk 
Flakes Permit Easy Posi- 
tioning of Adding 
Machines 


Also Available: 
Packer Universal Pad 
9 SIZES 


TAILORED TO FIT 
Patented 


Fits All Office Machines 
— Opening and Closing 
to Desired Size 


RAYMOND PACKER COMPANY 
42 Hampden Street, Springfield, Mass. 


°eiT FOLDS 
eit SCORES 
eiT CAN SLIT 


or PERFORATE 
WITH or WITHOUT 
FOLDING 


\ Ouly 
mi 53.7500 


TY MODEL FH SHON PLUS FET 


THE PRINT-O-MATIC CO., INC. 


724 W WASHINGTON BiVD © CHICAGO 6 til 


Ad Clinic 

i trom Pag 178 

two or three times. Then, too, when there is a change 
an address, there is a tendency to “‘let 

ind the name or address is not changed 


list 


USE DIRECTORIES 
Vide a good way for a quick check of most names 
the mailing list. The list will probably be arranged 


Tele hone directories pro 


ilphabetically and two peo} le can cover a lot of 


territory by calling and checking the names against 
the telephone directory 

The telephone company is very careful in correct 
ing the errors that develop each time they issue a 
To be most effective, however, it is 


C 


new directory 
necessary to check your mailing list against the di 


rectory as soon as it arrives because even this list 


will get out of date betore too long 
USE FORM 3547: Third class direct mail advertis 
ing material can help you keep your mailing list uj 
to-date. Print the following information on the lower 
left- hand corner of the 
Postmaster Form Requested postage ror 


/ 


which ts guaranteed 
If t forwarding address is known, the post office 


mail you the customer's new address on Form 

547. A charge of 5S¢ is made for each of these forms 

returned, but this is cost when you kee; 
your mailing list up-to-date 


ASK YOUR CUSTOMER: Human nature leads 
people to want to have th 
They also like to have everyone know that they have 
IT1¢ ved Peo} 
up-to-date if you send 


card with a request that the customer 


name spelled correctly 


le will help you bring your mailing list 


self-addressed postpaid en 


any errors tn Ais me or address To keep 


of this low, you might suggest that they do 


not return the card if the ind address is correct 


American Supply Exporters Elect 
Officers; Don Abbate President 


DON ABBATI export manager of Oxford Filing 
d president of the Ameri 


upply Co., was recet 
can Office Supp rs Association, headquartered 
it SOO Fifth Ave., ! ork 36, N.Y. Other officers 
he sen af%e 
Vice presid 
] 


manager Of Esterbrook Pen C 


GEORGE R. SMITH, export sales 


lreasure! Tracy Hicoins, Higgins Ink Co 

Executi secretary—-GORDON N. STEINMETZ, €x 
port sales ma iger of Sanford Ink 
Members of the board of directors, elected for two 
years, continue to serve [for another year. The board 
members are RAY VALLE, Ramar Sales Co.; PETER SI 
MON, Venus Pen & Pencil Corp.; GEORGE R. SMITH 
Esterbrook Pen Co.; TED KorytKo, Joseph Dixon Cru 
ible Co.: GORDEN STEINMETZ, Sanford Ink Co.: Don 
ABBATE, Oxford Filing Supply Co.; ALBERTO TALERO, 


National Blank Book Co., and Tracy HIGGINs, Higgins 
Ink Co 
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STYLED BY REINECKE @ ASSOCIATES 


Famous Heyer Conqueror Spirit Duplicator...‘ 





Here’s spirit duplicating at its easiest and best! At 
the touch of a lever, the electric Heyer Conqueror 
Spirit Duplicator feeds, prints and counts 330 copies 
in 3 minutes—and shuts off automatically when the 
last sheet is fed. 


prints 

hundreds of 
copies quickly *** Everything is done automatically, leaving you free 
to do other work at the same time. Write, type, 
rule or draw on a master. Use as many as 5 colors. 


Conqueror Duplicators will print them in perfect 
register in a single operation. New Sheet Separator 


automatically 


Feed, with Adjustable Feed Wheels and Feed Ten- 
sion Control, assures positive, nonskip feeding of 
thin papers to cards—even newsprint—from 3 x 5” 
to 9 x 15” in size. 

Here’s a machine that quickly pays for itself! 

For those whose needs are occasional, a hand- 
operated model is also available. And, most inter- 
esting of all, prices of Heyer Conqueror Duplicators 
are much lower than you'd expect. 





ALL HEYER CONQUEROR SPIRIT DUPLICATORS OFFER THESE UNEQUALLED FEATURES! 


<> 


Adjustable feed wheels 
Contact paper at outer edges 
for positive forwarding 

one sheet at a time 


Feed tension control 
Assures non-skip feeding, 
Nightweight papers to cards— 
even newsprint 


Sheet separator feed 

Vastly improved Sheet Separator 
Fingers eliminate side retainers 
and tricky adjustments 








i} , ] 9 
- —_— 
Si 
Counts as it prints 
Shows exact number 


of copies printed 
quickly re-sets to zero 


Unique feed drive 
Nationally honored for 
engineering excellence 
smooth forward moti 











HEYVYER INCORPORATEL 


1852 South Kostner Avenue 


Chicago 23, 


Thousands of prospects 
for the new Heyer 
Conqueror Paper Folder 
and Spirit Duplicators 
ore being exposed to 


r) 


espa 


full-page ads and four- 


r 
color inserts, with air 1” 
r 


mail return card, in x 

leading business, school I~ Si Q 

club publications. All ¥ im ee 

inquiries are promptly » | 
forwarded to the near- 
est Heyer Conqueror 
Franchised Dealer. 


New Full-Color Heyer 
Inserts, Direct Mail and 


i 
‘ 


a = 
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National Trade Show 
Displays Pre-Sell Prospects 








